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4 Sparks 


March income tax collections 
totaled nearly 4% billions. Recog- 
ize yours? 


oe 


Some firms already are contract- 

g for postwar materials, with new 

“wartime suppliers getting a big 

break. 
* * * 

Unless additional oil reserves are 
discovered, the nation faces a seri- 
us shortage within two years, say 

~ oil experts. 

* * 

Groucho Marx takes the cad- 
mium-plated exhaust smoke 
strainer for the week with his re- 
nark when showing a visitor his 
pantry: “Positively un-canny, isn’t 

Ta a * * 
On with the War! 

George Bernard Shaw says 
Americans will be lots better off 
with less meat and “less spirts.” 

Now that that’s settled. ... 


=S) ollars-and-Cents? 

WLB it’s reported, is seeking to 
shange its Little Steel formula to 
fix definite dollar-and-cents ceilings 
on wages. 

While ultimately it would freeze 
all wages, thousands would get pay 
boosts before the freeze occurred, 
—— especially in the South. 

* *¢+ # 
paving Miles 
Franklin county, Ohio, is now 
ending out postcards to summon 
jurors instead of driving all over 
the county to find them. Sheriff 

—iteinmetz says he and his deputies 

~e—Will thus save thousands of miles 
of unncessary driving, and the new 
4 is a complete success. Let 
Other paper please copy! 
s *¢ # 


= “Howszabout ‘Otto’? 
Soldiers always are ready with 
-*™ nickname. Take the case of a 
* cadet at the Nashville (Tenn.) 
lassification center. His name was 
-*Wiudson F. Packard. Naturally, the 
boys dubbed him “General Motors.” 
Then they found out what his 
middle initial stands for. You 

guessed it—Ford. 


“aN * * * 


Good-Time Charlies 
“There are too many good-time 
Charlies not only at the work 
benches, but among all of us,” 
--wieut. Gen. William S. Knudsen 
* said last week in Grand Rapids, 
fich. 
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While war production is now 
“pretty good” throughout the na- 
on, the Army’s production chief 
feclared, “but we can do more.’ 
* * #* 


Despite Taxes 
Recent figures show that, while 
[FEfiners have been able to reduce 
the retail price of gasoline from 
19.74 cents in 1929 to 14.5 cents to- 
“Jay, federal and state taxes have 
‘ risen from .09 cents per gallon in 
320 to 5.97 cents today. 
~ Despite this extra tax burden, 
e’re P still buying gasoline today 
e894 cents per gallon cheaper than 
Ee in 1920. (Average price in 1920 was 
983 cents; in February, 1943, it 
-ewas 20.47 cents at retail). 
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Agency Feuding 
Blamed for Cut 
In ‘A’ Rations 


AAA Calls on Byrnes 


To End Confusion in 
Eastern Gas Situation 


WASHINGTON. — To end 
the controversies and confu- 
sion of policy among the vari- 
ous agencies having jurisdic- 
tion over one phase or another 
of the preblem, American Automo- 
tive Assn. last week urged the in- 
tervention of James F. Byrnes, 
director of the Office of Economic 
Stabilization, in the eastern gaso- 
line rationing situation. 

Recalling the successful settle- 
ment by Byrnes of the controver- 
sies concerning the rubber pro- 
gram, Thomas P. Henry, AAA 
president, declared that settlement 
of the controversies over the east- 
ern situation was equally urgent. 

Following within a few days 
after government action again 
reducing gasoline rations along 
the Atlantic Seaboard, Henry’s 
letter to Byrnes declared that the 
8,500,000 motor vehicle operators 
in the area find themselves in a 
“chaotic situation” because of 

constantly changing rules and 
regulations, abrupt fluctuations 

of motor fuel allotments and un- 
certainty and apprehension as to 
the future. 

Despite the underlying reasons 
for the shortage conditions in the 
East, Thomas declared that “pas- 
senger car Operation in the Eastern 
states could have been stabilized 
within the limits of the mileage ra- 
tioning program, except for 
blunders in the domain of major 
policy, the division of control and 
responsibility as regards policy and 
the inter-agency feuds that make 
cooperation impossible.” 

While praising the work done in 
their respective spheres by the 
governmental agencies, the AAA 
communication charged: “When it 
comes to formulating broad policies 
for car operation, authority con- 
flicts and overlaps, the end result 
being bickering and complete lack 
of teamwork, with the car owners 


-confused and confounded amidst 


the cross currents of the conflict 
in Washington.” 
The AAA Iaid particular stress 
on “the division of responsibility 
(Continued on Page 19, Col. 1) 


Stockpile Cars 
Creating Rust, 


Gum Problems 


By Jack Weed 
Service Editor 

DETROIT.—New cars being de- 
livered from “freeze” stocks, are 
developing service problems that 
are costing dealers considerable 
money to correct, it is indicated by 
reports coming in from the field. 
So far at least, only one problem 
seems to be universal with all 
dealers and all makes of cars—rust- 
spotting of the chrome. 

But other conditions, resulting 
from the long storage period, have 
not shown themselves until the 
cars were in the hands of the new 
owners and have caused trouble 
that has been expensive for the 
dealer to rectify. Judging from the 
reports that have come in to date, 
a thorough following of the prep- 
aration provisions of WPB order 

(Continued on Page 30, Col. 3) 
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New Car Sales Spurred | 
By New Rules and Spring 


Sales Picture in Nation 


| “io” | Used Car| Plan Sales 


Akron 
Baltimore 
Birmingham 
Chicago 


Cincinnati 


Denver 
Des Moines 
Detroit 


Los Angeles Excellent 


| 
| 
| 
| 
| 
l 
| 
l 
| 
| 
Columbus, O. | 
| 
| 
| 
| 
| 
| 
l 
| 
l 
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Milwaukee Fair 


New York City |] Lagging Poor 
| 


Philadelphia | Improved | Better 


Portland, Ore. | Excellent Good 


St. Louis Brisk 


| 

| 

| | 

| | 

San Antonio | Brisk | 
| | 

| | 


Wilmington Fair 


General 
Comment 
Improvement 
continues 
Rationing boards 
still very strict 
No rush to sell 
new-car stocks 
Dealers rationing 
own car sales 
Light trucks 
drug on market 
Seasonal factors 
are credited 
| Used car situation 
| big problem 
| Cars over $1,500 
| selling well 
| Seek help on 
| labor rates 
| Liberalized rules 
| given credit 
Undecided | General uncertainty 
| prevails 
Undecided | Wholesaling of 
| used cars slumps 
Greater public 
interest in cars 
Use up quota 
for first time 
See continued 
sales advance 
New car sales 
largest in year 
Few high-priced 


to RFC? 


No 


Some 


Half 
No 


| 
! 
| 
| 
Undecided | 
| 
| 
| 
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Used Truck Price Ceilings 


Go Into Effect 


WASHINGTON.—OPA last week 
brought the nation’s stockpile of 
used commercial cars under price 
control for the first time, in a 
move sharply reducing abnormal 
prices being charged by some 
sellers. It is effective April 26. 

The new regulation, by establish- 
ing ceilings at a percentage of the 
value of the vehicle when new, is 
expected to halt the activities of 
speculators which have resulted in 
some instances in prices that are 
200 percent or more over normal 
value of used truck, OPA stated. 

The action is also expected to 
result in the release of many 
used vehicles, the OPA said, 
which have been withheld from 
sale by speculators in anticipa- 
tion of a shortage of transporta- 
tion vehicles causing further 
price advances. 

Regulation applies to all sales 
whether made by a dealer or a 
private owner or at an auction, 
thus preventing “schemes” such as 
the sale of trucks by an “in- 
dividual” in reality “fronting” for 
a speculator. 

The sharpest price reductions will 
be felt in late model vehicles, 
where OPA studies showed that 
prices in some cases advanced be- 
yond the value of the machine 
when new. The survey revealed 
that more than 70 percent of all 
reported sales of 1941 models of 
used commercial vehicles during 
August and September, 1942, ex- 


April 26 

ceeded the delivered prices of the 
vehicles when new. On _ 1940 
models, sales have been consist- 
ently at more than 90 percent of 
original cost, and recently 1939 
and 1938 models have been selling 
at similar inflated levels. 

Results of the survey, conducted 
by OPA price officials in more 
than a score of large cities, are 
tabulated in a statement of con- 
siderations which accompanied the 
regulation. 

Last week’s action will have little 
effect on the average prices cur- 
rently being charged for trucks 
more than six years old, since the 

(Continued on Pagel0, Col. 4) 


Dealers Planning 


Few RFC Sales 


Used Car Field Active; 
Few Cars Over $1500 
Delivered Since March 6 


DETROIT.—New car sales 
are on the march upward, 
due to a combination of lib- 
eralized rationing rules and 
seasonal factors, it is shown 
in a cross-section survey of the 
nation made by Automotive News 
last week. 

The survey brought out further 
that deliveries of cars costing over 
$1,500, un-frozen March 6 by OPA’s 
revised regulations, have not in- 
creased as rapidly as expected. 

Meanwhile, OPA raised to 
50,400 the quota of new cars 
available for rationing in April, 
compared with 48,300 for March. 
Hubert Larson, OPA’s auto ra- 
tioning chief, declared, “It is our 
aim to allow dealers so inclined 
to release practically all remain- 
ing new cars during 1948 to 
eligible purchasers.” 

Except in a few areas, where 
dealers are still undecided pending 


‘All-Synthetic Tires 


Successful’ . . . Jeffers 

WASHINGTON. — Declaring 
that synthetic rubber produc- 
tion by the end of 1943 should 
begin providing sufficient rub- 
ber to keep all the nation’s 
vehicles in operation, Rubber 
Czar William Jeffers told a Sen- 
ate committee Thursday that it 
is now virtually unnecessary to 
mix synthetic rubber with crude 
to make a tire. 

He showed senators a heavy- 
duty truck tire,. the nation’s 
first “all-synthetic tire.” Similar 
tires will be used on jeeps and 
other Army vehicles. 


clarification of several 
dealers contacted by AUTOMOTIVE 
News correspondents were em- 
phatic in their declarations that 
they do not intend to sell frozen 
cars to the RFC after July 1. 
Dealers as a whole are rationing 
(See SALES, Page 28, Col. 4) 


points, 


| What About Kaiser? 


Mass-Shipbuilder Enters Army-Vehicle Race; 


‘Victory’ 
By Pete Wemhoff 
Managing Editor 

DETROIT, — 
Kaiser?” 

The auto industry speculated no 
end last week, as the following 
developments came to light: 

Henry J. Kaiser, west coast ship- 
builder, spent two days conferring 
with his new engineering setup in 
Detroit. 

Announced he consulted with 
Army Ordnance officials on a new 
lightweight jeep-type of vehicle, a 


“What about 


| 


Pages 22-27 


Car and Postwar? 


design of which he already has 
submitted to military officials. 

Had Kaiser stolen a march on 

other auto companies? 

Not according to information 
obtained from other manufac- 
turers of jeeps and similar type 
vehicles. For example, Joseph 
Frazer, president of Willys-Over- 
land which is now the nation’s 
largest producer of jeeps, told 
Automotive News that “for sev- 
eral weeks Willys engineers have 
been working on designs” for a 

(See KAISER, Page 18, Col. 5) 
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GM’s °42 Sales 
Nearly Equal 
Volume in 194] 


NEW YORK.—General Motors’ 
total 1942 sales of $2,250,548,859, of 
which $1,898,195,445 represented war 
material products, nearly equaled 
the value of total sales of $2,436,- 
800,977 in 1941, the corporation’s 
peak year, despite the extraordi- 
narily difficult problems that had 
to be met during 1942 in connec- 
tion with the changeover from 
peace to war production, Alfred P. 
Sloan jr., chairman, last week told 
stockholders. 

The dollar sales volume of war 
materials in 1942 was adversely 
affected due to the fact that the 
corporation was making “substan- 
tial price reductions during the 
year as cost savings were realized 
through the development of new 
methods, the simplification of de- 
signs and an expanding volume of 
production,” Sloan explained. While 
the indicated dollar value of sales 
was 8 percent less in 1942, the 
actual cost of goods produced, 
which is the true measure of the 
productive effort, somewhat ex- 
ceeded that of 1941, he added. 


“Early in 1942 the corporation 
voluntarily adopted a policy of re- 
ducing prices on individual war 
contracts as soon as it became pos- 
sible through the realization of 
cost savings,” Sloan said. “In line 
with this policy, the corporation 
has voluntarily effected reductions 
of $361,288,825 in contract prices of 
such materials. Of this amount 
$177,980,415 applied to deliveries 
made up to the end of 1942, includ- 
ing deliveries made prior to the 
inauguration of this pricing policy. 
The balance of $183,308, 410 will ap- 
ply to deliveries to be made sub- 
sequent to 1942. 


Net income per share of common 
stock, after deducting dividends 
on the $5 series preferred stock, 
was $3.55 in 1942 as compared with 
$4.44 in 1941. Net income for the 
year 1942 included income items of 
a@ special nature amounting to 31,- 
129,475. These special income 
credits consist of a reduction of 
$28,906,475 in the corporation’s 1941 
income and excess profits taxes re- 
sulting from the write-off of for- 
eign investments in enemy terri- 
tories and a recovery by the Corpo- 
ration in settlement of a_ stock- 
holders’ action. 

Excluding these items, net in- 
come on the common _ stock 
amounted to $2.84 per share in 
1942. Dividends paid on the com- 
mon stock decreased from $3.75 per 
share in 1941 to $2.00 in 1942. 


ONE OF THE NEW all-women departments in 


work of this ty 


for the fair sex was considered impractical 
However, extensive training and improved machine teale termed, 
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"43 War Output Put at 80 Billion... 


No New Civilian Cuts 
Seen by Nelson 


CHICAGO. — While cautioning 
against undue optimism, 
Chairman Donald Nelson declared 
here last week that “it is desirable 
that we do not curtail civilian pro- 
duction much further.” 

He said, however, that “in these 
uncertain times there is no telling 
how heavily the hand of war may 
yet fall upon us.” 

Nelson reported that manage- 
ment and labor had lifted the 
United States to a “height of po- 
tential military power such as the 
world has never before seen,” and 
had performed the task in demo- 
cratic style while Hitler used the 
methods of a dictator and faced “a 
breakdown in production.” : 

In an address to the Economic 
Club, Nelson said businessmen who 
recently were competitors now 
were exchanging patents and ma- 
terials and helping each other to 
perfect processes. The result, he 
added, was a “dramatic” cost re- 
duction. 

He told how the cost of the 
M4A1 tank had been cut 27 per- 
cent, the Thompson sub-machine 


Chrysler Reveals 
It?s Working on 
Secret Weapon 


CHICAGO.—Following a meeting 
of the Directors of Chrysler Corp. 
at the company’s new Dodge Chi- 

cago plant here, 
kK. T. Hetier, 
president, re- 
vealed that the 
plant “is the larg- 
est war contract 
undertaken by 
Chrysler Corp. It 
and one other 
war job of sub- 
stantial magni- 
tude, a pode 
i weapon, are stil 

K. T. Keller in the tooling 
stage and are not yet ready for 
scheduled production. 

“All the rest of the company’s 
war products are, however, in pro- 
duction,” he said. “Our current 
production and shipments have 
gone beyond the billion dollar an- 
nual rate. More than half the 
money we receive for this mate- 
rial is paid by Chrysler Corp. to 
more than 8,000 other companies 
who are regularly furnishing us 
parts and assemblies for our war 
output. 

“Production of medium tanks 
and tank engines is each high in 
four figures; Martin bomber fuse- 
lage sections and marine tractors 
is each in four figures; Bofors 40 
mm. anti-aircraft guns and emer- 
gency fire fighting equipment is 
each well into five figures; Army 
trucks are in six figures; and light 
ammunition high in nine figures,” 
Keller revealed. 

“Every item of Chrysler Corp.’s 
war work, whether it is in the 
tooling stage or the production 
stage, up to now, has been on 
schedule or ahead of schedule. We 
hope and expect to keep them 
there unless we are held up by 
material shortages. This is our 
most important problem at the 
present time.” 


& DeSoto gun plant. Gun 
ear ago. 


he trick. 


gun 66% percent, the Liberator 
bomber 27 percent. 

The WPB chief said output fig- 
ures were big and would be bigger, 
and that war production in 1943 
would exceed $80,000,000,000 in 
munitions and construction in con- 
trast to $48,000,000,000 in 1942. 

He conceded there had been 
“some unwarranted strikes,” some 
“bad absentee situations,” and 
some “isolated but ugly instances 
of misconduct in industry,” but he 
contended they were “merely bub- 
bles on the tidal wave of the 
American war effort.” 


Second Award 
To Continental 


In 8 Months 


MUSKEGON, Mich.—The war 
production job accomplished by 
Continental Motors will be official- 
ly honored Thurs- 
day for the sec- 
ond time in eight 
months, when 
Army and Navy 
officials will join 
in presenting the 
Muskegon plant 
with an E Pro- 
duction award. 

The award will 
be presented by 
Brig. Gen. A. B. 
Quinton jr., chief Cc. J. Reese 
of the Detroit 
Ordnance district, and accepted in 
behalf of the management by C. J. 
Reese, Continental president. Army- 
Navy production pins will be pre- 
sented by Lieut. E. H. Ocker, 
USNR, resident inspector of Naval 
material, and acknowledged by A. 
Bert Coxhill, president UAW-CIO 
Local 113, for the employes. 

John C. Beukema, _secretary- 
manager of the Muskegon chamber 
of commerce, will act as chairman 
of the event. 

Continental has stepped up its 
output of power plants for tanks 
and planes, started delivery on con- 
tracts for the United States Navy, 
and kept pace with increasing de- 
mands for various types of engines 
for farm and industrial uses direct- 
ly related to the war. Today its 
Red Seal Engines are sparking Al- 
lied offensives on land and sea, be- 
sides training fliers for combat in 
the air, and carrying out other as- 
signments which cannot yet be 
announced. 


FOB 
Factory 


By A. H. Allen 


A PLAN has been suggested to 
standardize to a greater degree 
than at present on the hundreds 

of sizes and types 
of leaf springs 
needed for re- 
placement pur- 
poses in motor 
cars, and it is 
felt in responsi- 
ble circles that 
unless such a 
standardization is 
worked out, 
spring manufac- 
turers are going 
to be entirely in- 

p capable of sup- 
plying enough replacement springs 
to handle demands over the next 
few months. 

Under CMP, allocations of 
steel to spring manufacturers 
have averaged about half what 
requested tonnages were, and in 
some cases as little as one-third. 
With literally hundreds and 
hundreds of spring specifications 
to meet, manufacturers are going 
to be hard pressed to spread their 
limited steel supplies around in 
such a way that all types can be 
available. 

With roads deteriorating badly 
over the past winter in nearly all 
sections of the country and high- 
way departments in a bad way 

(Continued on Page 18, Col. 1) 


ANNOUNCEMENT is made by 


taken by the 
at all times. 
governors—the electric-head ty 


On_Labor_ Front: 


Nash-Kelvinator — 
is now in full mass production on Hamilton Standa 
The key to variable propeller pitch and constant engine spee 
aircraft, these governors enable the pilot to control the amount of 
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that the comp: 
airplane gove 


don médern 
“air-bi a? 


rop and also make it possible to maintain constant engi D 
P Nash-Kelvinator is manufacturing two types oa 
and the mechanical-h 
above shows a group of mechanical-head governors on a 


these c 
type. The picture 
‘run-in’”’ test. 


Wilson Repeats Warning 


On Foremen’s Unions 


WASHINGTON. — Testifying be- 
fore the House Military Affairs 
committee, General Motors Presi- 
dent C. E. Wilson, representing 
the Automobile Manufacturers 
Assn., last week repeated his previ- 
ous warning that unionization of 
plant foremen would create chaos 
and seriously impair war produc- 
tion. 

The committee is hearing dis- 
cussion on a bill by Rep. Howard 
Smith of Virginia, which would 
drastically curb labor unions. Wil- 
son did not approve the bill itself, 
merely testifying on the problems 
confronting the auto industry as a 
result of the recent organizational 
drive by the Foremens Assn. of 
America, an independent union of 
supervisory employes in plants. 

Wilson pointed out that all 

GM _ collective bargaining con- 
tracts with unions specifically 
bars foremen from membership 
in unions, due to the fact that 
they are management’s repre- 
sentatives in the plant. 

“The first and most important 
problem from the point of view of 
our industry being considered by 
this committee is a determination 
and definition of what constitutes 
an employe for collective bargain- 
ing and what constitutes a super- 
visory employe who is On the other 
side of the bargaining table with 
management,” Wilson said. “Until 
this question is determined, con- 
flict as to the responsibility of what 
is generally known and accepted 
as Management, will continue to 
the detriment of the war effort and 
the economy of the country. 

“IT am here to help develop all 
facts in connection with the prob- 
lem you men have under considera- 
tion in the hope that in the pres- 
ence of the facts, reasonable men, 
with the common purpose of win- 
ning the war and saving our 
country, will not have too much 
trouble to come into agreement and 
decide on the proper action.” 

* * * 


Manpower Crisis Passed 


In Goodyear Plants 
AKRON.—The critical stage of 
the manpower shortage in the war 
plants of Goodyear Tire & Rubber 
Co. has been passed and the prob- 
lem now becomes one of stabiliza- 
tion and improved efficiency, P. W. 


Litchfield, board chairman, told 
the annual stockholders meet 
here last week. 

Litchfield’s analysis was par- 
ticularly directed to the situs 

in the company’s large ai 
manufacturing subsidiary, which 
operates plants in Akron, Litchg 


Park, Ariz., and elsewhere. 
* * 


29 Cadillac Depts. Ge 


Hat-in-Ring Plaques 
DETROIT. — “Hat-in-the-Ri 
plaques, denoting perfect attenc 
ance for 21 days, were presen 
to 29 departments of Cadillac 

week. 

Due to the success of Cadilla 
first experience with this mete 
of combatting absenteeism, 2} 
Dreystadt, general manager @=e 
the division, announced it G86 
continuing program. 

* * * 


af 
Tad 


<= 
a 


=a 


-— 


UAW Vows to Back Ur " 


U. S. Fighting Men 

DETROIT.—A delegation of more 
than 250 UAW-CIO war wo 
have returned from a thre 
hitch in the Army at Camp 4 ter- 
bury, Ind., determined to do € sage 
damnedest to turn out che gre@fest 
possible volume of war materials 
for the American fighting mef 
is reported by the UAW. 

Walter P. Reuther, UAW vige- 
president who arranged the 
with the War department, 
“The fighting men of the U 
Army may feel certain that 
men from the shops will nevé 
them down... We of labor 
re-dedicate ourselves to the pm 
sition that no American fightin 
men will ever want for figh 
equipment so long as we 
breath and brawn in our bodigs.” | 
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Bendix Strikers Return 

BROOKLYN.—Members of Loca 
UAW, who stopped work March 4 
two plants of the Bendix : 
Corp., returned to their jobs Mareh.29, | 
ponding an investigation by Arm —_ 

avy officials. . 
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Ask Wage Boost 


MONTREAL.—National War 
Board has heard an applicatio 
permission to grant a_ differé 
premium of five cents an hour to 6 
Ford Motor Co. workers at Win 
oats who are employed on rot 
shifts. 


DODGE CHICAGO PLANT on March 1, 1943, eight months after 


breaking. The light forge shop 
completion. 
in the above 


icture. 
On Aug. 1, 1 -— 


ictured above, D 
of that plant which, eight months after ground. on oes - ‘EPS 
Foundations for heavy forging machinery fs 


were fast nei 
shown being 


In other buildings machinery is alread 
» ground was broken for the forge shop ode ee is pi 
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Seattle Group Offers Plan... 


Dealers tell me 


By John 0. Munn 


_—— 


Dealers’ or salesmen’s comments, questions or requests may be 


addressed to John 0. 


Munn in care of Automotive News, Detroit, 


and the writer’s name will be kept in confidence If requested. 


DEALERS TELL ME— 

EADERS should be interested 

in the following correspond- 
ence because it is from a dealer 
who is not only a thinker, but who 
can express his thoughts in well- 
chosen words. I am inclined to be- 
ieve that most dealers will agree 
with him wholeheartedly, and I 


»hope many will be encouraged to 


discuss the situation further in this 
column. I am sure that such ac- 
tion would benefit the entire trade 
and help in forming some definite 
conclusions regarding postwar 
planning. Here is the opening let- 
ter: 

“J have just read your column 
in Automotive News of March 8 
and want to say that I am very 
much against our government 
acting in any capacity in con- 
nection with our business. I 
do not want the government to 
outline the qualifications that 
one has to meet before he can 
start as an automobile dealer. 


* * *# 


‘Want a Little, 


Get a Lot’ 
“T\EALERS should have learned 
by this time that we cannot 
expect a little bit of government 
in business without getting a lot of 
government in business that we 
don’t want. Let’s not try to take 
away the heritage of other young 
Americans. Let’s give them the 
privilege of starting in a business, 
profession or a job without gov- 
ernment supervision whenever they 
think they qualify or have sufficient 
financial resources to do so. 

“j¢ has been said for years 
that the automobile business is 
an extremely hazardous one and 
that more people go broke in it 
than in any other business. I 
have never seen actual figures 
comparing the automobile busi- 
ness With any other business, but 
I doubt very much if the above 
statement is true. I think as a 
whole, automobile dealers have 
made more on their invested 
capital than any other business 
and have cried more about the 
unfair treatment of their fac- 
tories while making these large 
returns. I think the factories 
are criticized too much, They 
give the dealer the exclusive 
right in a territory to sell their 
products, and I think they should 
have something to say about 
selling, especially as long as they 
make the dealership as profitable 
as it is. 

* * * 


Both Sides 


Of the Case 
“Tr HAVE been a Chevrolet dealer 
for over 16 years and have run 
into a lot of this so-called coercion 
but have always found that if I 
used the same salesmanship on the 
factory men that I use in'selling 
my product to the public, I was 
able to get along fine with them. 
I use the word coercion but I think 
a better word is high-pressure sell- 
ing methods and if anyone ever 
used high-pressure selling, it is 
the automobile dealer in his deal- 
ing with the public. I believe most 
automobile dealers are ex-me- 
chanics, automobile salesmen or 
automobile bookkeepers who have 
accumulated a little experience and 
a little capital and have started in 
this wonderful business. I person- 
ally do not know of any other busi- 
ness where a man can start with 
as little education and experience 
—and, if he will follow the recom- 
mended factory policy, where can 
he make as much money and have 
as much success as in the automo- 
bile business? 


“Dealers are still asking Con- 
to afford them relief on 
leases. I think this is wrong. 
The dealers who are asking for 
this relief on account of their 
misfortune, would not hesitate to 
repossess cars from owners who 
had, through no fault of their 
own, lost their jobs and could not 


‘pay for their cars, just as the 


dealers thought they had lost 
their business and could not pay 
their rent. 


* 


Sees Outlook 
As Good 


_ E must maintain the sanctity 
of contracts; besides, the 
automobile business has not gone 
to ruin. For those dealers who have 
wanted to stay and work, it was 
a very satisfactory business year 
during 1942, and I am sure will be 
in 1943 for those dealers who are 
willing to put forth the effort. 

“If you really want the gov- 
ernment to do something for the 
dealers, please have them write 
all of their many orders in 
ordinary language that a dealer 
can understand without having 
to get his lawyer to interpret 
for him. I enjoy your column 
very much, Please keep up the 
good work.” 


Umpire’s Role 
Is Cited 


7 further draw him out, I re- 
plied as follows: “I think there 
are some dealers, and perhaps you 
think so too, who realize that be- 
cause frontiers are receding and 
more of us are living closely to- 
gether, government (and I don’t 
mean the _ federal government 
alone) must have some part to 
play. A dealer expressed this fact 
to me the other day when he 
likened the automobile business to 
a baseball game—the players rep- 
resenting the dealers, the grand- 
stand the public, and the umpire 
the government. 

“He stated government merely 
means that we all get together 
and establish some rules that 
have to be followed whenever we 
are interdependent upon each 
other, so that we can all play 
fair. If we didn’t establish those 
rules, our grandstand audience, 
the public, wouldn’t get a run 
for their money. Neither could 
our team members function. Per- 
haps minimum standards do not 
comprise the answer. 


Dealer Follows 
Through 


“TTE also says that many dealers, 

with say $100,000 investment, 
who must make a profit on each 
sale to carry that investment, have 
seen their business ruined by the 
factories giving the same contract 
to another dealer in the same town, 
whose investment consisted of a 
rented one-car salesroom and one 
mechanic in the rear who can sell 
a@ new car at $5 profit and make 
real money.” My deaier friend im- 
mediately came back supporting 
his original contention, with the 
following letter: 


“[’m sorry that I cannot agree 
with your idea that our govern- 
ment should make rules so that 
we all play fair, Our government 
consists mostly of professional 
politicians, and I certainly do 
not want them to write the rules 
for our business which they 
know nothing about. Sure, they 
will call on us to help them, but 
when legislatures get through 
swapping and amending, we 
would never be able to recognize 
what we might have suggested. 
Looks at the rules that politi- 
cians, through their college-pro- 
fessor theorists and left-wingers, 
have now imposed on us. 

* 


Cooperative 


Effort Asked 


“TF we must have rules, let’s get 

them by dealers and factory 
management getting together and 
making them without the govern- 
ment in on it at all. 

“TI agree with you that lots of 
dealers have over $100,000 invest- 
ed in a dealership (I have), but 
I have yet to find one who did 
not make more on that invest- 

(Continued on Page 31, Col. 1) 


New Car Quotas 
For April 


Kentucky 
Louisiana 
Mai 


New Hampshire.... 
New Jersey 

New Mexico 

New York 


4 
Pennsylvania 
Rhode Island 
South Carolina .... 
South Dakota 
Tennessee 


National Reserve 
Grand Total 


The ae. oe were al- 
lotted for the territories and pos- 
sessions of the United State 
April: Alaska, 19; Panama 
Zone, 13; Puerto Rico, 25; Virgin 
Islands, 3. As yet no quota has 


been assigned for Hawaii. 


Olds Dealers Set 
Salvage Mark 


LANSING —Reports received 
from 1,100 Oldsmobile dealers re- 
veal that this group collected and 
contributed to the national scrap 
drive nearly 3,000,000 pounds of 
metals during the past month, This 
figure released last week by H. A. 
Trevellyan, Oldsmobile’s. general 
sales manager, establishes a new 
high for the _ six-month drive 
launched by Oldsmobile dealers. 

“During the past six months, 
Oldsmobile dealers have reported 
contributions of scrap _ totaling 
15,000,000 pounds,” said Trevellyan. 
“This volume is particularly note- 
worthy,” he added, “because it 
represents the efforts of only one- 
third of the entire Oldsmobile deal- 
er organization. Other Oldsmobile 
dealers have elected to donate 
their scrap metal to local drives 
and these contributions are not 
included in these figures.” 


It takes a stro fish to swim against 
the current, and a good dealer tuo 
stay in business now! 


SPEAKERS at recent posting of Automobile Dealers Assn. 
k Moody, head 
ubert Larson, chief of automobile rationing 
OPA rationin 
gee Ray Chamberlain, executive vice-president, 
ssn. 


Birmingham. Left to right r 
consumer service section, OFA; H 
for OPA; Norman Olsen (standing) 


—_- 
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Urge Licensed Dealers 


Sell All Used Cars 


By D. M. Trepp 
Staff Correspondent 

SEATTLE.—Channeling all used 
car sales through automobile deal- 
ers licensed under Rule W and 
rationing them, is advocated by the 
Seattle Automobile Dealers Assn., 
if price ceilings are established. 
Otherwise there would be no ade- 
quate control or enforcement pos- 
sible, said President John Riach. 

“Analysis of used car sales made 
in this area last October disclosed 
this startling fact; dealers handled 
Only 20 percent, the 80 percent re- 
maining being sold direct by 
owners to purchasers. 

“The logic of our plan is that 
there would be merely a mockery 
of control on ceiling prices if only 
20 percent are affected directly. 
The remainder would develop the 
greatest ‘black market’ in the na- 
tion. A second point is that where 
casual sales are made—direct by 
the individual owner—the 3 per- 
cent retail tax does not apply, and 
thus the state of Washington loses 
lush revenue.” 

The conclusion that dealers are 
handling only a small percentage 
of used cars now being sold is 
based on examination of title trans- 
fers, as recorded in King county. 

To make control and enforce- 
ment at all effective, the dealer 
association contends the entire sell- 
ing should be through organized 
licensed business. Not to do so 
would be disastrous to dealers, 
since the natural trend would be 
for the minority 20 percent to 
gravitate gradually away from 
dealers, for there would be less 
strictness as to the regulations in- 
volved, and also the state sales tax 
would be eliminated in the private 
transactions. 

With new car sales soon to be 
out, dealers naturally want to con- 
tinue to function in their car mer- 
chandising departments, and not 
just as service organizations. 

Gov. Langlie has signed House 
Bill 177, which eliminates ad va- 
lorem tax levies on cars and trucks. 

The equal-pay-for-women bill 
which passed the recent legisla- 
ture, will not affect dealers to any 
great extent, since the practice, 
under union rules, had already 
been in operation. Women in the 
service, parts or repair depart- 
ments were being paid equally as 


Iowa Dealers 
Meet Apr. 21-22 


DES MOINES. — (UTPS) — Date 
for the annual meeting of the Iowa 
Automotive Dealers Assn. has been 
set for April. 21-22, at Hotel Fort 
Des Moines here. 


Elmer B. Dunn, president, said 
the meeting will include the elec- 
tion of officers and _ discussion 
among the dealers on how to im- 
prove conditions and keep trans- 
portation rolling. 


of Alabama in 
of the automotive branch, 


officer for North Alabama, 
ational Automobile Dealers 


the men for similar work and 
skill. In office work, there is a 
minimum pay that applies to men 
and women employes alike, with 
higher scales dependent upon abili- 
ty and responsibility. 


April’s Quotas 
Of Tires, Recaps 
Boosted by OPA 


WASHINGTON. — Allotments of 
tires, tubes and recapping services, 
which Rubber Director William M. 
Jeffers has assigned for rationing 
in April, have been broken down 
into quotas on a district basis, 
rather than on the state basis used 
heretofore. 

The total of quotas for all 109 
districts is directly comparable 
with preceding month’s totals for 
the 48 states and the District of 
Columbia. However, since some of 
the districts cross state lines and 
include fragments of two or more 
States, there is no accurate basis 
for comparing the April quota fig- 
ures for the individual districts 
with the quotas as reported for 
each state separately in March. 

District quotas of Grade I pas- 
senger car tires for April amount 
to 506,000, which compares with a 
quota of 321,827 in March. 

The April quota of Grade II tires 
—tires of a lower quality for which 
passenger cars with mileage above 
240 monthly are eligible when their 
casings are not recappable—is 552,- 
000. This compares with 253,000 for 
March. . 

The quota of used and recapped 
tires—Grade ITI’s—which are avail- 
able for needed replacements on 
cars with mileage of 240 monthly 
or less, is 598,000 for April against 
644,000 for March. 

April truck tire quotas are 368,- 
000 against 299,000 in March, and 
truck recapping service quotas are 
552,000 against 460,000. The farm 
tractor and implement tire allot- 
ment of 59,800 for April is the same 
as for March. 


Innertube quotas for passenger 
cars amount to 736,000 against 735,- 
914, and for trucks to $38,100 
against 292,100. 


Financing Off 
61% in Canada 


MONTREAL.—Dominion Bureau 
of Statistics said last week new 
and used motor vehicles financed 
in Canada during February totaled 
1,935 units with a financed value 
of $672,762, down 61 percent in 
amount and 69 percent in financed 
value from the 4,931 vehicles and 
$2,162,859 in February, 1942. 


; There were only 49 new vehicles 
included in the total and their 
financing involved $40,215, the Bu- 
reau said. 

Financing of sales of used motor 
vehicles declined 52 percent in 
number and dollar volume, the 
1,886 units financed for $632,547 in 
the month under review comparing 
with 3,959 vehicles financed for $1,- 
306,529 in February a year ago. 


Maxon Gets Controls 


Over OPA Policy 
WASHINGTON. — Disregard- 
ing a demand by OPA’s labor 
advisory committee that Deputy 
Administrator Lou R. Maxon be 
ousted because he opposed grade 
labeling of products, OPA Chief 
Prentiss Brown Thursday gave 
the Detroit advertising execu- 
tive (Maxon’s agency handles 
Ford and Lincoln) broad powers 
to control all information and 
orders emanating from OPA. 
Brown declared that effective 
at once, “all plans, orders, field 
instructions, questionnaires, en- 
forcement regulations and simi- 
lar materials originating in 
OPA’s national office, which can 
in any way affect public opinion, 
shall be cleared through ‘Maxon 
- . - and he has a right to 
represent me in final policy 
decisions.” E 
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OUR PLEDGE 

One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which és not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1983). 
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Other States Beware! 


ICHIGAN’S highly-successful State Highway depart- 
ment just missed being sacrificed to petty politicians’ 
and stupidity last week by the slim margin of 

v. Kelly’s veto. 

Because this same highway department was allowed to 
become a political machine and push one commissioner into 
eo chair, and because it controls the expenditure 
re) 


e taxes from gasoline and vehicle licenses, outstate 
politicians made it the target of relentless attacks imme- 
diately after a new political party came into control. After 
much wrangling among themselves as to how the spoils. 
should be divided, these shortsighted county representatives 
voted to discard the state-controlled department and put 
all maintenance of Michigan’s enviable highway system 
under county control. But the governor’s veto intervened. 

Dealers, fleet operators, intercity haulers and all others 
interested in the preservation or development of a 
basically-sound state system of hard-surfaced highways 
should take heed of this political raid. In these war days 
special attention should paid the doings of the state 

liticians to make certain that highway funds are not 
invaded for political patronage or “pork barrel” distribution. 


Business Hari-Kari? 


_A RE some American manufacturers beginning to adopt 

licies that work hand in hand with the forces that 
are slowly but steadily tending to force the small business 
man out of business for the duration—and possibly for 
all time? 

We haven’t seen any evidence in this direction in the 
automotive field, but a recent letter sent out to smalltown 
druggists by a prominent fountain pen manufacturer notifies 
these small merchants that, if they haven’t bought over 
$50 worth of merchandise from concern in the year 
starting August, 1941, they will not be furnished merchan- 
dise for the duration, indicates that this type of thinking 
is beginning to be put into action. 

“Big oaks from little acorns grow” is particularly true 
in the automotive industry. Some of our great corporations 
were just little machine shops not so long.ago. Many a 
dealer who now can write a six-figure check that can be 
cashed, were practically curbstone operators in the early 
days of the depression. Many a successful jobbing opera- 
tion started from a little alley machine shop. 


There has always been a spirit of reciprocity in the 
automotive industry. Firms who took care of these busi- 
nesses when they were small and struggling, still retain the 
inside on supplying them when their business becomes so 
desirable that it is the object of the keenest competition. 


Our enemies, the yellow Nips, make a fetish of hari-kari. 
We certainly hope that no suppliers in the automotive 
industry are induced by present conditions to commit 
business hari-kari just to lighten their burden of seeing 
that their ——. customers get an equitable proportion 
of the reduced production they can allot to civilian economy. 


| like 


When I wrote in this column 
two weeks ago: “Right now there 
are plenty of opti like my- 
self, who see the — bility, should 

e@ war go on 
MORE and on, of the 
GOOD SIGNS government _al- 
APPEARING! lowing a limited 
number of new 
cars and trucks to be built each 
year and sold through regular 
dealers, specifically for civilian 
consumption”—I did not expect so 
soon to hear that WPB was sug- 
gesting just such a contemplated 
program, In last week’s AuTomo- 
tive News’ Digest edition confirma- 
tion of plans for early resumption 
of production in some lines of 
essential civilian goods was an- 
nounced, with trucks being consid- 
ered as an early possibility. 


Now I think it can be giving 
away no military secret to state 
that already our production in 
many lines of essential war sup- 
plies is so great that not even 
the combined requirements of our- 
selves and our allies overseas can 
consume them in months to come. 
As a matter of fact, if I were 
handling propaganda for the sole 
consumption of Messrs. Hitler, 
Mussolini and Hirohito, I would use 
double-page spreads in the Berlin, 
Rome and Tokio newspapers to 
announce the simple fact that we 
already had on hand and, in transit 
overseas, more tanks, trucks and 
ordnance generally than we knew 
what to do with. Unless they are 
dumber than I believe, it ought to 
give these bullies something to 
thinks about! 

When you realize that less than 
two years ago our boys in camps 
here were training with dummy 
rifles and trucks camouflaged as 
“tanks,” because we didn’t have 
enough genuine equipment on hand 
to go around, you begin to see 
what an Alladin-like job we have 
accomplished. 

ss 8 


Tom Henry, president of the 
three A’s, must be thinking along 
the same lines when he calls on 
Washington for a re-appraisal of 
the car mileage situation. We 
were all willing to go along with 
the rubber conservation plans when 
they were announced, because we 
realized that shutting off of the 
supplies from the East Indies 
caught us with our pants down. 
E\veryone knew that America was 
so geared to metor vehicle trans- 
portation that, to lose it, would be 
to lose the war. 

For some reason as yet unex- 
plained, we apparently had no plan, 
carefully worked out for the “M” 
day, when our natural enemy, the 
Japs, would grab the Dutch and 
English-ewned islands on which we 
depended 100 percent for our vital 
rubber supply. Pearl Harbor forced 
immediate action and we had to 
grab for a formula, probably from 
England, possibly from Naziland, 
and so came the ration system to 
save car mileage and thus stretch 
out the rubber already on 30 mil- 
lion motor vehicles. 

s ss # 

To make it “politically sound,” 
we rationed the gas in Texas, 
Oklahoma and many other states 
where the gas fairly bubbled out 
of the ground, on the same basis 
as we did the Eastern seaboard 
states where there was an actual 
gas shortage. Ne one knew then 
and, so far as I know, no one 
knows now, how much mileage is 
left in the cars and trucks of 
America. That was, and is, the 
“X” equation! 

I agree with Tom Henry that it 
is time for a re-appraisal of the 
whole car mileage situation, and I 
would suggest that there are men 
“Buck” Weaver of GM and 
John Schoville of Chrysler, who 
are trained to get the facts, which 
once available would give us a 
sound basis for future planning.— 
G.M.S. 


There are “dollars for dealers” in 
the Want Ad Department, page 31, 
this isgue. 
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Poinier in Detroit Free F 


Professional Jealousy 


n This Corner 


‘More Facts . 


The views exp 


this column are those of our 


> 


readers. 


reassed in 
Anonymous eontributions will not be accepted but confidence will 


be ebserved upon request. 


More News 

May we take this opportunity to 
express our sincere belief that 
Automotives News is one of the most 
important issues which we receive 
in the automobile industry. 

We find that we are looking for- 
ward each week to receiving your 
issues and can sincerely say that 
we receive more news and up-to- 
the-minute facts from your issues 
than we do from any other source 
in the automotive field. 

We also feel that your Dealer 
Want Ad department is the answer 
to many problems of the automo- 
bile dealer and find that this phase 
of your issue is very helpful and 
beneficial to us and, without doubt, 
to most dealers—David T. Robin- 
son, David T. Robinson Co. (Dodge- 
Plymouth), Philadelphia. 


P. D. No. 62 

The following letter is addressed 
to NADA: 

A few days ago we wrote your 
office concerning Petroleum Di- 
rective No. 62 and your Mr. Breen 
sent us your bulletin dated Feb. 10, 
giving interpretation of this new 
order. In this bulletin we were in- 
formed that any automobile dealer 
who operates a gas station can- 
not extend credit on gasoline sales 
or on any other petroleum prod- 
ucts sold at his establishment, 
which includes oil and lubrication 
jebs. If the automobile dealer does 
not operate a gasoline station he 
can still continue charging oil and 
grease jobs for his customers on 
open account. 

It so happens in our case, as well 
as with many Iowa automobile 
dealers, we operate a gas service 
station as well as a service de- 
partment. In our case they are in 
different parts of the building. In 
operating under Petroleum Direc- 
tive No. 62, it is going to be very 
embarrasing and difficult to explain 
to our customers, when they bring 
their car to our service depart- 
ment, that they are required to 
pay cash for a lubrication job or 
lubricants, when at the same time 
they can charge labor or parts. 

We have had very little trouble 
in enforcing this ruling in our gas 
station, but in our service depart- 
ment it is going to be very difficult 
to handle and it is for this reason 


that we feel the application of 
law is very unfair for an autom 
bile dealer who operates a serv 
department and gas station. 

We are wondering if there 
anything that NADA can do 
have this interpretation ch 
Most automobile dealers who ope 
ate a gas station have it complet 
separated or in another part 
the building from the service d 
partment. When this is true, th 
Petroleum Directive would be me 
fair if it only applied to the 
station part of the business and 
not to the service department. 
help that you can give us will 
appreciated.—R. H. Allen, 
Motor Co., Cedar Rapids, Ia. 


nis 


Our Face 


Is Flushed 

Referring to picture of N 
Kelvinator propeller blades in d 
ing process on page 2 of AuTomg 
TIve News dated March 22, 1943, 
is evident that the secret of the 
old Indian rope trick has been t 
covered. 

Has this information been 
closed to the industry at large 

If so, where may we obtain same, 
inasmuch as we would, no dou 
be able to use said method of sus- 
pension in many different appli¢ 
tions.—S. G. Burazss, enginee 
department, Oakes Products Di- 
vision, North Chicago, IIl. 


HERE ’TIS, right side up t 
time. 


CO Ty 
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~ MY NEW PLANS FOR 
RATIONING & PRICES 


by PRENTISS BROWN 


Director, Office of Price Administration 


The man from Michigan who resented the way rationing was 


done, the top-heavy theories, the red tape, the interminable questionnaires 
—is now running rationing for the nation! He outlines a homespun, hard 
sense program, proves that price control saves everybody money, shows the 
sure patriotism and common sense of cooperation . . . an article that will cheer 


you up, and win your cheers! .. . exclusive in the magazine enlisted .. . 


“IN THE SERVICE OF THE NATION’’ 


—making Americans aware of what they must know today, indicating the 
important ideas, stressing significances, stepping up understanding . .. An 
editorial program that has increased the influence of The American Magazine 
among “people who give a damn’”’, raised readership in every issue . . . given 
advertising more attention and interest ... made this medium of unequalled 


value to the advertiser fortunate enough to appear in its pages! 


in THE AMERICAN MAGAZINE 


M AY issue—out now 


Bud Schirmer, Detroit Manager * Bob Woodruff, American Magazine Representative 


THE CROWELL-COLLIER PUBLISHING CO. ¢ GENERAL MOTORS BUILDING, DETROIT 





REPRESENTATIVE distributors 
Michigan, Ohio, Kentucky 
Dealer Wartime Council in Detroit. 
manager. 
T. 


department; and 


Pennsylvania and several from 
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First Change Since 1921... 


Mich. Dealer Licensing 
Act Gets ‘Teeth’ 


Pratt; R. N. 
ational Service 


Hudson Dealer Councils End 
Second Series of Sessions 


DETROIT.—Parts business, serv- 
ice, used cars, new car sales and 
manpower are the headline sub- 
jects for discussion in Hudson’s 
second series of Distributor-Dealer 
Wartime Councils, which were con- 
cluded March 31 in New York. 

In the meetings George H. Pratt, 
general manager of Hudson, gave 
high praise to distributors and 
dealers for the way they have met 
difficult wartime problems and 


Packard Women 
Workers Seen 
Rising to 30% 


DETROIT.—Packard Motor Car 
Co., with a payroll more than 
twice the size of its peak peace- 
time number of workers, discloses 
to its shareholders in its 1942 new- 
style pictorial annual report, now 
in the mails, that 13 percent of its 
employes are women and the num- 
ber is expected to rise to 30 percent 
as draft demands increase. More 
than 3,000 Packard employes are 
already serving in the armed 
forces. 

“A total of 114,726 stockholders 
are receiving this report, 71.5 per- 
cent of them owning less than 100 
shares each,” stated George T. 
Christopher, Packard president and 
general manager. “The democratic 
nature of these widespread hold- 
ings merits an annual report as 
easily understood by the typical 
business man as the trained finan- 
cier. 

“For that reason, the Packard 
stockholders are today receiving 
copies of a new type of annual re- 
port that differs from the conven- 
tional form of financial presenta- 
tion. It is streamlined and filled 
with charts and pictures of war 
work on Packard-built Rolls-Royce 
aircraft engines and Packard ma- 
rine engines for PT boats.” 

Final figures in the pamphlet re- 
port show 1942 net earnings of 
$4,726,237 or 31 cents a share, as 
preliminarily reported, as against 
$2,061,323 or 14 cents a share in 
1941. 


“We made decided improvements 
in manufacturing efficiency during 
1942,” explains the pamphlet, “and 
our operations were generally more 
economical. Net selling, general and 
administrative expenses were $2,- 
586,754 as compared with $3,763,- 
490 for 1941, a reduction of more 
than 30 percent. 


“Due to discontinuance of car 
production, our car tools have no 
current value to us. For this reason, 
and because of the possibility that 
the war may extend over a con- 
siderable period of time, we deemed 
it a sound policy to write off these 
car tools which represented an in- 
vestment of $3,253,459. We also pro- 
vided for contingencies and post- 
war adjustments by establishing a 
$2,000,000 reserve to cover future 
losses in connection with the re- 
habilitation of plant and facilities, 
in returning to normal business 
operations, and such other unfor- 
seen adjustments which may con- 
front us.” 


Russell For Mayor 


ALLIANCE, O.—James J. Russell, 
Alliance automobile dealer and member 
of the Alliance school board, has taken 


out titions at the county board of 
elections as a candidate in the August 


ri for mayor of Alliance on the 
Republican ticket. 


shouldered new and heavy respon- 
sibilities. 


“Their response to the unusual 
demands of the times has been sur- 
prising and gratifying,” said Pratt. 
“They have shown a resourceful- 
ness and determination that should 
make us all very proud of our or- 
ganization. 


“It is their responsibility to keep 
essential transportation rolling, and 
they are doing a great job—but at 
the same time they are proving 
they can adjust their own business 
successfully to the conditions under 
which they must operate.” 


Pratt was accompanied by M. M. 
Roberts, manager of advertising 
and public relations; T. H. Stam- 
baugh, director of National Serv- 
ice Operations; R. N. Hamilton, 
manager of the Business Manage- 
ment department; H. P. Grove, di- 
visional sales manager on the West 
Coast portion of the trip; and C. 
G. Beeching, divisional sales man- 
ager, who accompanied the group 
on the eastern swing. 


Plan Smoothed 
For Construction 
Materials Release 


WASHINGTON.—A simple plan 
for the allotment of controlled ma- 
terials under CMP for certain 
types of construction costing less 
than $10,000, was announced last 
week by the War Production 
Board. 


WPB has empowered regional 
offices to authorize the beginning 
of agricultural and many types of 
commercial construction costing 
less than $10,000. It is for construc- 
tion started under this delegation 
of authority that the latest pro- 
cedure was established. Agricul- 
tural construction covered by the 
procedure includes barns, silos and 
other farm buildings, while com- 
mercial construction includes such 
buildings as stores, garages, laun- 
dries, office buildings, warehouses, 
and similar structures. 

No application to a claimant 
agency for allotment of controlled 
materials is necessary for con- 
struction of this type. Under the 
procedure now set up, a simplified 
PD-200-c form applicable to these 
cases will be used. This form, 
which is an application for pri- 
ority assistance or application to 
begin construction without pri- 
ority assistance, requires submis- 
sion of a materials list. 


The materials it is proposed to 
use are listed and the forms are 
filed with the War Production 
Board district office. The forms 
then go to regional offices which 
make allotment of controlled ma- 
terials and assign preference rat- 
ings on CMP-L-127 forms. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


Urge Share-Ride 

B ALO. — Urging share- 
the-ride practice, automobile 
dealers here soon will display 
posters, write messages on cus- 
tomers’ invoices and talk per- 
80 to drivers, President 
Thomas H. McElvein jr., of Buf- 
falo Automotive Trade Assn., 
Inc., announces. 


dealers and zone managers of Hudson Motor Car Co. from New York, Indiana, 

anada, are pictured above at the second Distributor- 

The meeting was under the direction of 

Seated at the head of the table, left to right, are M. M. 

relations; C. G. Beeching, divisional sales manager; 
H. Stambaugh, director of N 


George H. Pratt, general sales 


Roberts, manager of advertising and public 
Hamilton, manager of the Business Management 
Operations. 


Chiseling on Licensed 


Dealers Seen Halted 

CINCINNATL—In the first 
case of its kind ever heard here, 
Alvin Barker, proprietor of a 
downtown job printing business, 
was convicted in Municipal 
Court on charges of carrying on 
the business of an automobile 
dealer without a state license. 
He was named in four warrants 
charging various violations, He 
was fined $25 and costs on the 
first count and court costs on 
three counts. 

Prosecution was instituted by 
Cincinnati Automobile Dealers 
Assn. and agents of the Ohio 
Bureau of Motor Vehicles. The 
case has had wide publicity and 
will check further “chiseling” 
on the licensed car dealers, it 
is believed. 


Private Firms 
To Operate 
New Oil Barges 


WASHINGTON.—The fleet of 500 
wooden petroleum tank barges, 21 
towboats and 100 tugboats, now 
under construction to step up the 
flow of oil to the East, will be 
operated by private companies on 
a charter basis, ODT announced 
last week. 

First of the barges was launched 
last week at Ocean City, N. J., and 
the rest of the building program 
will be completed by Oct. 30, ac- 
cording to the Corps of Engineers, 
U. S. Army, which is directing the 
construction. A three-member com- 
mittee will allocate the units and 
designate the points between which 
they will be operated, giving priv- 
ate companies already in the tow- 
ing business first opportunity to 
charter the equipment. Applica- 
tions will be submitted to the ODT. 

The Barge Allocating Committee 
is composed of a representative of 
the Defense Plant Corp., which is 
financing the program; the ODT, 
which sponsored the program; and 
the Petroleum Administration for 
War. The committee will recom- 
mend to DPC the charter rate to 
be charged for the rental of the 
craft, the ODT said. Each tug and 
towboat, with its complement of 
barges, will be chartered as a unit. 


“Dealers Tell Me,”” by John O. 
Munn, is open forum for the 
expression of dealers’ opinions. 


IT WAS “Old Home Week’ for Capt. Eddie Rickenbacker at Indianapolis 
when he was shown through the Marmon-Herrington plant A. W 
Herrington (center), chairman of the Marmon-Herrington boar 
way Technical Committee. 


and chairman of the 8 


LANSING. — Marking the first 
change since 1921, licensing of auto 
dealers in Michigan is made more 
stringent under an amendment just 
enacted by the state legislature and 
now awaiting Gov. Kelly’s signa- 
ture, which is assured. 

Although the new regulations do 
not contain all the “teeth” sug- 
gested by Michigan and Detroit 
dealer groups, it is hoped that ad- 
ditional rules may be added from 
.time to time in the future. 

Under the new amendments, 
the secretary of state is author- 
ized to revoke the license of any 
dealer, or refuse to issue such 
a license, for good cause shown 
at a hearing. 

Violators may be fined up to $100 
or imprisoned up to 90 days, or 
both. 

The amended regulation is as fol- 
lows: 

“Sec. 14E:—Every motor vehicle 
dealer shall make out and deliver 
to the Secretary of State upon a 
blank to be furnished by the Sec- 
retary of State for that purpose, a 
separate application for license for 
each county in which business is 
to be conducted. The application 
shall be in the form prescribed by 
the Secretary of State and shall be 
signed by the applicant and sworn 
to. 

“The application, in addition to 
such other information as may be 
required by the Secretary of State, 
shall include the following: 

(A) “Name of applicant and lo- 
cation of principal place of busi- 
ness; 

(B) “Name or style under which 
business is to be conducted and, if 
a corporation, the state of incor- 
poration; 


(C) “Name and address of each 
owner or partner and, if a corpora- 
tion, the name of the officers and 
directors; 

(D) “The county in which the 
business is to be conducted and 
the address of each place of busi- 
ness therein; 


(E) “If new motor vehicles are 
to be sold, the make or makes to 
be handled; and each new motor 
vehicle dealer shall accompany 
application for license with an 
affidavit swearing to the fact 
that he holds a bona fide con- 
tract to act as factory represen- 
tative to sell at retail 
of car. 

(F) “A statement of the pre- 
vious history, record and associa- 
tion of the applicant and of each 
owner, partner, Officer and director, 
which statement shall be sufficient 


Lee Is Resident Engineer 


For Goodyear in Detroit 

DETROIT. — Appointment of 
Walter Lee to resident chief engi- 
neer in Detroit for Goodyear Tire 
& Rubber Co. has just been an- 
nounced by J. M. Linforth, vice- 
president. 

Lee joined Goodyear in 1922 as 
night superintendent of the Los 
Angeles factory. Lee now becomes 
resident chief engineer to coordi- 
nate all engineering activities be- 
tween Goodyear engineers and the 
Army Ordnance department. 


° 


Bill Endicott, Marmon-Herrington employe who drove in the first 500-mile 


race at Indianapolis. 


7 Col. a 
of directors, 
“Rick” is greeting 


to establish to the satisfaction 
the Secretary of State the reputa- 
tion in business of the applicant; 

(G) “A statement showing whet! 
or not the applicant has previously 
applied for license and the resul 
of such application, and whetk 
or not the applicant has ever been 
the holder of a license which wg 
revoked or suspended. 

“If the applicant is a corpora 
tion or cO-partnership, a stateme 
showing whether or not any of the 
partners, employes, officers or di 
rectors have been refused a licen 
or have been the holder of a license 
which was revoked or suspended. 

“No license shall be granted t& 
Secretary of State until 30 days 
from date of application. Secreta 
of State shall make thorough ff 
vestigation of applicant’s qualifica- 
tions to comply with all sections a 
this act before granting license. ~ 

“Secretary of State shall adop 
some method to segregate new 
dealers, exclusive used car deale 
junk dealers, etc., on his records. 

“Applications for dealer licen ; 
shall be accompanied by a fee of 
not less than $10. All licenses ang 
fees shall be renewed each year: 

“Sec. 14F. The Secretary of State 
shall deny the application of ar 
person for a license as a mo 
vehicle dealer and refuse to issue 
him a license as such if the Sec 
retary of State finds such appli- 
cant: 

(A) “Has made false statement 
of a material fact in his applica- 
tion; or 

(B) “Has not complied with 
provisions of this act: or ws 

(C) “Is engaged or will engagé 
in the business of selling at 
tail any new motor vehicles 

without having authority of 
contract with a manufacturer 
distributor thereof; or 


(D) “Has been guilty of a fraud 


ulent act in connection with séff- 
ing or otherwise dealing in motaz 
vehicles; or 

(E) “Has entered into or is abe 
to enter into a contract or ag 
ment with a manufacturer or ¢ 
tributor of motor vehicles which is 
a to any provisions of thi 
act; or 


(F) “Has no established plac 
of business which is used or wil 
be used for the purpose of sell" 
ing, displaying and offering 
-_ . — in motor veh 
cles, an not proper se - 
ing facilities. a “ 

“In case the applicant is a ce 
poration or partnership, the Sec- 
retary of State may refuse to iss 
a license if any stockholder, officery” 
director, employe or partner of the 
applicant has been guilty of 
act or omission which would beé 
cause for refusing or revoking 
license to such officer, directd 
employe or partner as an individ- 
ual. The Secretary of State’s fin 
ing may be based on facts 
tained in the application or on 
other information which he m 
have. Immediately upon denying af 
application for any of the reasons 
provided herein, the Secretary 
State shall enter a final order to- 
gether with his findings. 


“The findings of fact made 
the Secretary of State acting with- 
in his power shall, in the abser 
of fraud, be conclusive, but tk 
supreme court shall have power to 
review questions of law involved 
any final decision or determinatién 
of the Secretary of State: Provided 
that application is made by ft 
aggrieved party within 30 days 
after such determination by any ~ 
method permissible under the ru 
and practice of said court or the 
laws of this state, and the supremg 
court shall be authorized to ma 
such further orders in respect 
thereto as justice may require. 

“The Secretary of State shal 
upon a verified complaint in writ- 
ing of any person, investigate th 
conduct of any licensee and shal 

suspend or revoke or refuse te 
renew any license if investig 

tion proves that licensee has no 

complied with all or certain sec 

tions of this act.” 


CUT! 


To feel the pulse of the indus 
consistent reading of Automotive Né 
is a necessity. 
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Our work sure means something when it saves Rickenbacker and his companions 


HIS is Flossie Anson and E. K. Brown speaking. 
Ta. builders in the life raft department at 
Goodyear where the life rafts that saved Captain 
Rickenbacker and his crew mates were built. Their 
rescue certainly gave all our life raft builders a big 
thrill; made us feel like we really were in there 
pitching in this man’s war. You know these self- 
inflating life rafts were developed by Goodyear. We 
built the first ones back in the twenties for use on 


Goodyear racing balloons. Now most military aircraft 


New more than wee .THE GREATEST NAME IN RUBBER 


carry them. So far in this war nearly two hundred 
Army and Navy flyers have been rescued in our 
Goodyear life rafts, some after being “lost” at sea 
for five weeks. Guess that’s pretty good proof that 
when we cement a seam, we do it for keeps. Now 
we've a picture of “Rick’s” raft hanging in the shop. 
It’s a reminder that we're helping save the lives of 
our boys out there. It makes our whole crew feel 


mighty proud of their work and its importance. 
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Truck Laws Liberalized... 


Broader Reciprocity 
Legislative Trend 


DETROIT.—With literally thou-; 54) providing that money collected 
sands of bills of interest to high-| from duplicate license plates go 
way users still under consideration] into the general fund and trans- 
by many of the 1943 state legisla-| ferred the balance in the state 
tive sessions, sufficient laws have| motor vehicle fund to the state 
been enacted to indicate certain! general fund. 
wartime trends. Prominent among| A new Washington (S. 49) law 
these is the passage of measures| changes classification for common 
to extend to governors extraordi-| carrier truck registrations to range 
nary wartime powers, including| from a minimum of $7 if gross 
regulation of highway transporta-| weight is less than 4,000 pounds 
tion. to a maximum of $22 if the gross 

Other wartime trends include a| weight is 32,000 pounds and less 
reflection of manpower shortages| than 34,000 pounds. 
in new laws to reduce the legal age Carrier Regulation 
for driving permits and others to Arkansas (H. 55) provided a 
meet the metal scarcity by substi-| minimum age of 18 years for school 
tuting other metals for steel in| bus drivers and made the driver 
license plates and the use of stick-| liable in damages for injury or 
ers or tabs in connection with| death to any school child for lack 
continued use of present plates,| of reasonable care while transport- 
according to the National Highway] ing pupils. 

Users Conference. Minnesota (S. 141) now provides 
At least two states have enacted| for bonds by school bus drivers. 
laws to relieve members of the/ California (H. 162) amended its 
armed forces of normal require-| qualifications for school bus driv- 
ments of driver’s license provisions.| ers and North Carolina (H. 298) 
Broader motor vehicle reciprocity| excluded from definition of for-hire 
and liberalization of size and| passenger vehicles those vehicles 
weight regulations also are among] operated on the “share the ex- 

new laws designed to expedite war-| pense” group riding plan. 
time highway traffic movements. Maine (S. 308) adopted an itine- 

As the peak of the 1943 state leg-| rant merchant law, requiring such 
islative season passes, 15 of the 43| vendors to procure licenses from 
regular sessions convening since} the Secretary of State, pay a $100 
the first of the year have adjourn-| fee and deposit $500 bond with 
ed. The a — aes the Secretary of State. 

March 14; rkansas, arc ; 

Georgia, March 18; Idaho, Feb. 27; A eee ee ae sets 
Indiana, March 9; Montana, March) 4) 9 schedule of commercial motor 
7; Nevada, March 19; North Caro-| vehicle tire sizes and increases al- 
-lina, March 10; North Dakota, lowable axle weights while a new 
March 6; Oregon, March 10; South! south Dakota (H. 26) statute now 
Dakota, March 5; Tennessee, Feb.| sows a maximum motor vehicle 
11; Utah, March 14; Washington,| length of 45 feet and permits 40,000 
March 11; West Virginia, March pounds gross weight. 

14; and Wyoming, Feb. 23. Reciprocity 


Bills of primary interest to high- 
way ness Gleb have become law| Wyoming (S. 10) now allows the 
this year include: reciprocity commission to extend 
North Dakota (S. 49) and New| from 35 miles to 75 miles the dis- 
York (H. 540) approved bills con- tance from the state line which a 
motor vehicle would be allowed to 


tinuing emergency state gasoline 
samen ee (S. 33) amended| OPerate without registration, but 
this does not apply to common 


the charter of the City of Memphis r 

to permit municipal taxation of|C@triers. South Dakota (H. 12) 

freight and passenger motor vehi- adopted a policy of full reciprocity 

cles. Pennsylvania (H. 62) provided| 0" motor vehicle fees and taxes 
to all vehicles in interstate com- 


alien” ee oF merce and authorized the state 

South Dakota enacted a bill (S.| highway commission to make reci- 

procal agreements. 

Utah (S. 168) provided for reci- 
procal registration of trucks and 
trailers, and Arizona (H. 176) ex- 
empted from registration fees non- 
resident trucks hauling ore to gov- 
ernment stockpiles. 

s ¢ *# 


Wis. Votes. $5 Cut 


In All License Fees 
MADISON, Wis.—The state legis- 
lature has approved a measure call- 
ing for a reduction in automobile 
license fees of $5 in each weight 
classification, while the assembly 
has passed and messaged to the 


New Firestone Device 


To Aid Tire Use 

AKRON.—A development expect- 
ed to make great savings in rubber 
used in tires on Army combat 
vehicles is now under test, it is 
announced by Firestone Tire & 
Rubber Co. The combat tire now 
in use enables a vehicle to continue 
operation after it has been punc- 
tured or torn by shell fire, but it 
requires considerable additional 
rubber to build. 

The new device, now being 
tested, would allow the use of the 
conventional type of tire, at the| senate a bill to empower the state 
same time enabling the vehicle to] motor vehicle commissioner’ to 
function after the tire had been|enter into reciprocal agreements 
deflated by gun fire or other] with other states on regulation of 
hazards. common and contract motor car- 

‘4 
"Wy, = 


received favorable consideration, 
was a senate bill to wipe out the 
2,000-gallon limitation on _ trucks 
hauling petroleum products. The 
bill was advanced to a third read- 
ing, 59 to 24, on March 26, but 
action was halted on a reconsid- 
eration motion. 
* * # 


Mich. Highway Act 


Vetoed by Governor 


LANSING:—Gov. Harry F. Kelly 
last week vetoed a drastic legisla- 
tive act which would have given 
each county the right to maintain 
Michigan’s state roads. 

Had it been approved, Michigan’s 
successful highway system would 
have been divided into 83 divisions, 
each county having the right to 
maintain the state roads. 


riers. 
~ _ 


Another truck measure, which 


FOOD 


FROM OUT OF THIS WORLD 


a famed feature at all 
DEWITT OPERATED HOTELS 


In Cleveland 
HOTEL HOLLENDEN 
In Columbus 
NEIL HOUSE 
Iu Lancaster, OQ, 
THE LANCASTER 
In Corning, N. Y. 
THE BARON STEUBEN 


Would Ban Diversion 


PROVIDIENCE. — State constitutional 
amendment. to outlaw highway fund 
diversion is proposed in a_ resolution 
introduced in the state legislature here 
by Senator William B. Sweeney, War- 
wick Reyublican, on behalf of the 
Rhode Isiand State Grange. 


THEO. De WITT 


PRESENT, NOT POSTWAR, planning keynotes packard meeting. 
rations from all parts of the country gathered in Detroit last weekend for a discussion of current plans 
ures to help conserve the automotive transportation of the nation. ° ° 
hat was keynoted by a discussion of present, not postwa 


Packard o 
and proc 


Packard’s acting general sales manager, led the meeting t 


planning. 


Keep Speed Below 35, 


Jeffers Appeals 
WASHINGTON. — Alarmed 
over reports that the nation’s 
motorists are stepping up speed- 
ing, Rubber Director William 
M. Jeffers last week addressed 
an appeal to the governor of 
each state, requesting coopera- 
tion in holding the speed limit 
to a maximum of 35 miles per 
hour. 
Jeffers stressed the impor- 
tance of reduced speed in con 
nection with the unrationed re- 
capping program, pointing out 
that reclaimed rubber is now be- 
ing used exclusively for this 
purpose. This material is much 
more apt to fail and cause acci- 
dents if driven at higher speeds 
than 35 miles per hour, accord- 
ing to the Rubber Director. 


Key Promotions 


Made by White 


CLEVELAND. — Several promo- 
tions in the executive staff of 
White Motor Co. are announced by 
Robert F. Black, 
president. The 
personnel changes 
are as follows: 

Howard Jones, 
former works 
manager, has 
been elected vice- 
president in 
charge of produc- 
tion, to supervise 
Plant activities. 
Jones joined 
White in 1924 and 
served _ succes- 
sively as shop engineer, assistant 
production manager, general 
superintendent, factory manager of 
the Engine & Axle division, and 
works manager since 1939. 

Roy M. Denham, former produc- 
tion manager of the Engine & Axle 
division, has been named works 
manager, succeeding Jones. Den- 
ham has been with White Motor 
since 1907. 

William G. Graf, former director 
of the Government Parts Service 
division, has been made assistant 
to the president. Graf was with 
Arthur Anderson & Co., Chicago, 
from 1926 to 1934; Firestone Tire 
& Rubber Co. from 1934 to 1938; 
and joined White in 1938 as as- 
sistant to the controller. In 1940 
he was named assistant to the vice- 
president in charge of sales, and in 
1942 was made director of the 
Government Parts Service division. 

Lon A..#Fle To : , 
sate “manager and assistant to the 
executive vice-president, has been 
named manager of industrial re- 
lations. Fleener was with General 
Motors from 1924 to 1940 when he 
joined White. 

James C. Krall, former planning 
supervisor, has been made director 
of the Government Parts Service 
division, succeeding Graf. Krall has 
been with White 26 years. 

Herbert Fricke, former superin- 
tendent of the Engine division, has 
been named to succeed Denham as 
production manager of the Engine 
and Axle division. Fricke has been 
with White since 1934. 


Howard Jones 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 
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Bury Tells Senate: 


These regional mana; 


rs and heads of m 


(center, at chart), 


Independent OCS Okay 
If Properly Set Up 


Special to Automotive News 

PHILADELPHIA.—A proposal to 
create an independent Office of 
Civilian Supply, and to provide its 
administrator with sufficient pow- 
ers to see that essential civilian 
needs for goods, services and man- 
power are available, has a worth- 
while objective, in the opinion of 
Martin Bury, president of the 
Philadelphia Automobile Trade 
Assn., but “we cannot honestly 
state that we favor the method of 
reaching it.” 


Invited to express an opinion by 
Bertram M. Gross, chief of Re- 
search and Hearings of the U. S. 
Senate, on .2 bill submitted by 
Senator Maloney and referred to 
the Senate Small Business Com- 
mittee, Bury wrote that the “prin- 
cipal complaint of most small busi- 
ness men is one of too many 
government bureaus, too many 
government employes, too many 
questionnaires and far too many 
government regulations. Within 
existing bureaus, already created, 
you have the machinery, man- 
power and brains to accomplish 
this civilian supply objective. It 
would appear to us that all that is 
necessary is for Congress to give 
one of these bureaus or a subdivi- 
sion of it, the power to do the 
civilian supply job; and to do it 
without additional employes.” 


Gross, in soliciting Bury’s opin- 
ion, recalled that the PATA presi- 
dent, speaking for the National 
Automobile Dealers Assn. at com- 
mittee hearings in January, had 
offered “a number of criticisms of 
present civilian supply policy.” 
The committee, Gross said, was in- 
terested in Bury’s reaction to the 
Maloney proposal. 


“We, who are the common people 
throughout the nation,” Bury said 
further, “easily recognize the im- 
provement that took place within 
OPA when Prentiss Brown re- 
placed Leon Henderson. We recog- 
nize the satisfying results achieved 
in the rubber situation when an 
able man was appointed to ad- 
minister it... . But we, as common 
people, are tenaciously hanging on 
to the democracy which is our 
heritage and are greatly concerned 
about increasing political patron- 
age, about government by directive 
and about all those other changes 
in our lives which subtly but surely 
are influencing our lives in a direc- 

p milar to that which only a 
few years “mq, we condemned in 
the dictator atens. We are 


S. C. Registrations Of a 


Only 6% in °43 
COLUMBIA, S. O.—Total mo- 
tor vehicle registration has de- 
creased 6% percent in South 
Carolina as compared with a 
year ago, but truck registration 
has increased, according to the 
state highway department. 
Chief Highway Commissioner 
J. Stanley Williamson an- 
nounced that current registra- 
tions total 304,988, compared 
with $25,717 last year. Truck 
registrations, however, have in- 
creased from 38,640 to 39,686. 


Americans and we want to co 


tinue the American tradition that 


has made this country the greates 
nation on earth. 

“All of these things would seem 
to have a bearing on this nev 
supply bill. If the objective 
be administered without adding 


additional government employes; if 


it will equalize the supply of 
necessary commodities; if it wi 
unite all the groups who in theif 
own way are prosecuting the war 
effort, then we are for it and v 
will give you all the support that 
this loyal group of men here in 
Philadelphia have in their powe 
to give.” 


Waste Cited 
Under 35 MPH 
Truck Limit 


NEW YORK. — Inefficiency and 
waste resulting from the 35-mile 


an-hour speed limit in the operas” 


tion of big trucks and buses was 
stressed by trucking indus 
spokesmen at the closing session 
here of the 14th annual safe 
convention of the Greater New 
York Safety Council. 


Pointing out that over-the-road 
trucks were built for an optimum 
speed of between 42 and 47 miles 
an hour, Charles G. Morgan jr., 0 
the American Trucking Assns., de- 
clared that lower speeds waste gas- 
oline and require more frequen 
use Of brakes, which wastes rubber. 

James G. Hayden of Associated 
Transport, Inc., said that tes 
showed 107 percent more braking 
when trucks were driven at 38 
miles an hour as compared to 
miles an hour. Overall gear 
changes, causing wear on the en 
gine, prove more than 30 percent 
greater at 35 than at 45 miles an 
hour, he added. 


Rate Bureaus 


Give Approval 


WASHINGTON. 
governing the conduct of motor 
carrier, rail, water and freight for 
warder rate bureaus located in 
most of the major cities in th 


— Regulations 


country, were made public las 
week by ODT. The regulations 
were drafted by the Intersta 
Commerce Commission at the re- 
quest of ODT. 
Concurrently it was announced 
that Donald M. Nelson, chairman 
he War Production Board, act- 
he request of the ODT and 
and Navy departments, 
has certified tothe Attorney Gen-« 
eral that common carrier rate bu 
reaus are necessary to the prose- 
cution of the war if they comply, 
= the regulations drafted by 
ICC. 


The certificate, which was issued 
under authority of a provision o 
the Small Business Concerns Act, 
in effect affords immunity from 
prosecution under the anti-trust 
laws to those who comply with the 
regulations, ODT states. 


ee 
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& No. 7 of a series & heroic episodes WORLD WAR II 


Whore lhe clash f ar in\ China, heroic 


overtones are sounding every day ..|.. But let no 
new deed, however brave, drown out the resounding 
memory of that night the Chinese sergeant staged 
the “one-man counterattack”... .. Jap pressure on 
his company had been relentless for the past hundred 


eee « me 
ee ee ee ee ee ee ee ee 
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the night the C inese sergeant staged a 


* Nations in arms are nations aroused, and fighting 
men are men with all their senses heightened. They 
do things every day that they have nevdr done before, 
and would never have dreamed of doing, in the slower 
tempo of their peacetime lives. That’sjas true of the 
former clerk from Canton as it is of thp former clerk 
from Canarsie, for no nation has a |jmonopoly on 
heroism, and men of every creed ang color rise to 
new heights of effort and endurance when confronted 


with the cruel contingencies of modern war. “Be 


miles As the sergeant tried to snatch five min- 
utes’ rest three Jap machine guns barked and spat 

The sergeant was annoyed . . . . . Armed with nothing 
but his rage-and a captured sword, he charged the 
first machine gun nest ..... They put three bullets 
through him but he lopped off three heads with the 


x *o e's eee cee 80's A « Se ae ae e 


x Chinese Sergeant by JOE FEHER 


sword and took over the machine gun 

that one he wiped out the other two... .. Then he 
helped himself to a box of Jap hand grenades 

With that he knocked off a whole column of 
ammunition trucks! Returning to his unit he apolo- 


gized to his superiors, for being away without leave. 


* ee ame PP * 
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mindful of the men they were,” said a poet of the 
last war. “‘Be mindful of the men they will be,” we 
say today. For this time everyone realizes that war 
teaches the fighting man a lot of new tricks, endows 
him with abilities as well as strengths, that he never 
knew he had before. The crucible of conflict will 
forge not merely tougher men, but better men, too. 
That’s why we consider readership in the armed 


forces the most important segment of Es¢ 


*“one-man 


counterattack ”’ 


pleased to learn that Esquire regularly reaches a 
measurable percentage of America’s men in arms, 
we do not presume to attempt to measure the 
magazine’s importance to them, for it would be 
foolish to try to attribute to any magazine any 
larger significance for fighting men than may be 
found in the fact that it serves as a bolster to morale, 
that it brings a smile to men who need one. They 
tell us, though, that there are times out there, 


when that can De@"pre imaportan 


A FAVORED MAGAZINE OF FIGHTING MEN 
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Russian ‘Rubber 
Weed’ Plantings 


Successful in U.S. 


CHICAGO.—Seeds of the rubber- 
bearing Russian dandelion — the 
Kok-Sagyz plant which at last re- 
port the Soviets were cultivating 
on a 2,000,000-acre area as a recog- 
nized source of crude natural rub- 
ber—were planted and grown in 100 
different test locations in the 
United States last year after being 
flown to this country from Moscow, 
it was disclosed here last week. 

Two other promising  rubber- 
bearing plants—the  cryptostegia 
vine and guayule shrub—are also 
being cultivated experimentally as 
part of a search for possible North 
American agricultural sources of 
rubber, Dr. H. L. Trumbull, re- 
search expert of B. F. Goodrich Co., 
told the National Farm Chemurgic 
Council. 

One fact established by the first 
test on kok-sagyz, Dr. Trumbull 
said in a progress report on the re- 
search into 2,000 plant sources of 
rubber begun a year ago by Cor- 
nell University with the financial 
aid of B. F. Goodrich, was that “the 
crops grown in the northern tier of 
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Prepare Now for Roads 
In Postwar, AAA Urges 


DETROIT.—Urging that high- 
way construction be given its 
proper place in any large-scale 
postwar public works program, 
American Automobile Assn, last 
week recommended that steps 
be taken immediately to lay the 
necessary groundwork for the 
prompt undertaking of such 
highway programs immediately 
after victory is won. 

“Three steps are essential in 
order to prevent fatal delays in 
undertaking postwar road and 
street building,” declared Thos. 
P. Henry, president of the na- 
tional motoring body. “First, 
there should be planning and 
advance engineering work so 
that street and highway con- 


states were successful in a number 
of cases, although it had been 
widely believed that rubber pro- 
ducing trees and plants require a 
tropic climate.” 

“We are now going ahead with 


struction can be started prompt- 
ly in an orderly fashion the 
moment peace is declared, Sec- 
ond, the states should act now 
to remove from the statute 
books the multitude of archaic 
and outmoded right-of-way laws 
that would prevent the building 
of the types of highways called 
for by modern traffic require- 
ments. Third, in order that 
states may plan intelligently 
their postwar highway pro- 
grams, it is important that at 
the earliest possible moment, 
Congress should make advance 
authorizations of sufficient 
funds to assure highway build- 
ing a major place in the over- 
all postwar program.” 


an active program of study,” he 
continued, “to develop methods of 
recovering rubber from kok-sagyz 
roots and to determine the pro- 
cessing characteristics of the rub- 
ber itself.” 


2 Methods: ‘As Is 


Used Truck 


Effective Ap 


> Reconditioned ... 


Price Peg . 
r. 26 


(Continued from Page 1) 


“incentive spread” for recondition- 
ing these older models will prob- 
ably encourage most dealers to 
rehabilitate the trucks. Current 
prices for “as is’ 1937, 1938 and 
1939 models are reduced by the 
action but somewhat higher prices 
are permitted to offset the costs 
of the more complete recondition- 
ing required and of the 1,000-mile 
guarantee for “reconditioned” ve- 
hicles. 

For 1940 and 1941 models, 
which have been selling in ex- 
cess of their delivered prices 
when new and for as much as 
the traffic will bear, the regula- 
tion reduces prices so that a 1941 
model can be sold for as high 
as 91 percent of the base price, 
if reconditioned and guaranteed 
and 81 percent for “as is.” 
Covered by the new regulation 

are complete trucks, tractors, full- 
trailers, semi-trailers, ambulances, 


HE KILLED THE STARRY-EYED ASTERISK 


... on the morning of March 9th. The Editor got the idea of the asterisk 
as he was editing a news-report on electronics. He sent the story back to 
the Desk with the suggestion that thereafter a star be added to the head- 
line of each BW story which held facts for postwar planners. And that the 
star lead to a footnote saying: 


= BW news-reports are “postwar material” in the sense that they 
reveal to management-men how the shape of the postwar world is 
being hammered out by the impact of events, ideas, and person- 
alities on the malleable world of today. From time to time, however, 
@ news-report deals explicitly with postwar prospects. In such a case 
it is, like this one, ‘starred for postwar thinking.” 


But, as story after story ran across the Desk that day, he and the Managing 
Editor re-realized that all BW news deals explicitly with postwar (to the 
management-man, post-present) planning . . . that it is all packed with 
facts that stimulate readers who must chart a-course for business enter- 
prises, who must have capacity for foresight, men who have brains, money 
or anything else to invest in the future of America. 


So the Editor killed the asterisk. It was a good idea, but it didn't fit. 


News that is caviar to the general reader 
is bread-and-butter to the BW reader. 


BUSINESS WEEK—The News-base of Management’s Decisions 


hearses, omnibuses, carryal]l su- 
burbans, delivery sedans, utility 
sedans, coupes fitted with pic 
boxes, cab pickups, as well as 
chassis and bodies for all of the 
foregoing. 

Not covered by the regulations 
are passenger automobiles, 
cabs, station wagons, vehicles opéf- 
ated on rails, self-tracklaying ve- 
hicles, or farm and garden tractor, 
designed and used for agricultura 
purposes. 

Two pricing methods are prg¢ 
vided for resales, one for the ve- 
hicle “as is,” the other for those 
reconditioned and guaranteed f 
at least 1,000 miles or 30 days. 
The maximum “as is” percentage 
is 90 percent, this being for 
hicles less than six months old. 
The percentages, which change 
every six months, gradually ¢ 
cline to 26 percent for those more 
than six years old. Maximum 
“reconditioned and guaranteed 
percentage is 97 percent for ve- 
hicles less than six months old, g 
gradual reduction ending at @& 
percent for vehicles more than five 
years old. 

In making a sale on an “as is” 
basis, the seller must ascertain 
the base price for the vehicle, 
which will be the “value when 
new” at the factory, plus carload 
freight to the place where it is 
now to be sold. The maximum 
price at which he can sell his 
used vehicle will be the percent- © 
age given in the table, deter- 
mined in accordance with the 
age of the vehicle. For pur- 
poses of ready reference, over 
8,000 prices which are the values © 
when new of commercial motor 
vehicles, are incorporated in an 
appendix to the regulation. 

Following are the percentages 
allowed for “as is” vehicles, con- 
stituting the sellers’ ceiling pri 


Six months or less 
6 months to 12 months.... 

12 months to 18 months.... 

18 months to 24 months.... 

24 months to 30 months.... 

30 months to 36 months... . 

36 months to 42 months.... 

42 months to 48 months.... 

48 months to 54 months.... 

54 months to 60 months... 

60 months to 66 months.... 

66 months to 72 months.... 

Over 72 months 

The major exception to this gen- 
eral rule is that any dealer who 
reconditions a used commercial 
motor vehicle and guarantees i 
for satisfactory operation for at 
least 1,000 miles or 30 days, may 
add to the maximum price calcu 
lated by the above general rule, 5 
percent of such price and also the 
maximum prices permitted by OP 
for the parts, labor, and material 
needed and used in the recondi- 
tioning process. 

The limit placed on the recon- 
ditioned value is termed an “abso- 
lute ceiling,” as contrasted with the 
general ceiling on the “as is” basis. 
In no event may the price of 2 
reconditioned and guaranteed ve- 
hicle exceed the absolute ceiling 
calculated by the percentages i 
the following table: 

Age 
Six months or less 
6 months to 12 months.... 

12 months to 18 months.... 

18 months to 24 months.... 

24 months to 30 months.... 

30 months to 36 months.. 

36 months to 42 months.... 

42 months to 48 months.... 

48 months to 54 months.... 

54 months to 60 months... . 

Over 60 months 

The spread between the “as is 
maximum price and the absolute 
ceiling for “reconditioned 
guaranteed” vehicles permits 
dealer an increment for his f ar- 
antee and also permits his norr 
profit on the parts and labor 
quired for the _ reconditioning. 
While this spread is only 7 percer 
of the base price for a vehicle le 
than six months old, it is 42 per- 
cent of the base price for an 
vehicle more than six years old. 

The regulation also contains spe- 
cial sections devoted to charges 
that can be made for “extras.” 


81 
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is This Grim Fifteen-Footer Spells 
‘ UNHAPPY LANDINGS 


For Axis Planes 


UILDING ARMS THE QUALITY WAY— AS Arms against the Axis—in great variety as well as in great volume—are 
FOR QUALITY MEANS LIVES TODAY! “gg 
ibe 


mH 
Slee] 


pouring from Chevrolet plants in a steady stream. . . . For we're hard 
at work on everything from anti-aircraft guns to military trucks, and from Pratt & 
Whitney airplane engines to armor-piercing shells—to say nothing of innumerable 


Gun barrels for the anti-aircraft. parts for-ether war producers, both within and without General Motors. .. . It all 


guns which Chevrolet is manufacturing —_——— — 
for our armed forces are machined on this ; : a 
mammoth lathe — one of the longest in the world. adds up to tremendous volume production—it all spells 


x *«§ * * * BUY U. S. WAR BONDS AND STAMPS « xk *&* *& *& & 


CHEVROLET“»GENERAL MOTORS | 


—— 
— 


—_— 
—- 
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Eastern Vehicle 
Administrators to 


Meet May 5-6 


BALTIMORE. — (UTPS) — The 
Eastern Conference of the Ameri- 
can Assn. of Motor Vehicle Admin- 
istrators will hold its annual con- 
vention at the Emerson hotel here 
May 5-6. 

“The essential purpose of this 
meeting,” said W. Lee Elgin, com- 
missioner of motor vehicles of 
Maryland, “is to provide an oppor- 
tunity for the exchange of ideas 
and make recommendations regard- 
ing future matters of legislation 
and regulations on all motor vehi- 
cle traffic.” 

Gov. Herbert R. O’Conor has ac- 
cepted an _ invitation as _ guest 
speaker at the dinner on Wednes- 
day evening, May 5. 

It is expected that about 150 
people will attend the convention 
from the Eastern conference states 
(consisting of 12 eastern states and 
four Canadian provinces). They 
will include motor vehicle admin- 
istrators, members of their staffs 
and executives of allied organiza- 


tions. 


JOHN B. WOODWARD, INC. 
110 East 42nd Street 

New York 

Ashland 4-2770 


New Y 


ork, 
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AS NIAGARA FALLS’ 
awarded an Army-Navy ‘“‘E.’’ 


received the ower for the eomsaar 


Lieut. Commander E. F. Heckman, 
are Lieut. H. G. Coit, U. S. Navy; 


Koroseal eM ae of B. F. Goodrich Co. 


Lieut David J. Mil 


ot 


was 
president of Goodrich, 
resentation was made by 
ft to i in ” picture 

U. Army; 


Collyer, 
and the 
Navy. 


oR Lieut. Commander Heckman, and Lieut. Commander W. J. "Diane 


Navy. 


Oil Tank Car 
Shipments Drop 


WASHINGTON. — Railroad tank 
car shipments of petroleum to the 
Atlantic seaboard averaged 807,879 
barrels a day in the week ended 
March 20, a decline of 6,138 barrels 
a day from the previous week, the 
Petroleum Administration for the 
War reports. 

Tank car deliveries 


into New 


England averaged 205,817 barrels 
daily, an increase of 22,433 barrels 
over the preceding week. 


Conversion of industrial facilities 
from oil to substitute fuel during 
the week ended March 20 brought 
savings in oil consumption amount- 
ing to 4,400 barrels daily. Total 
savings from the conversion cam- 
paign to date now equal 105,000 
barrels a day, PAW said. 


Pete Wembhoff’s Fourth Dimension 
offers news of advertising. 


1943 
Shows 10% Increase... 


Consumer Expenditures 


At Record Level 


WASHINGTON. — Consumer ex- 
penditures for goods and services 
reached the record high level of 
$81.9 billion in 1942, our first war 
year, according to latest estimates 
o fthe U. S. department of com- 
merce. 

This was 10 percent above the 
previous high of $74.6 billion re- 
corded in 1941. However, the in- 
crease of $7.3 biJlion from 1941 to 
1942 was less than the $8.9 billion 
gain the year before, but greater 
than for any other year on record. 

It is pointed out that the per- 
centage increase in total expendi- 
tures from 1941 to 1942 was slightly 
less than the increase in the price 
of goods and services sold to con- 
sumers. Therefore, expenditures 
last year converted to 1939 prices 
show a decline of considerably less 
than a billion dollars from 1941 to 
1942, compared with a rise of nearly 
$5 billion the preceding year. 


ts BLACK and Wiillli/is 


and really read all over / 


AND WE CAN PROVE IT 


For L. M. Clark, Inc., set out a while ago to analyze 
newspaper readership of 23 standard-size newspapers in 11 
top-flight American markets. 


Two Boston newspapers were studied, 21 others in 10 
other cities. 


The Clark people, specialists in this sort of thing, took 
plenty of time and thousands of personal interviews to do 


the job. 


When they got through, they really had something.* 


And, if you’re interested in selling a product, an idea 
or a name to the people of this rich Boston market, you’ll 
want to see the results of this important readership study 


before making your final media selection. 


Phone or write the office nearest you among those listed 


Russ Building 


San Francisco, California 
Exbrook 2164 


Park Central Building 
Los Angeles, California 
Van Dike 3782 


. A. COUR 


Globe- a rat Building 


St. Louis, Mo 
Garfield 1212 


OSBORN, SCHOLARO, MEEKER & CO. 
360 North Michigan Avenue 
Chicago, Illinois 


:ssouri 


State 4107 


MORNING @ 


General Motors Building 
Detroit, Michigan 
Trinity 2-7810 


Your Advertising Story 


will be 


below for a copy of “Confessions of America’s Most Ex- 
asperating Newspaper — According to the Research of 
L. M. Clark, Inc.” 


* P,S. So had we. THE BOSTON GLOBE was first in 
Boston, first in the nation, in the two big indices of the 


Clark Studies —“Reader Traffic on Advertising Pages” 
and “Reader Observation per 100 Lines of Advertising.” 
cE EERE eae eee ee agen ener. ee GEV we Vmeeee 


Ghe Boston Globe 


EVENING @® SUNDAY 


BETTER READ in the BEST READ Newspaper 


Nevertheless, the consumer o 
for goods and services in 1942 was 
substantially above the level o 
such expenditures in 1929, the h 
est recorded prior to 1941 and 1942. 

The estimates indicate that iy 
1942 consumers bought almost 
large a total of goods and services, 
measured in constant dollars, as iy 
the peak year 1941. This was pé 
sible because (1) production of 
many civilian goods and service 
was maintained at high levels and 
even expanded as a result of more 
complete utilization of existing re¢ 
sources, (2) consumers were able 
to draw on the large retail stocks 
of goods built up from past p 
riods, and (3) in many cases a 
smaller number of units was pre 
duced of higher average qualit; 
and price per unit. 


What really happened, howeve 
was that with their incomes rising 
sharply, consumers spent 10 per- 
cent more in 1942 than in 1941 
an attempt to maintain their level” 
of living, but succeeded only in 
pushing up prices for the same of 
a somewhat smaller quantity © 
goods. 

Projected into 1943, the pict 
of consumer expenditures for goods 
and services looks like this: 


Incomes continue to rise while 
supplies of consumer goods an¢ 
services promise to shrink mo 
and more rapidly from here on. 
Therefore, unless effective steps are 
taken in the fields of price con- 
trol, rationing and fiscal policy, the 
outlook is clearly for consume 
to spend as much as possible of 
their higher incomes for fewer 
units at constantly higher price 
per unit. 


Rails to Drop 
Fight on Repeal 
Of Va. 2g Tax 


RICHMOND, Va. — The State 
Reciprocity Board’s decision 
suspend Virginia’s 2 percent gross” 
receipts tax on motor carriers fe 
the duration so far as non-Virginié 
truckers are concerned, apparently 
will go unchallenged, after all, b 
Virginia railroads. 

Gov. Colgate W. Darden jr., said 
he had been informed by a spokes 
man for the railroads that they 
would not fight to overturn the 
reciprocity decision. 

A delegation of railroad represen- 
tatives had told the governor ths 
(1) they thought suspension of thé 
motor carrier tax without also pro- 
viding some relief for the railroads 
was unfair discrimination between 
competitors; (2) they though the 
action was unconstitutional in tha 
the legislature cannot delegate 
power to suspend a tax; (3) they, 
might file a brief setting forth thei 
views with the governor or pos- 
sibly go to the courts to raise the 
constitutional issue. 


Gov. Darden said he had been 
informed the railroads would 
neither file a brief with him nor 
start court action. The railroads 
have not changed their views, bu 
hold that the pressure of wartime 
affairs makes it unwise to start a 
long, costly and complicated cour 
battle. 


Reynolds Spring Buys 
Fabriform’s Assets 


NEW YORK.—Reynolds Spring 
Co., which in normal times pro 
duces cushion springs for the auto- 
motive industry, has acquired the 
inventory, fixed assets, license 
patents and goodwill of Fabriform 
Steel Products Co. 

Fabriform makes the same type 
of products as Reynolds Spring for 
United States Army account. Fak 
riform also is a maker, under 2 
explicit license, of parts for the 
airplane industry. Reynolds, it f 
said, will develop a similar divi- 
sion in the East. Other postwar 
plans of Reynolds include an en 
largement of its facilities at Los 
Angeles for the manufacture o 
automobile cushion springs. 


“ 


rl 


— 
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a paintings by Norman 


|, and tn text by mo Tarkington, Will Durant, 


rae | sincere sna Gaxaltich efforts of those who have 
ca with us in this common cause—the Post ex- 
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Breech Sees Mass Output 
Of Private Planes 


CHICAGO.—A forecast that air- 
planes for private flying will be 
produced after the war On a mass 

scale, although 
not in quantities 
threatening’ to 
compete seriously 
with motor cars, 
was made here 
last week by Ern- 
est R. Breech, 
president of Ben- 
dix Aviation 
Corp., in an ad- 
“ dress before 1,000 
a ey members and 
E.R. Breech suests of the Iili- 
nois Manufactur- 
ers’ Costs Assn. 


Breech, who is also chairman of 
the Central Aviation Council, stated 
further that the main job to be 
done is to convince the public that 
the “airplane must first be safe 
and, secondly, it must be priced 
within the reach of the public.” 


“I venture to say that if I could | 1914 


take even the most nervous in- 
dividual in this audience to the 


FOR TOUGH JOBS 


airport and put him in a plane 
which he could take off, fly and 
land with safety comparable to 
driving the present-day automobile, 
I should have no difficulty in get- 
ting him to do so,” Breech asserted. 
“Such a thing is entirely possible. 


“The element of human error 
must be almost wholly removed 
from an airplane in order to ac- 
complish the desired result of mass 
sales to the public. It is entirely 
possible to do this job. I can assure 
you that our engineers are concen- 
trating on this task and I further 
predict that this very desirable re- 
sult will come within an amazing- 
ly short period of years. When mass 
sales are attained, lower prices will 
automatically follow.” 


Obituaries 


Arch E. Roninger 
ST. PETERSBURG, Fla.—Arch E. 
Roninger ,68, died here March 20. In 
9 he became gy manager for 
the L. C. Chase & Co. and held that 
Position up until his retirement a year 
ago. 


‘Me 


©@W ar jobs have posed infinite production problems. 


We know a lot of them that were solved with as 
simple a thing as a nut. 


Because the solution was an Elastic Stop Nut. 


For example, aircraft. Their very worth depends 
upon fastenings that grip sure and won’t shake 
loose under the chatter of machine guns, the impact 
of cannon fire and the vibration of air combat. 


Every plane streaming off America’s production 
lines has Elastic Stop Nuts fastening important 
structural parts. Several millions of them go into 


aircraft every day. 


And to our knowledge, not one has ever failed to do 


its job. 


With two big plants running full-tilt 24 hours a 


Temporary Gas Ration 


System Altered 

WASHINGTON.—The present 
system of issuing temporary 
transport rations to commercial 
motor vehicle operators, who 
are appealing their gasoline or 
mileage allotments, were dis- 
continued Apr. 1, ODT an- 
nounced last week. 

Appeals or requests for ad- 
justment of Certificates of War 
Necessity may be filed with 
ODT district offices in the —. 
lar manner after Apr. 1, O 
said, Issuance of authorization 
for temporary rations is being 
discontinued because so few ap- 
peals are being received that all 
ODT district offices are now 
=. them promptly, ODT 
said. 


Waller Is Promoted 


To Brig. General 


PHILADELPHIA. — Littleton W. 
T. Waller, Abington (Pa.) Packard 
dealer, has been promoted to the 
rank of Brigadier General in the 
Marine Corps. A major in World 
War 1, Waller reentered the Marine 
Corps two years ago. 


LOCKED in 

place on bolt 

by grip of tough 
locking collar 


HOLDS nut 

thread against 

bolt thread 

— prevents 
oxial ploy 


SO’s Car Tuneup Campaign; ~ Ss 


Adv. Off Only 5% 
By Pete Wemhoff 


With cars a year older and 
gradually wearing out, parts and 
repair service more difficult to ob- 
tain, and very few new or good 
used cars available, “Care for 
Your Year-Older Car” will be the 
subject of Standard Oil Co. of 
Indiana’s spring advertising cam- 
paign. 

Company will advertise “10 
Star Wartime Tune-Up,” a mod- 
ern version of tuneup campaigns 
used in previous years. News- 
paper advertising will show typi- 
cal customers, such as war work- 
ers, a farmer, a soldier and his 
mother, a WAVE and her father, 
who have benefited by a tuneup 
by Standard Oil dealers. Other 
advertising will include a service 
station banner, curb signs, a 


SEALED of 

top to protect 

working threads 
from corrosion 


FITS any stand- 
yam, ord bolt. Made 
in oll sizes 
ond types 


day, we can’t satisfy all the needs of today’s one 


big customer. 


But in the days ahead, with Elastic Stop Nuts 
generally available, peacetime products and their 
production are going to be better. 


And our engineers schooled in solving the rigorous 
problems of war production will be at the service of 
manufacturers with fastening requirements. 


Whenever you wish, they will be ready to share 
their knowledge with you and recommend the 


desirable Elastic Stop Nut. 


ELASTIC STOP NUTS 


Lock fast to make things last 


Exrastic Stop Nut CORPORATION OF AMERICA 


UNION, NEW JERSEY 


window sticker, a dealer handou 
card and an announcement ev 
week en daily farm broadcasts. 


Totals 


Despite rationing and the curtai 
ment of durable goods, advertis 
in 1942 showed only a 5.2 percent 
decrease from 1941, with news 
papers doing better than the ger 
eral average, according to esti- 
mates made by Dr. L. D. H. Weld 
director of research for McCanfi- 
Erickson, Inc., published in “Print- 
er’s Ink.” 

Total advertising investment 
for 1942 was $1,820,000,000, or a 
drop of only $100 million from! 
1941. 

Newspapers were off only 5 per 
cent. The 1942 total for news- 
papers was $580,000,000, causing 
ham still to outrank by far 
other media of value of advertisiz 
placed. Radio advanced 9 percent, 
with $245,000,000 for 1942, agains 
$225,000,000 for 1941. 


Advances 
Appointment of Shepard Spin 

as assistant advertising director o 

Time, Inc., has just been announceé 
by Howard Black, 
advertising direc 
tor. Spink’s place 
as advertising 
manager of Time 
magazine is being 
filled by Harry, 
Phillips. 


Spink 


Spink, on the 
sales force of 
Time magazine 
since 1933, started 
in the Cleveland 
office, later man- 
aged the Detroit 
branch and in . 
March, 1941, was appointed adver- 
tising manager for the magazin 
Phillips started as a salesman fo 
Time in New York seven years ago. 
Soon after the beginning of Life 
he was made Philadelphia man- 
ager, returning to New York and 
Time in 1941 as assistant advertis 
ing manager. 


Reprints 

Considerable interest is reported 
in two recent Business Week re 
prints (“Absenteeism: What to Do 
About It” and “News Reports from 
Latin America”). Copies of the re 
prints are available without charge 
from the magazine. 

The absenteeism article points 
out that “the problem will re- 
spond only to specific remedy be- 
cause of the wide range of 
reasons why a worker absents 
himself. Basic prerequisite of an 
intelligent attack on the prob- 
lem is a thorough analysis and 
understanding of the causes, 
followed by adequate correctives,” 
discussed in the reprint. 


Salute 

Pontiac Motor’s recent series 0 
ads, saluting its dealer body, had 
two-fold purpose, according to B. 
B. Kimball, assistant advertisi 
manager: (1) Reach the geners 
public and impress on them the 
fact that Pontiac dealers are iy 
there doing their bit to keep trans- 
portation rolling, and (2) to build 
up the morale of Pontiac dealers. 


Pontiac dealers are “fulfilling 
their important duty of preserv- 
ing America’s automobiles ... in 
a truly magnificent fashion,” 
reads the factory ad, “despite 
decreasing revenues, despite the 
difficulties of maintaining ade- 
quate staffs of skilled mechanics, 
supervisors, parts managers, etc. 
This we hold is a contribution to 
the war effort no less vital than 
that of direct arms production 
because ‘a man can’t build a gun 
unless he can get from his home 
to the job.’ 

“They call it ‘Doing their bit. 
To which we add, ‘Well done!’’ 
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Rochester Dealer Turning 
Out A-A Gun Parts 


Workers? 


Delaware Dealer Devises Setup That’s Paying 
Dividends in Labor Relations 


By William Brodie 
Staff Correspondent 
WILMINGTON, Del.—The chance 
idea of a Delaware motor dealer, 
who always has evinced an interest 
in the welfare of his employes, is 
bringing in large returns in 
better grade of effort and added 
~ conveniences to his shop force. 


Frank Diver, president of Pack- 
ard Motor Co., considering some 
of the inconveniences of his shop 
and office force, came to the con- 
clusion that their lunch was a very 
important item to them, Usually 
many of them were forced to drive 
home for lunch. Those who did 
not had to be content with sand- 
wiches. It was, at best, a problem. 
With gasoline rationing it became 
an even greater one. 

Next door to the Packard Mo- 
tor Co., there is a caterer who 
has no restaurant facilities. 
Thinking the matter over, Diver 
decided to investigate the possi- 
bilities of giving his men added 
cooperation and enabling them 
to get a good, hot meal, to im- 
prove their efficiency and obviate 
the necessity for using their cars 
to travel home to lunch. He 
suggested to his neighbor, the 
caterer, that each noon he pre- 
pare a good, tasty hot meal for 
each member of the shop force 
and serve it in an adjoining 
room. The plan tentatively began 
last October and encompassed 
the entire organization, about 30 
persons. 

The lunch is “on the house,” 
Diver footing the expense of each 
meal every day. 

According to the arrangements, 
the caterer each day prepared 
some 30 hot meals with coffee. The 
lunch is a plain one, but is pre- 
pared on the basis of a “balanced 
diet.” A choice of either a meat 
or fish platter is prepared, so that 
there is variety for everyone. When 
the weather is cold, hot meals are 
served. As spring and summer 
arrive, there will be _ suitable 
lunches served. 

The results of this experiment, 
according to Diver, have been 
nothing short of sensational. De- 
spite the fact that mechanics are 
hard to keep, to say nothing of 
hard to get, Diver has been able 
to keep his entire organization in- 
tact. When one mechanic did leave 
the organization there were two 
candidates to replace him and they 
came to Diver, unsolicited. The 
largest dividends, however, have 
been paid to Diver through the 
fact that his staff works more 
harmoniously than ever before and 
his volume of business has been 
kept right up to “scratch” all the 
time. 

Another innovation which Diver 
has instituted and which has 


Goodrich Shifts 


Sales Personnel 


AKRON.—G. E. Brunner, general 
manager, National Sales & Service 
division of B. F. Goodrich Co., 
announces the following appoint- 
ments: 

E. D. Nathan in charge of divi- 
sion sales promotion. He is trans- 
ferred from the passenger car tire 
merchandising department. 

G. G. Zimmerman, in charge of 
aeronautical sales for the division 
in Washington, is transferred to 
Dayton, O., in charge of that ac- 
tivity there. F. T. Marshall suc- 
ceeds Zimmerman in Washington 
and will continue in charge of the 
Baltimore office. H. F. Bichsel, 
Earl Kambrich and W. E. Ireland 
have been assigned to the Wash- 
ington office, Bichsel on fabric and 
inflatable products sales, Kambrich 
on other aeronautical products, 
and Ireland on tire, tube and ac- 
cessory sales. 

A new office is being opened by 
the division in Atlanta and Maury 
M. Calvert named manager. E. E. 
Bost has joined the Dallas staff, 
in charge of aeronautical and auto- 
motive sales in that area. 


It’s Lieut. Teetor 


HAGERSTOWN, Ind.—It’s Lieut. 
Herman C. Teetor of the United States 
Naval Reserve now! This member of 
the Perfect Circle Co. board of di- 
rectors, has been granted a leave of 
absence from the company in order to 
take up his new duties. 


likewise proved to be 

popular with his 

granting to his shop mechanics 
of one week’s vacation each year 
with full pay. 

Despite current conditions, Diver 


&/ reports that he is doing a record 


business in both the used and new 
car departments. 

Diver is recognized as one of 
the outstanding used car dealers in 
Delaware, Thus, when new car 
sales slough off, his mechanics are 
working on reconditioning used 
cars, making them ready for sale. 


Diver is a great believer in the 
fact that regardless of conditions, 
a “live” dealer can always make 
sales if he looks for them in the 
proper channels, During the course 
of past year he scoured the coun- 
try for buses. He purchased them, 
reconditioned them, found the right 
contacts for sales and sold them. 


To feel the pulse of the industry. 
consistent reading of Automotive News 
is a necessity. 


Some Guayule Acreage 


Shifted to Food 
WASHINGTON, — Confident 
the synthetic rubber program is 
progressing well enough to per- 
mit curtailment of guayule 
planting, rubber officials are 
preparing to turn some of the 
acreage over to food production. 
Since the guayule program 
was launched, Rubber Czar Jef- 
fers and Claude R. Wickard, 
secretary of agriculture, ex- 
plained, the food problem has 
grown vastly more acute, and 
Jeffers said in a formal state- 
ment he felt it was now “not 
necessary or desirable” to insist 
that guayule culture be pro- 
moted so vigorously as to “di- 
vert any large quantities of 
land and manpower from the 
production of food crops.” 


Newell to Mack 


NEW YORK.—Election of William 
S. Newell, vice-president of American 
Society of Naval Architects and Marine 
Engineers, to the board of directors of 
Mack Trucks, Inc., has been announced 
by Louis G. Bissell, board chairman. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


ROCHESTER, N. Y.—(UTPS).— 
It took Brown Chevrolet Corp. 20 
years to build its organization, 
from top salesman to _ lowest 
“grease monkey,” and the firm 
doesn’t intend to lose it. 

That was the main reason why 
Harrison M. Brown, Hampton 
Brown and Raymond Carson de- 
cided last April to do something 
more than “cry” and close the 
doors until the lush days returned. 

And today when airplanes from 
Japan or Germany come within 
reach of United States anti-aircraft 
fire, vital war parts from this 
Chevrolet dealership are playing a 
major role in the planes’ destruc- 
tion. 

For the Brown dealership, while 
still selling cars, is now a war 
plant with $25,000 worth of equip- 
ment, a record of having turned 
out almost twice that investment 
and faces day and night produc- 
tion for at least three more months 
to clean up an equal amount of 
unfinished business. And it has 
been assured that there will be at 
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least that if not more ready to 
start work on by that time. 

Brown now produces anti-air- 
craft parts for four airplane manu- 
facturers. And Brown took this 
work up without the slightest 
knowledge of manufacturing, what 
equipment would be needed and no 
more than a “half promise” of 
work when and if the shop was 
ready to “fire away.” The Brown 
brothers and Raymond Carson, 
their partner, went out on the 
market last spring and sunk $25,- 
000 into engine ways, milling ma- 
chines, shapers, drill presses and 
grinders, as fast as they could be 
delivered. Come peace and more 
automobiles, the Brown company 
will go back into its first “love.” 
Just what to do with all that equip- 
ment, where it will be sold and 
possibly at how much of a loss 
are all things to worry about 
“when the lights go on again—.” 

Right now 21 men are working 
day and night shifts in the 15,000 
square feet upstairs part of the 
dealership. 


Davin T. Rosinson Coa. 


4733-35-37-39 CHestnut Streer 
PHILADELPHIA, PA. 


DODGE AND PLYMOUTH 
PASSENGER CARS 
DODGE TRUCKS 


PLYMOUTH 


COMMERCIAL 
CARS 


AND 
TRUCKS 


SALES 
AND 
SERVICE 


Automotive News 
6229 Cass Avec 
Detroit, Mich. 


Gentlemen: 


SwHerwoon !700-Wesr i666 


March 17, 1943 


Enclosed please find herewith a copy of an advertisement 
which we would like run in your weekly edition of the 


Automotive News. 


Enclosed also is our check for $8.75 


to pay for this advertisement for the next three editions. 


May we take this opportunity to express our sincere belief 
that the Automotive News for automobile dealers is one of 
the most important papers which we receive from the auto- 


mobile industry. 


We find that we are looking forward each week to receive 

your paper and can sincerely say that we receive more news 
and up-to-the-minute facts from your paper than we do from 
any other source in the automotive field. 


We also feel that your Dealer Want Ad department is the 
answer to many problems of the automobile dealer and find 
that this phase of your issue is very helpful and beneficial 
to us and without doubt, to most dealers. 


We wish to thank you for the opportunity which you offer us 
to insert this advertisement. 


Yours very truly, 


DAVID T. ROBINSON CO. 


By Cais “o,. 
David T. Robinson 


Cbaen— 





16—( 228) AUTOMOTIVE NEWS, APRIL 5, 1943 
<n ‘Jobs - Freedom - Opportunity’ 


NAM Cites Principles 


For Postwar 


Truck Freight 
Volume Holds 
Steady in Feb. 


WASHINGTON.—The volume of 
freight transported by motor car- 
riers in February showed a slight 
decrease of 0.2 percent under Jan- 
uary, due chiefly to the fact that 
there were fewer working days, 
but ran 12.8 percent in excess of 
February 1942, according to re- 
ports compiled and released last 
week by the American Trucking 
Assns. 


ATA received comparable reports 
from 208 motor carriers in 42 states. 
Reporting carriers transported an 
aggregate of 1,371,984 tons in Feb- 
ruary against 1,374,282 in January, 
and 1,216,457 in February 1942. 


Computed on the basis of the 
average monthly tonnage of the 
reporting carriers for the three- 
year period of 1938-1940 as repre- 
senting 100, the ATA index figure 
164.58. January index was 168.10. 


Carriers of general freight re- 
ported almost 90 percent of all 
tonnage transported in the month. 
Volume in this category showed a 
trifling decline of 0.03 percent from 
January, but held 13.5 percent over 


¢ 


THIS HEAVY-DUTY truck, with Thornton four-rear-wheel drive and 5-yard 
dump body, was one of 400 converted from standard 1%4-ton Chevrolet truck 


chassis, for a contractor doing work for the U. S. 


division. 


February last year. Transporters of 
petroleum products, accounting for 
a little more than 5 percent of the 
total tonnage reported, showed a 
decrease of 0.6 percent from Jan- 
uary, but increased 35.9 percent 
over February 1942. 

Haulers of iron and steel prod- 
ucts reported approximately 1.5 
percent of the total tonnage. The 
volume of such commodities in- 
creased 4.3 percent over February, 
but decreased 11.6 percent under 
February of last year. 


Navy Advance Sea Base 


Direct Leverage Hand 
Arbor Presses 


Lempco, Bedford, O., announces 
new two and three-ton Bench 
Type arbor presses. Snap ball 
check permits ram to be “spun” 
down to work quickly. Ram, 
pinion and pinion shaft are made 
of selected quality steel. Made 
in both bench and wall types. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 


Owner 


NEW YORK.— Automotive and 
related industrial leaders were 
prominently represented on the 
postwar committee of the National 
Assn. of Manufacturers, which has 
made public here a comprehensive 
report outlining “the principles 
necessary for postwar prosperity.” 

Frederick’ C. Crawford, now 
president of the association, and 
president of Thompson Products, 
Inc., served as vice-chairman of 
the committee. Other members in- 
cluded Edgar W. Smith, director 
research in public affairs, General 
Motors Corp.; Rose Schram, vice- 
president, Twin Coach Co.; George 
W. Ray jr., general attorney, Texas 
Co.; R. G. Scott, vice-president, 
Revere Copper & Brass, Inc.; 
Howard I. Young, president, Ameri- 
can Zinc Lead & Smelting Co., and 
Edmond E. Lincoln, economist, E. 
I. duPont de Nemours & Co., Inc., 
and other industrialists from all 


Contidence... 


A dual wartime asset / 


Over the years Cadillac has built only one type 


of motor car—the finest. And Cadillac dealers 


have universally rendered a type of service in 


keeping with that standard. 


That combination of quality and fair dealing 


has developed for the €adillac organization one 


of its most priceless assets—Owner Confidence. 


It is an asset that is important to owner and 


dealer alike—especially during this period of 


limited motor car operation. 


No owner now knows how long his present car 


must last. But Cadillac owners do know that 


the cars they drive today can be kept in good 


condition for the duration by a highly compe- 


tent dealer organization. 


Fortunately this offers dual advantages. To 


the owner it means the continued, carefree use 


of his car—to the dealer, a profitable source of 


revenue during an indefinite period of re- 


stricted sales. 


Cadillac 


sections of the country. S. Bays 
Colgate, board chairman, Colgate- 
Palmolive-Peet Co., was chairman. 

It was emphasized that the 
port is not a finished postwar plan, 
but “does state the principles 
which, it is believed, must under 
any sound solution of postwar 
problems.” The association added 
that the report would be used as % 
“check-sheet” for further study of 
tne postwar objectives advocated! 
by the National Resources Plan- 
ning Board. 

Entitled “Jobs - Freedom - Oppor 
tunity,” to indicate the association’s 
belief that “these are the three pri- 
mary goals which Americans see 
for their postwar world,” the re- 
port lists these four factors as de- 
termining the postwar economi 
prosperity of the nation: The pub- 
lic’s need for goods, the produc- 
tive capacity of the nation, the 
public’s accumulated buying power, 
and the public’s willingness to buy. 

“With respect to the first three 
factors,” it declares, “we will have 
a favorable situation that is un- 
precedented in the nation’s his- 
tory. The public’s willingness to 
buy is the only uncertain element. 
in the picture, and even that can 
be assured if we are careful to 
avoid inflation and if business and 
governmental policies provide the 
assurance for continued jobs.” 

Domestic field recommendations 
of the association include: Foster- 
ing of competition; elimination of 
cost and price rigidities; elimina- 
tion of unnecessary restrictions on 
investment; general overhauling of 
tax laws, and important adjust-" 
ments in money, banking and 
credit systems. 

“If government will provide the 
proper economic and social en- 
vironment by constructive action 
in these fields,” the report asserts, 
“then business, agriculture and la- 


bor will be able to accept full re-"” 


sponsibility for providing full re- 
sponsibility for providing full em- 
ployment.” 


U.S. Retail Trade 
Reaches New High 
During February 


WASHINGTON.—Retail trade in 
February, after allowance for 
seasonal changes, reached a new 
high, the U. S. department of com- 
merce announced last week. Its 
seasonally adjusted index of sales 
of all retail stores rose to 171 in 
February (1935-39-100), far above 
the 158 recorded in January which 
was itself the highest level thus 
far attained. 


Even after adjusting for changes 
in retail prices, the index in Feb- 
ruary was at 133, the highest level 
since August, 1941, the all-time 
record. 


Dollar sales of retail stores are 
estimated at $4,525 million in Feb- 
ruary, 18 percent above the same 
month of 1942 and higher than in 
January, 1943, despite the shorter 
month. 


All major groups of stores re- 
corded increases in the seasonally 
adjusted indexes from January to 
February except house furnish- 
ings and drug stores, where de- 
clines were sight. The apparel and 
general merchandise groups showed 
the largest increases, but filling 
stations, eating and drinking places 
building materials and hardware 
dealers, and “other” retail stores 
had increases ranging from 6 to 
10 percent. 


Transportation Session 


Set for May 5-6 


NEW YORK.—Society of Auto- 
motive Engineers announces the 
SAE National Transportation and 
Maintenance meeting for May 5-6 
in the Hotel Pennsylvania here. 

Preliminary program calls for 
presentation of a series of papers 
on the techniques of wartime 
maintenance of commercial motor 
vehicles, including cold welding, a 
recent development which has 
aroused widespread interest; and 
metal spraying. 
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2% of Baltimore’s 


rucks Laid 


BALTIMORE. — (UTPS) — A 
private and public transportation 
breakdown in Baltimore is pre- 
icted by A. D. Anderson, chairman 
of the advisory committee of ODT. 
de stated that more than 25 per- 
cent of all trucking and bus facili- 
ties in the Baltimore area are tied 
p daily because of an acute scarc- 
ty of replacement parts. 

The committee, composed of lead- 
rs in trucking and bus transporta- 
tion, garage operation and automo- 
ive repair, in a report prepared for 
onsideration by national ODT of- 
ficials, listed these factors: 

One-fourth of all the trucks 

used by essential trucking facili- 
ties, carrying war materials to 
war plants, are “off the streets 
daily” because of the shortage of 


arts. 

Of 152 rural users of trucks for 
agricultural purposes, 80 are driv- 
ing vehicles older than 1935 models, 
pr which replacements are needed 
and parts are unobtainable. 

About 25 percent of the 248 buses 

sed by the Baltimore Transit Co. 
are out of use every day because 
of the lack of parts and materials. 

Two bus concerns, carrying work- 
ers to war plants exclusively, re- 

ort that more than a quarter of 
their equipment is not used because 
of the shortages. 

Garages and repair shops in this 
Area are going Out of business in 
arge numbers because of the 

arcity of parts and mechanics. 

According to Anderson, the 

greatest shortages are in heavy 

gears, Clutches and clutch parts, 
transmissions and heavier metal 


parts. 

Davidson Transfer Co., one of 
the city’s largest interstate haulers, 
eported that one-fourth of its 
Equipment was tied up because of 
the parts shortage. 

Forty percent of the equipment 
Df the Baltimore and Annapolis 


Attendance Tops 
| Expectations 


At ASTE Meeting 


MILWAUKEE.—With convention 
pgistration exceeding the 5,000 
Mark and with attendance at the 
War Production Edition of the Ma- 

ine and Tool Progress Exhibi- 

on in excess of 20,000, the eleventh 
annual meeting of the American 

ociety of Tool Engineers exceeded 
all estimates as to attendance and 
interest. 

Most surprising factor revealed 
at the exhibition was the vast 
number of new processes and new 

achines which have been devel- 
oped during recent months. Appar- 
antly many of the new develop- 
ments which had been undertaken 
by equipment producers with an 

e to postwar markets are being 
eleased at this time to help speed 
war production. 

While purposely restricted in 
Size, 138 exhibitors displayed new 
developments at the exhibition. At 

e last minute, the show commit- 
ee decided to provide about 15 
additional booths for companies 

ho had important new develop- 


Up 


R. R. Co., bus operators to war 
plants, is idle daily. Twenty per- 
cent of the equipment of the Rose- 
dale Passenger Line Co. is immo- 
bilized. 

A survey of 30 local garages 
showed that their facilities for 
repairing old equipment were re- 
duced one-third because of the 
shortage of mechanics. 


ON THE GRUMMAN TBF 


Rubber Plant Finished 


Ahead of Schedule 

BATON ROUGE, La.—Com- 
pletion a month ahead of sched- 
ule of the building for a new 
government synthetic rubber 
plant here is announced by the 
H. K. Ferguson Co., industrial 
engineers and builders of Cleve- 
land and New York. 

The plant, one of the first 
started after the Baruch rubber 
report was made, is a 30,000-ton 
unit, the company said, and soon 
will begin manufacturing rub- 
ber from butadiene supplied by 
the Standard Oil Co. here. The 
plant was built in 3% months. 


Plexiglas 


“AVENGER’”’ 


WPB Studying 
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Shortages 


Of Truck Trailers 


WASHINGTON. — An _ increasing 
shortage of trailers to handle farm 
produce was reported by the Truck 
Trailer Industry Advisory commit- 
tee at a meeting held with the of- 
ficials of the War Production Board 
and other government agencies 
here. The need for trucking facili- 
ties to transport farm products is 
now pressing in some sections of 
the country, and it is expected to 
increase with the coming of warm 
weather and the harvesting of vari- 
ous crops, it was pointed out. 


While there are still a few thou- 
sand trailers in the nation’s re- 
serve stockpile, officials of the Au- 
tomotive division said that the War 
Production Board is reluctant to 
tap the reserve except to relieve 
critical situations involving essen- 
tial needs. They asked the industry 
through the Industry Advisory com- 
mittee to make suggestions as to 
how the stockpile might best be 
replenished without interfering 
with production of direct war 
equipment. 


sphere. It’s crystal clear ... clearer than 
ordinary glass, yet only half as heavy. 
It’s easy to cut and curve into stream- 
lined shapes. 

PLEXIGLAS, through six years of hard 
service, has earned recognition as “‘Avia- 
tion's Standard Transparent Plastic.” 


and Navy airplane... for “greenhouses”, 
cockpit enclosures, bomber nose sections, 
tail assemblies, observation domes and 


gun turrets. 


EEING action without being seen! 
That’s the role played aboard the 
Navy’s “Hero of Midway” by PLeExt- 
GLas, the acrylic plastic which is so 
transparent as to be almost invisible. 
A product of Rohm & Haas research, 
PLEXIGLAS is used on every type of Army 


ments to announce, these booths 
o a large extent replacing the 
pace originally reserved for gov- 
ernment exhibits. It was helt that 
e new development would be of 
freater interest and value to pro- 
duction engineers. 
New officers of ASTE are: Suc- 
eeding Otto W. Winter, president 
of Sav-Way Industries, as retiring 
esident, is Ray H. Morris, vice- 
Dresident, Hardinge Bros., Inc., 
Hartford, Conn. Douglas D. Burn- 
de, superintendent American 
Stove Co., St. Louis, is the society’s 
new first vice-president, while C. 
. Briner, Pratt & Whitney Co., 
Cleveland, was elected second vice- 
president. 
To serve as the society’s national 
secretary for the coming year is 
arl Johnson, Firth Sterling Steel 
'0., McKeesport, Pa., while Floyd 
W. Eaton, of the War Manpower 
ommission, in Detroit, was named 
reasurer. Adrian L, Potter was re- 
elected executive secretary of the 
ociety. 


PLEXIGLAS is permanently transpar- 
ent. It’s rugged . . . retaining its high 
impact strength even in the substrato- 


PLEXIGLAS is the trade mark, Reg. U.S. Pat. Of .. for the acrylic resin thermoplastic sheets manufactured by Rohm & Haas Company. 


& HAAS COMPANY 


he 


LOH M 


PU ee ue rao st 


WASHINGTON SOULARKRE, PHILADELPHTA, 


Synthetic Insecticides . . . Fungicides . . . Enzymes . . . Chemicals for the Leather, Textile and other Industries 
/ 
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FOB Factory 


(Continued from Page 2) 


as far as materials and manpower 
are concerned to do any effective 
repair work, the spring problem is 
apt to become inordinately serious, 
to say nothing of the accelerated 
wear on tires. If the nation’s 
reservoir of passenger cars is to 
be kept moving, then repair parts 
are essential. 

If some means couid be worked 
out to bring the varieties of spring 
steel down to, say, three or four, 
and the specifications on different 
types of leaves down to 100, it 
might be possible to make more 
effective use of what steel is going 
to be available. If not, then there 
is plenty cf trouble ahead for car 
drivers end service men, according 
to observers close to the scene. 


Similar Problems 


Elsewhere 

THE TRANSPORTATION prob- 
lem at Ford’s Willow Run bomber 
plant is a serious one, but there 
are other plants around the coun- 
try which appear to be just as bad 
in this respect. For example, take 
the case of the new aircraft manu- 
facturing and repair center set up 
in the past year at Tinker Field, 
some 15 miles out of Oklahoma 
City. A vast new Douglas Aircraft 
plant there, just completed by the 
Austin Co., Cleveland, where thou- 
sands and thousands of employes 
will shortly be at work building 
C-47 cargo planes, involves an em- 
ploye transportation plan of first 
magnitude by itself, but right next 
to this plant is the Air Service 
Command’s Midwest Air Depot, 
with hangars, repair shops and test 
facilities where 12,000 more civil- 
ians are already at work. 

This writer saw both these 
facilities recently and was struck 
by the fact that no one in a 
supervisory capacity seemed 
overly worried about the trans- 


portation problem, although the 
roads in the vicinity are none too 
good, except in the immediate 
area where broad new concrete 
roads have been built; and there 
are no commuting facilities from 
Oklahoma City, which has a 
population of only about 200,000. 

Private cars doubtless will have 
to carry the transportation load, 
which ought to make this section 
of the country good pickings for 
used car operators. If you slip off 
the paved roads into that slimy 
red Oklahoma goo, which is said 
to be mud, however, it would ap- 
pear to be just too bad. 

+ a * 


Wide Variety 


Of Materials 


THE ANNUAL exhibition and 
convention of the American Society 
of Tool Engineers in Milwaukee 10 
days ago drew a record turnout, 
and it was absolutely impossible 
to get a hotel room in Milwaukee 
during the three days of the jam- 
boree, as many found out to their 
chagrin. Because of its impor- 
tance to the war effort in respect 
to improving tooling methods and 
equipment, this show was one of 
few which went through on sched- 
ule for 1943. Several other exhibits 
have been canceled. 

A wire variety of new materials 
and new equipment was on dis- 
play at Milwaukee and return- 
ing engineers reported their visits 
were well worthwhile. Numerous 
technical papers on_ various 
phases of tooling and machining 
practice received close attention. 
So crowded did the exhibit be- 
come at time with men trying to 
get in, that routine registration 
procedure had to be abandoned, 
and persons were admitted upon 
presentation of credentials. 


y Tanks, tractors, half-tracks, supply trucks 
and jeeps—the “BENDIX” Drive starts ’em all! 


On Arctic, desert, and jungle fronts, the*BENDIX” 
Drive is in at the start of every action. It’s the 
same great, dependable starting unit that hung up a 
record for quick, sure starts in more than 60,000,000 
engines. A record established both as original equip- 


ment and replacement units. 


THE /MV/S/BLE CREW 


POMNOL 


AVIATION 


fguipment by 
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The “BENDIX” Drive 
is a vital member of 
“The Invisible Crew” 

precision equipment 
which 25 Bendix plants 
from coast to coast 
are speeding to world 
battle fronts. 


CORPORATION 


INE DIVISION 


Signing Up... 


PRENTISS M. BROWN, OPA’s administrator, being inducted into the Vic- 


tory Service League 


Chevrolet dealers. ore than 


national alliance of car and truck owners sponsored by 
750,000 persons have 


already joined the league, 


which has also promoted the sale of war bonds, collecting scrap metal and 


rubber, etc. 


Enrolling the OPA chief is William G. Illch, of Aero Auto Co., 


Inc., Alexandria, (Va.), Chevrolet dealer. 


EDDIE RICKENBACKER, American Ace of Ace Airmen in World War I, 
joins the Victory Service League. Signing up Eee now president of Eastern 


Air Lines, is B. F. Curry, o 


B. F. Curry, Inc., 


ew York Chevrolet dealer. 


Mechanic Shortage Lays Up 
Vehicles in Buffalo 


BUFFALO.—The movement of 
Buffalo-area automobile mechanics 
to jobs in war industries is forcing 
some automotive equipment off the 
roads, warns President Thomas H. 
McElvein, of Buffalo Automotive 
Trade Assn. 

A recent survey showed that 
Buffalo automobile service stations 
had suffered a loss of 35 percent of 
their mechanic manpower, he said. 
Out of 31 dealers, who originally 
employed 365 mechanics, they had 
lost 280 and were able to hire only 
148 workers to replace them, he 
declared. 

McElvein said that while the 
number of customers handled in 
the first two months of 1943 rose 


New Accounting 
System for 


Smaller Dealers 


SOUTH BEND.—A new type of 
accounting system has been de- 
veloped by Studebaker Corp. which 
is regarded by Studebaker officials 
as being unrival * in the field of 
retail] automeb#i «counting for 
those dealers mae volume re- 
quires only par.-time or combina- 
tion bookkeepers 


Known as the Distribution 
Journal System and designed espe- 
cially for the retail automobile 
business, it is of the conventional 
double entry principle but is unique 
in that no general ledger is used. 

The need for business manage- 
ment fundamentals such as bud- 
geting, daily reports on operating 
progress, and close attention to 
trends was recognized and pro- 
vided for in a simplified manner 
in this system. 


As a companion to the Standard 
Studebaker Accounting System, 
which has been simplified from 
time to time to keep pace with 
the changing requirements of auto- 
mobile accounting, this Distribu- 
tion Journal System is said to 
meet the needs of dealers handling 
lesser volume. The _ simplicity, 
plus the elimination of technical 
terms in the design of forms and 
from the step-by-step instructions, 
enables a person with very limited 
bookkeeping experience to master 
the system rapidly, it is claimed. 


Wholesalers Only 


WASHINGTON. — Authorization for 
an increase in the ceiling price of a 
non-profit accommodation service ap- 

lies only at wholesale, commercial and 
industrial levels and does not apply to 
retailers, or to any service which was 
supplied in March (1942) free or at less 
than cost, OPA announces. 


Pete Wemhoff’s Fourth Dimension 
offers news of advertising. 


only 7 percent from 1941, the 
amount of work done on each car 
increased 90 percent. 

“This means that a staff of 65 
percent of normal is trying to 
carry on twice as much work, 
which is the reason some automo- 
tive equipment is becoming im- 
mobilized,” he explained. 


Small Plants 
Offered Contracts 


WASHINGTON. —Small manu- 
facturing plants whose regular 
business has been curtailed by the 
war will be given an opportunity 
immediately to obtain Army orders 
totaling $200,000,000, Maj. Gen. Clif- 
ford L. Corbin, director of Quarter- 
master Corps Procurement, said 
last week. 

Displays of 34 needed items will 
be set up this week at 12 regional 
Offices and at district offices in in- 
dustrial centers, Col. Robert W. 
Johnson, chairman of the Small 
War Plants Corp. explained. 

Johnson will recommend to Cor- 
bin small factories capable of pro- 
ducing the assorted items which 
include pianos, four-wheel trailers, 
rubber heels, pistol belts, ski poles, 
shoes, water buckets, blankets and 
overcoats. 

Representatives of distressed 
plants, trade associations and 
chambers of commerce will be in- 
vited to SWPC meetings, Johnson 
said, adding that some need exists 
to find manufacturing plants for 
merchandise not previously pro- 
duced. 


Pacemaker 


for Post-War 


THE SUPERB JOB the automotive industry 
is doing with planes, tanks, guns, airplane engines is a portent 
of the great, new things you will do comes the peace. Parallel- 
ing your progress Poputar Science MONTHLY, too, is a 
“Pacemaker for Post-War,” keeping its 700,000 readers in- 
formed of your war contributions, your “test-tube” develop- 
ments for tomorrow. Why don’t we join forces now? Popunar 
Science Montu ty, 353 Fourth Ave., New York. 


THE NEWS-PICTURE MAGAZINE OF SCIENCE AND INDUSTRY 


Kaiser 


(Continued from Page 1) 

type of vehicle referred to by 
Kaiser. 

Moreover, at least two other auto 
firms have submitted similar de 
signs, so the issue is rot all 
and-dried for Kaiser as yet, any- 
way. 

However, it is pointed out 
formed circles that the Army 
particularly likes Kaiser’s vehicl¢ 
although no final decision wil? 
made until all vehicles are “given 
hell” in proving ground tests. 

Should Kaiser win out on 
vehicle, there will be no scarci 
of facilities for its assembly in 
Detroit area, in view of the thre 
proffers of plant facilities already, 
received by Kaiser. Existing ig 
or semi-idle facilities will be suffi- 
cient for Kaiser, it is pointed ou 
since his plans call for subce 
tracting of most of the work, with 
assembling operations only in De 
troit. - 

But what about the postwar 
possibilities, if Kaiser is able te 
get his toe in the door throu 
the Army vehicle? 

For one thing, it is agreed, hi 
would be in a good position té 
jump into the “Victory” car field 
should the federal government =z 
thorize something along this Iff 
after Hitler is licked and materials 
become more plentiful. P 

If able to entrench himself in 
this particular field, Kaiser coul 
further enhance his chances in 
real postwar-car field (as he has 
already announced he _ would) 
provided he could set up a des 
organization. 

This, according to observer 
would be his most difficult task— 
unless, of course, he were able te 
take over a presently-active aut 
firm and its dealer body. Which 
isn’t beyond the realm of reason 


Farmers Allowed . 


Tractor Tires 


DETROIT.—Farmers who now 
have steel wheels on their tractor, 
but because of soil and topograph 
of their land or because they m 
travel on the road from one farm 
to another, now can get rubbe 
tires and wheels for their tracte 
according to a new order just is- 
sued by OPA. 

Tire guide to Ration Order No. 
1A provides that farm tractor or 
implement tires may be authorize 
by local boards to replace cut- 
down steel wheels, provided appli- 
cant presents a written certifics 
tion, signed by an authorized of- 
ficial of his U. S. department o 
agriculture war board, that rubbe 
tires are essential to the operation 
of the tractor or implement. Wag 
board will grant certification o 
where: 

1. Soil type or topography se 
ously handicaps steel wheeled op 
eration, or, 


(2) It is necessary for the veh 
cle to move over the road between 
farms. 


Cigarets for Soldiers 


PHILADELPHIA.—Members of th 
board of directors of the Philadelphia 
Automobile Trade Assn. have person- 
ally contributed enquae money to sen 
10,000 cigarets to U. S. fighting fo 
in North Africa. The cigarets will be 
— in the name of the whole asso- 
ciation. 


To feel the pulse of the industry. 
consistent reading of Automotive Ne 
is a necessity. 
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Agency Feud Blamed 
lor A-Coupon Cut 


(Continued from Page 1) 


as between government agencies. 
the constant squabbling and 
maneuvering as to what agency 
did this or that, what agency 
shall take credit for liberality or 
blame for restriction. The War 
production Board is fully con- 
versant with the disharmony and 
the division of counsel that per- 
tains, but it is either unwilling 
to do anything about it or is un- 
able to by-pass the rampart of 
‘directives’ with which the agen- 
cies are surrounded.” 

Declaring that one agency knows 
little about what the other is do- 
ing and why, Henry declared: 

“It took all the tact and diplom- 
acy of the Office of War Informa- 
tion to secure agreement between 
the Office of Price Administration 
and the Office of the Petroleum 
Administrator for War on the ex- 
planation to the public on the re- 
cent cut in coupon values. And 
even then, the explanation was a 
meaningless statement to the ef- 
fect that we cannot have ‘unlim- 
ited motoring now,’ something all 
of us know and fully realize, but 
which was handed out with all the 
solemnity of a great revelation.” 

Detailing the many and frequent 
changes in orders governing motor 
car Operation in the East, the AAA 
declared that the recent cut came 
as a particular shock to the pub- 
lic, since statements from both 
public and private sources had 
given promise of an easier situa- 
tion in March. 

The petroleum industry itself, 
the letter pointed out, had declared 
that the “hump” had been passed 
in solving the East’s petroleum 
shortage for this season. 

“We feel,” the AAA executive 
said, “that the issue we are sub- 
mitting to you has reached a criti- 
cal stage, that it has a large po- 
tential of trouble for the civilian 
economy. 

There is wide difference of opin- 
ion as to what the effect of the 
drastic curtailment of A-card 
holders’ driving will be. The order 
apparently was issued on the as- 
sumption this classification was 
chiefly confined to pleasure driving 
and that it could be almost abol- 
ished without materially affecting 
essential transportation. 

OPA Chief Brown believes the A 
automobile, even before the no- 
pleasure-driving mandate, was used 
in larger percentage for essential 
transportation than any other— 
this for the reason that its owner, 


AAA Opposes 
Increase in 


Price of Gas 


WASHINGTON. — American Au- 
tomobile Assn. last week went on 
record as firmly opposed to the 
request of the oil industry for a 
nationwide increase of 1 cent per 
gallon in price of gasoline. 

In a letter to Harold L. Ickes, 
petroleum administrator, Thos. P. 
Henry, president of AAA, declared 
that at its recent Washington meet- 
ing, the executive committee of the 
national motoring body had studied 
the petroleum industry’s request for 
a gasoline price increase and had 
reached the conclusion that it was 
not warranted at this time. 

Henry declared that the increase 
in price would be used in part to 
meet the wartime financial prob- 
lems of gasoline jobbers and retail- 
ers. “While we recognize,” he said, 
“that because of reduced gallonage 
and other factors, gasoline distribu- 
tors are facing new situations. At 
the same time, it should be recog- 
nized that all segments of the in- 
dustry from refiner to retailer have 
been given special government aids 
in one form or another such as 
subsidy, limitation of hours for 
gasoline sales and prohibition of 
credit sales of gasoline. In view of 
these facts and the further fact 
that motorists are now getting a 
product decidedly inferior to pre- 
war gasoline, makes it out of the 
question to load an additional 
$100,000,000 a year burden upon 
motorists through a price increase.” 


with only three gallons of gasoline 
a week in the East and four in the 
West, was forced to conserve his 
supply to the absolute limit. 


Inspection of cars in parking lots 
at war plants and government of- 
fices has shown a great many of 
them have only A stickers. 


Already there has been a grea 
rush ef new applicants for B and 
C books and, under the present re- 
striction, if cars are used to drive 
to work, the rationing boards have 
no recourse but to grant increased 
supply. The ultimate effect of the 
new order, therefore, is likely to 


Oil Pipeline to East 


Passes 200-Mile Mark 
WASHINGTON, — Battling 
spring mud in the valleys and 
late snow in the mountains, 
construction crews on the 24- 
inch War Emergency pipeline 
have crossed the 200-mile mark 
on the 809-mile march from 
Illinois to New York and Phila- 
delphia, Petroleum Administra- 
tor for War Harold L. Ickes 
announced last week. 


Membership Drops to 127 
In Cleveland Assn. 


CLEVELAND.—On Jan. 1, 1942, 
there were 179 dealerships in the 
Cleveland Automotive Trade Assn., 
which covers the metropolitan 
area. Last Aug. 1 the number had 
fallen to 151; and on the first of 
March, 1943, to 127. 
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Essential Work Listings 
Simplified by WMC 


DETROIT.—Revised lists of ac- 
tivities essential to carrying on 
the war, including a detailed in- 
dex of products, services and fa- 
cilities involved, have been issued 
by the War Manpower Commis- 
sion for the use of U. S. Employ- 
ment offices and Selective Service 
boards. 

The 35 groups of essential activi- 
ties, certified by the War Man- 
power Commission since July, 
1942, have been indexed to show 
the particular industries and serv- 
ices included. 

Approximately 3,000 items are in- 
dexed and divided into manufac- 
turing and non-manufacturing ac- 
tivities in the list sent to U. S. 
Employment offices. These same 


letins, which have been sent to 
all Selective Service boards, The 
number of each of the new Selec- 
tive Service Activity and Occupa- 
tional bulletins corresponds with 
the number used throughout the 
WMC for the essential activity 
covered by each bulletin. 

This arrangement of the Selec- 
tive Service bulletins, it is ex- 
plained, means that the informa- 
tion in the hands of local boards 
will be in conformity with the in- 
formation in the hands of the U. S. 
Employment Service and all the 
other units of the War Manpower 
Commission. This is designed to 
facilitate interchange of informa- 
tion with reference to activities 


be more, rather than less, pleasure 
driving. 


keep abreast of the automot 
better renew NOW! 


It costs you about a ae St to 
ve news— 


items are included in a new series|and its application to individual 
of 35 activity and occupation bul-' cases. 


ANTOINETTE MEASURES TO EVEN FINER LIMITS THAN THE MICROMETER 


) 
At the Timken plant her friends all call her Toni Cap, 
but her real name is Antoinette Zahachevski. Yes, her 
father and mother came from Russia, but Toni was born 
in America, and is a typical American girl all the way 
from being a high school graduate to having a liking 
for high heels, jewelry, basketball and sport clothes. She 
has one brother in the Signal Corps and another in 
the Infantry. Perhaps that explains why she gave up 
stenography to get a job helping to make war material. 
For Timken factories are 100% on war work. 

‘ 
The machine she is operating in this picture measures 
ten times more accurately than even the micrometer, 
that wonderful tool which has always been the symbol 
of extreme accuracy, thousands of which are in constant 
use in the Timken factories. 


But even the “mike”, with its ability to measure to limits 
of 1/10,000th of an inch, is not accurate enough to 
control the extreme precision needed for many opera- 
tions in the making of Timken Bearings. So, today, 
many a micrometer in the Timken plant has been super- 
seded by almost super-human machines, such as the one 
Toni is operating in this picture, which can measure to 


limits of 1/100,000th of an inch. And in the Timken 
laboratories there are instruments which can measure in 
terms of one millionth (1/1,000,000th) of an inch. 


Precision like that, plus the special Timken-made steel 
used in Timken Bearings, plus the advantages of Timken 
Bearing Tapered Design (tapered rollers operating be- 
tween two tapered raceways) — explain why Timken 
Bearings by the hundreds of millions are giving un- 
equalled superiority to Uncle Sam’s planes, ships, tanks, 
trucks and gun mounts. 


And when happier days come again, those same points 
of superiority in Timken Bearings, will again be avail- 
able to serve you so well in your automobiles and trucks, 
your railroad cars and locomotives, your farm imple- 
ments, and your industrial machinery and mining equip- 
ment of every kind—wherever wheels and shafts turn. 
The Timken Roller Bearing Company, Canton, Ohio. 


TIMKEN 


TRADE-MARK REG. U. &. PAT. OFF. 


“ALL THERE IS IN BEARINGS” 
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Eastman, Jeffers Indorse 
Tire-Saving Contest 


Special to Automotive News 

PHILADELPHIA — (UTPS) — 
Both Joseph B. Eastman, director 
of the ODT, and W. M. Jeffers, rub- 
ber director, are enthusiastic about 
the Tire Conservation Contest 
sponsored by the War Transporta- 
tion board of the Pennsylvania Mo- 
tor Truck Assn. in cooperation with 
ODT. 

In a letter to the PMTA, East- 
man said the rubber-saving pro- 
gram was “gratifying indeed.” Jef- 
fers characterized it as a “very 
effective way to impress upon in- 
dividual drivers their personal 
importance in the scheme of con- 
serving rubber and will, no doubt, 
go a long way toward inducing 
them to take the same interest as 
thought the equipment belonged to 
them.” 

Purpose of the contest is to save 
rubber by developing and spread- 
ing practical suggestions for con- 
servation of tires. It is open to 
all trucking employes and opera- 
tors, both over-the-road and local 
delivery, in Pennsylvania. 

Employes are required to submit 


in writing a practical suggestion 
for saving rubber while operators 
are to tell what they are doing to 
conserve. Entries will be judged 
on the basis of ideas presented and 
actual mileage saved. 

For trucking employes, first prize 
will be a $50 war bond. Next two 
in line will get $25 bonds and cer- 
tificates of merit will be awarded 
employes who advance the best 
suggestions in their county area. 
Operators will receive trophies for 
the best programs in use. 

Deadline for entries is July 1, 
1943. Judges will be Melvin R. 
Greene, regional manager, ODT; 
Raymond F. Ashenfelter, state di- 
rector of OPA, and Edward Gogo- 
lin, general manager, PMTA. 


Motherwell Named 


AKRON.—Grover D. Motherwell has 
been appointed manager of the Min- 
neapolis district of B. F. Goodrich Co., 
it is announced by James J. Newman, 
vice-president. Motherwell succeeds 
Arthur J. Martin, who died recently. 


m/ 


HAVING MOVED into large scale 
production of 155 mm. shells within a 
few months after original research was 
started on the project, Willys-Overland 
Motors is now shipping thousands of 
these projectiles monthly. Here, Army 


Pete Wemhoff’s Fourth Dimension| inspectors check the shells as they 


offers news of advertising. 


come off the conveyor line. 


b| Montreal Dealers Hope og 
To Solve Problems 


By Roy Carmichael 
Staft Gerrespentent 
MONTREAL.—The chief problem 
of Montreal automobile dealers at 
present is the scarcity of labor, and 
with little alleviation in sight. 


To help meet the problem, far- 
seeing dealers have instituted a 
system of apprenticeship for young- 
er men, and even boys, who are 
taking this opportunity to learn 
something of the auto repair and 
servicing trades while being paid 
good wages. 

Another dealer problem, but not 
so acute now as labor, is the mat- 
ter of priorities on materials and 
necessary tools for repair jobs. 

Wisely, it would seem, judging 
from results obtained, dealers took 
their problems directly to the 
Automobile Controller who, being a 
practical motor transportation of- 
ficial, saw the situation at a 
glance and, in a number of in- 


THE BLACK MARKET 
IN MEAT 


as covered by 


The Chicago Sun 


The Chicago Sun was the first newspaper in 
Chicago and one of the first in America to at- 
tack and expose the evils of the Black Market 
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EDITORIAL NOTE: 


Ages ago, 
the multitudes were fed from five 
loaves and two fishes... Even 
then there were probably some who 
took more than their fair share. 


through a great miracle, 


an cs es en ce cin aise ts nts cies mene 


THE CHICAGO SUN 


CHICAGO'S 


MORNING TRUTHpaper 


THE BRANHAM COMPANY, National Representatives: 
Atlanta, Charlotte, Chicago, Dallas, Detroit, Kansas City, Los Angeles, Memphis, New York, St. Louis, San Francisco, Seattle 


in meat. 


Our first article on this subject ap- 


peared on the front page ef The Chicago Sun, 


January 13, 1943. 


Huge quantities of meat intended for our 
army, our navy and our allies, and for civilians 
(on a share-and-share-alike basis) are being 
diverted to satisfy the greed of unscrupulous 
operators and unpatriotic civilians. 


The Sun’s crusade against this growing evil 
has been applauded by livestock growers, by 
the meat packing industry, by patriotic retail- 


ers and by consumers. 


This crusade is typical of The Sun’s all- 


embracing editorial policy 


of supporting all 


measures which will in any way contribute 
to a speedier destruction of Axis powers. 


It is another reason why more and more 


morning readers, sickened 


by twisted news 


and isolationist editorials, are rallying to The 


Sun and finding comfort in 


All of which is helping 
realize that 


its pages. 


smart advertisers 


—it now takes two newspapers to cover 


the Chicago morning field 


—with The Chicago Sun alone you can 
reach an important portion of America’s 
number two market at a remarkably low cost! 


stances, was able to bring abot 
satisfactory adjustments. 


Dealers in Montreal have b 
found fully alive to the value of 
getting in hand as many used cars 
as can be obtained. With sox 
houses, stocks are small, while 
others have accumulated, and are 
accumulating each week, a s 
stantial addition to their stocks. 

From all accounts, the demand 
this spring and summer for useé 
cars is going to be heavy and prices 
are going to be well up. In fac 
about the least of the dealers 
troubles these days is in the way, 
of credits. These, on all sides, 
reported very satisfactory with the 
trade in a good financial position 
As one dealer expressed it: “Mon 
is coming in freely and dealers’ 
contingent liabilities are steadily 
decreasing.” 

As the auto situation in Mont- 
real and vicinity stands today, i 
would take a very wise head to” 
predict its future with any saeinal 
of certainty. However, judging 
from the past, and the type 6 
executive connected with the busi- 
ness, it is pretty safe to say that 
he will be equal to the occasion. 


ACWP Manpower 


Committees Set 


DETROIT.— Members of the 
three standing committees, ap- 
pointed by the Automotive Council 
for War Production’s Manpowe 
Committee, are as follows: 


Manpower Supply Committee— 
H. L. Weckler (chairman), vice 
president, Chrysler; R. W. Conder, 
director of industrial relation 
Chrysler; H. W. Anderson, vice 
president, General Motors; R. G. 
Waldron, personnel director, Hud 
son; C. E. Weiss, director of in- 
dustrial relations, Packard; Carl F. 
Ogden, personnel director, Reo 
Marvin Heidt, director of labor re- 
lations, Bendix; Henry Roesch, 
manager of industrial relations 
Briggs; M. B. Lindquist, director of 
industrial relations, Murray; Ray. 
Rausch, in charge of Rouge opera: 
tions, Ford; C. M. Young, vice- 
president, L. A. Young Spring & 
Wire Co.; J. A. Sweeney, executive 
vice-president, Kelsey-Hayes. 
Manpower Utilization Committee 

. F. Armstrong (chairman), 
executive vice-president, Nash- 
Kelvinator; G. E. Winter, vice 
president, Continental; J. H. Gould, 
assistant general manager, Gene 
Spring & Bumper Div.; Howard 
Blood, president, Norge Div.; 
George Huth, general manager’ 
staff, Chrysler; Robert H. Daisley: 
vice-president, Eaton; W. Dean 
Robinson, vice-president, Briggs; E, 
F. Waite, general superintendent, 
Ford; B. D. Kunkle, vice-president, 
General Motors; R. J. Emmert 
factory manager, Yellow Truck & 
Coach; Emmett Sheahan, assistant 
to president, U. S. Rubber. 


Worker Morale Committee— 
George T. Christopher (chairman) 
president, Packard; L. C. Allman; 
vice-president, Fruehauf; Harry 
Bennett, director of personnel 
Ford; C. O. Chestnut, executive 
vice-president, McCord Radiator; 
E. A. Clark, executive vice-presi 
dent, Budd Wheel; Lon Fleener, 
vice-president, White; John E. 
Garlent, executive vice-presiden 
Motor Wheel; W. S. Gundeck, 
personnel director, Studebaker; 
George J. Kelday, personnel direc 
tor, International Harvester; W. O. 
McIntyre, president, Monroe Auto; 
C. J. Reese, president, Continental; 
Don Rulo, director of labor rela- 
tions, Nash- Kelvinator; Charle 
Winegar, director of labor rela- 
tions, Chrysler. 


Buys Building 

NEWARK, N. J. — Fisher-Cadilla 
Corp., automobile distributing con- 
cern headed by Clarence Fisher, hag 
purchased the aiding at 358-368 Cen 
tral Ave., in which it has been tenant 
for several years. Comprising 40,000 
square feet of floor space, the uilding 
is of one and two-story brick con 
struction. 


“Dealers Tell Me,’’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 
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is serving automobile dealers 
etail automobile 


days to come. 


& nation-wide network of strategically located offices 
ere. Prepared to keep pace with the needs of the f 


we are planning with confidence for the post-war 


UNIVERSAL C.1.1. 
CREDIT CORPORATION 


a ONE PARK AVENUE, NEW YORK, 





If we can serve you now, write 


N. Y. ae 
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Backshop 


A-5 Flyer 
Orchids 


All Aitches 


By 
Jack Weed 
ee 


2 ey RS 


VERY few days one hears of 

another war implement thrown 
into the hands of an automotive 
plant to develop and manufacture, 
that was entirely foreign to the 
things the plant made in peace- 
time; yet the plant does an out- 
standing job of not only building 
the implement in quantities sur- 
passing the expectations of the 
War department, but so re-tools 
it that the government is saved 
oodles of money. 


A recent instance of this kind 
was in the building of the A-5 
automatic pilot which flys our big 
bombers when the pilot lets it 
take over and also when the 
bombardier is about ready to drop 
his egg On some German or Jap 
airfield or munition plant. 


We of the press were the guests 
of George Mann and his crew at 
AC Spark Plug for a look-see into 
how these intensely accurate and 
almost human mechanisms are 
built and what makes them oper- 
ate. Imagine, if you will, asking an 
automotive plant to work to a no- 
go limit of .0002 minus, no plus, 
which means in the shop man’s 
language that the piece cannot be a 
gnat’s hair breadth larger than 
prescribed size and can only be 
about one-tenth the width of a 
human hair less than prescribed 
size to pass inspection. 

* * * 


BETWEEN MANN and his as- 
sistant, P. W. Rhame, we were 
told how this exceedingly vital in- 
strument, which costs approxi- 
mately two and a half times more 
to build than a peacetime automo- 
bile, was thrown in their laps to 
tool and put into rush mass pro- 
duction when only a mere handful 
had ever been made before. Here 
was an instrument that was so 
sensitive that a five-degree change 
in temperature in the room would 
throw the checking instruments 
off; where in some assembly opera- 
tions even the breath of the worker 
doing the assembly must be kept 
from hitting the part being as- 
sembled; yet it must be made ac- 
cording to automotive assembly 
practice, if automotive-trained me- 

(See BACKSHOP, Page 30, Col. 5) 


This Section’s 
Highspots 


Freeze Car Troubles; dealers 
report service troubles due 
to “freeze” preparation. See 
page 1. 

Hits 108% Absorption; Ne- 
braska dealer jumps service 
from 46 percent to total 
overhead coverage. See page 
23. 


Labor Price Easing; NADA 
and OPA officials address 
dealers on mechanic wage 
problem. See page 25. 

Women Mechanics; Newport 
News (Va.) dealer tells his 
experience in training 
women mechanics. See page 
26. 
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and Lubricating America’s 30,000,000 essential Motor Vehicles 


Dealers Warned 
To Prepare for 


Loss of Key Men 


Keeping Job Records 
Seen Aid in Getting 
Best Workers Deferred 


DETROIT. — Dealers are 
fairly certain to lose their 
deferred key servicemen be- 
tween the ages of 18 and 38 
before Aug. 1, according to 
Selective Service, if these men are 
single or married without children 
and in good physical shape. 

Dealers, however, can now pre- 
pare themselves for an orderly 
withdrawal of these men from their 
shops so as not to wreck the ef- 
ficiency of their service to essen- 
tial car and truck owners if they 
will follow certain definite steps. 


Servicemen working in a shop, 
which has essential transportation 
as the bulk of its service business, 
can be deferred from induction in 
the April draft which it is thought 
will dig deep into the “essential 
worker” manpower reservoir be- 
cause it will not only be heavy but 
is coming at a time when most 
local boards have about used up 
their available single men and men 
with collateral dependents. 


But the employer now must 
take the initiative and do the 
things that will protect his shop 
from a sudden withdrawal of all 
men in the above classification. 
Appeals from the men, who will 
be reclassified into A-1, are no 
longer accepted by local boards. 
The employer is the only person 
who can get a deferment for the 
most essential worker, and he 
must prove that the work the 
man is engaged in is essential to 
the war effort before any consid- 
eration will be given to his ap- 


Dealers to qualify under this 
order must keep a record of the 
types of cars and trucks each serv- 
iceman works upon, and must be 
able to prove that the key man for 
whom he asks deferment is not 
only essential to the dealer’s opera- 
tion but is putting most of his time 
in on “labeled” essential vehicles. 

C card passenger cars and trucks, 
engaged in essential war effort 
hauling, are considered essential 
service operations, as well as B 

(See DRAFT, Page 26, Col. 4) 


Periodic Chocks 
On Cars Are 
Urged by OPA 


eo 

WASHINGTON. — Emphasizing 
the need for extra safeguards to 
keep cars in good running condi- 
tion despite decreased driving and 
shorter runs resulting from mile- 
age rationing, OPA last week urged 
that automobiles have frequent 
checkups, performed periodically 
rather than on a mileage basis. 

The need for frequent regular 
service is particularly important on 
the East Coast where the recent 
reduction in the basic gasoline ra- 
tion limits many car owners to 90 
miles of driving a month, it was 
pointed out. 

In the past, motorists were in 
the habit of having their cars 
serviced after running a specific 
number of miles. For example, 
the chassis of many automobiles 
were lubricated every 1,000 miles; 
the crankcase oil was changed 
every 1,500 to 2,000 miles, etc. 
This would mean that at the rate 
of 90 miles a month, these cars 
would run a year or more with- 

(See CHECKUPS, Page 27, Col. 3) 


tomotive Service 


regular Monthly Section for the Dealers, Jobbers and Maintenance Men who are Servicing 


Procedure Set for Seeking 


a 
a 


Boost in Service Rates 


® 


Let’s Keep Contact 


For Conservation 


As hinted recently by Rubber Czar Jeffers, further 
liberalization of tire inspections is in the offing. Well 
and good, if approached from the standpoint of extend- 
ing the time between inspections for A-card holders, 


particularly in the East. 


However, AUTOMOTIVE NEws believes that it would 
be folly to over-liberalize tire inspections for B and 
C-card holders. Even though, we admit, manpower and 
facilities are inadequate to do the job as it should be 


done. 


Even the minimum inspection, which the car owner 
gets today for his two-bits, gives an experienced tire 
man an opportunity to tell when a tire is worn to the 
point where it needs a recap, and to point out cuts and 
bruises that should be repaired. If tire inspection does 
nothing more than that, it will still save thousands of 
pre-war carcasses for thousands of miles of extra wear 
that otherwise might be wasted. 

And from a trade standpoint, it gives inspectors a 
chance to point out to owners other mechanical malad- 
justments, which if promptly corrected, will save thot 
sands of tons of critical steel and other metals, whic 


is also very important. 


Out of inspections have come at least one good habit 


—motorists have become tire conscious. 


With tire in- 


spections constantly before him, the motorist is more 
apt to take better care of tires—and his car as a whole. 
Let’s keep tire inspections, so that we may keep 


contact for conservation! 


350,000 Left, Says Larson... 


U.C. Price Peg 


by June 1? 


Chamberlain Thinks So 


By Geo. H. Watson 
Staff Correspondent 

BIRMINGHAM, Ala.—Look for 
used car ceiling prices about May 
1 or June 1. That was the message 

brought to the 
Automobile Deal- 
ers Assn of Ala- 
bama at its meet- 
ing here last 
week by Ray 
Chamberlain, ex- 
ecutive vice-pres- 
ident of National 
Automobile Deal- 
ers Assn. 
At the same 
time Hubert G. 
Chamberlain Larson, chief of 
the automobile 
ration branch of OPA, brought the 
message that franchised dealers 
are losing the used car business. 

Chamberlain said that, while he 
didn’t believe 
OPA really want- 
ed a used car 
price ceiling, it 
looked like it 
now would be put 
in effect that it 
would be a “dual 
system and in 
percentages.” 

“I believe 
some way will 
be provided 
whereby deal- Hubert Larson 
ers can use 
their own stock of tires on their 
own used cars.” He said these 
tires were bought by dealers not 
for speculation but to enable 
them to equip and sell their cars. 

Used truck ceiling prices will go 
into effect Apr. 26, Chamberlain 


said, and will provide one price 
for guaranteed trucks and one 
price for “as is” trucks. In prac- 
tice, he said, he thought the ceil- 
ing would result in most trucks 
being sold “as is,” with a recondi- 
tioning job being sold after the 
truck is bought. (See story page 1.) 

Larson said the stock of used 
cars in the hands of dealers was 
now about 350,000 and was fairly 
constant after a long period of de- 
clining stocks. He said 50 percent 
of the sales were now being made 
by strictly used car dealers, 35 per- 
cent individual to individual and 
only 15 percent by new car fran- 
chised dealers, according to a re- 
cent survey. 


He added that franchised dealers 
were shying away from used car 
sales and that they no longer had 
the magnet of new models to at- 

(See USED CARS, Page 27, Col. 1) 


AAA Urges U.S. 


Essential Work 
Seen as Factor 


Dealers Must Contact 
WLB and WMC Before 
Appealing to OPA 


DETROIT. — Dealers who 
employ more than eight per- 
sons must contact the War 
Manpower Commission, the 
War Labor Board and the 
Office of Price Administration to 
get authorization before they can 
raise the base rate of the charges 
to their customers and to increase 
mechanic wages, it was stated last 
week by Clark D. Moody, head of 
the automotive services section of 
OPA. 


The first step the dealer must ~ 


take is to apply to the War Labor 
Board in his area, asking for the 
permission to raise the rate of pay 
for his mechanics or to permit him 
to pay more money for mechanics 
so that he can attract additional 
mechanics to his shop, Moody said 
in Detroit. This application puts it 
up to the WLB assisted by WMC 
to find out and establish that there 
is a shortage of mechanics for that 
dealer or that area. 

Nothing can be done until that 
move is made. Dealers can apply 
singly or in groups for this as- 
sistance to their problem, but 
can not expect relief on an area- 
wide basis for uniform hourly 
charge or on a blanket set price 
raise, he said. 

When applying to WLB, he will 
be asked if he intends also to 
apply to OPA for permission to 
raise his rates. He should always 
answer yes if he intends to apply. 
Then he applies to OPA within 15 
days to raise his base charge rate. 

OPA plans to give all aid possible 
to his problem and is developing a 
definite procedure handling such 
cases speedily after WLB has 
given a decision. After all, the 
decision as far, as it rests with 
OPA, is the least part of the man- 
power question since under the 
price-fixing laws no relief can be 
given “hardship” cases until a 
hardship has been established. 

Following is the outline of the 
only procedure possible under pres- 
ent conditions, as given by Moody: 


“The problem of the automobile 
dealer today, generally speaking, 
is @ manpower problem. The op- 
portunity for OPA to assist in 
the solution is limited, because 
it is not empowered to take any 
action with regard to wages paid 

(Continued on Page 27, Col. 1) 


to Inaugurate 


Mechanic-Training Plan 


WASHINGTON. — Vigorous gov- 
ernmental training programs to re- 
plenish the manpower shortage in 
the nation’s garages, full reciproc- 
ity among the states with regard 
to recognition of out-of-state 
licenses belonging to war workers, 
protection of the motoring public 
against “deleterious” substitute au- 
tomotive preducts, and reduction of 
driving-license age limits as a 
means of easing the shortage of 
persons qualified to drive private 


and commercial vehicles, was called 
for last week in a program ad- 
vanced by the American Automo- 
bile Assn. for maximum efficiency 
in maintenance and operation of 
the nation’s fleet of passenger cars 
for the duration of the war. 

AAA also renewed its recom- 
mendation that states and cities 
throughout the nation eliminate all 
unnecessary stop lights, stop signs 
and other traffic slow-downs. 

Text of the wartime automobile 

(See TRAINING, Page 26, Col. 5) 
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Neb. Dealer Attains 
-lO3% Absorption 


_— 


LINCOLN, Neb.—Last fall De- 
Brown Auto Sales Co. here had a 
ew experience. 

For over 29 years as Studebaker 
distributors, the firm had looked 
pon the service department from 
he traditional point of view—as a 
builder and conserver of goodwill, 
nd as a convenience for their cus- 
tomers and their used car depart- 
ment. If the department paid its 
bwn way and brought a modest 
profit over and above its own cost, 

at was fine. 

Then, after DeBrown had worked 
at the problem for a few months 
nder the pressure of war neces- 
sity, came October—when, for the 
first time in its history, the profits 
f the service department were 
sufficient to absorb all the over- 
head for the entire business. 

“We had increased our percent- 
age of absorption from 46 percent 
n January to 103 percent in Oc- 
ober,” says J. Wallace DeBrown, 
secretary-treasurer of the com- 
any, “and, beileve me, it was a 
pal thrill to find from our own 
experience that it actually could be 
one. 

“Moreover, having found from 
our own experience that 100 per- 
cent absorption is no mere theory 
from somebody’s fairy tale book, 
you can count on it that, with 
he experience we gained during 
1942, our service department is 
going to show still further gains 
‘as 2 department for profit, as 
well as convenience and goodwill. 

“There were a number of reasons 
that made the gains of 1942 pos- 

sible. First of all, we made some 
harp reductions in the fixed ex- 
nse. 

“Second, the man-hour produc- 
ion was stepped up considerably— 
to the point where five mechanics 
did considerably more in October 
than six did in January. 

“Third, we got a good deal more 
alesmanship into the service de- 
bartment—as borne out by the fact 

that our average R.J.O. had been 
6.80 in January, but had grown to 
9.70 in October. We now make a 
constant effort to increase service 
usiness through solicitation, with 
detailed followup; and also make 

point of going after business 

om such customers as insurance 
companies, fleet owners, etc.— 
sources we would never have 
thought of working on a year ago.” 

Comparison of January, 1942, 
with October shows that the com- 


“pany’s expenses were reduced 26.9 


percent during the period; while 
he gross profit from service opera- 
ons went up 63.5 percent. 

While labor sales brought in ap- 
roximately 37 percent more dollar 

sales in October than in January, 

he dollar cost of labor sales in- 
reased only 28.5 percent. In Oc- 
tober, non-productive labor and 
shop expense remained within $1.26 
of the January expense, but the net 
profit on labor sales was up 68.7 
percent. 

The record for parts and ac- 
cessory sales increased 17.8 per- 
sent, while the cost of sales was 
reduced to the extent of $17 a 
= Net profits up 55.7 per- 
Sales of oil and grease were 
stepped up more than 37 percent, 


while cost of sales rose only a 
little over 12 percent. Net profits 
for this department were up 71.8 
percent. 

Thus it is seen that, while total 
sales in each major division of the 
service department were being in- 
creased substantially, the cost of 
producing these sales was so care- 
fully scrutinized that net profits 
were raised to an even greater 
degree. 


Further investigation shows that 
this company not only had its all- 
time peak month in customer labor 
sales in December—the first month 
of gasoline rationing in its terri- 
tory—but also made a nice 1942 
profit from buying and selling used 
cars. 


A detailed examination of service 
sales for the 10-month period shows 


that June was about the time when 


M 


SERVICE PROFITS absorb all of the overhead expense at DeBrown Auto 
Sales Co. (Studebaker), Lincoln, Neb. Here Frank DeBrown, president (seated), 
and J. Wallace DeBrown, secretar treasurer, look over Studebaker’s action 
program which is credited with helping them plan service business. 


the DeBrown made up its mind| the duration. At any rate, it was 
that it was going to take seriously| from then on that the record be- 
the possibility of paying overhead; gan to be consistently stronger, 
from service department profits for! month by month. 
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Used Car Supply 
Drops Sharply 
In Chicago Area 


CHICAGO.—As of March 1, 
Cook County dealers had an 83.1 
days’ supply of used cars by com- 
parison with 100.7 days Feb. 1, 
143 days Jan. 1, and 138.8 days on 
March 1 a year ago. 

Such was the experience of 174 
outlets participating in a survey 
announced last week by Chicago 
Automobile Trade Assn. 

The average number of used cars 
on hand per dealer was 19 on 
March 1, and the average number 
sold during February was 7. Sales 
totaled 1,215 units, and inventories 
at month’s end stood at 3.368. 

A breakdown by yearly models 
showed a lower supply on March 1 
for all but 1941’s, which advanced 
from 62 days to 78 days. The sup- 
ply for other yearly models was: 
77 days for 1940’s; 66 days for 
1939’s; 83 days for 1938’s; 96 days 
for 1937’s; 104 days for 1936’s; 95 
days for 1935’s; 122 days for 1934’s, 
and 66 days for 1933 and older 
models. 


l insist on the duly who 


can MARFAK my car!” 


‘Now that we are all taking mighty 
good care of our cars, we pay more 
attention to important details like 
chassis lubrication. I kept reading 
about Marfak in the magazines and 
hearing about this different kind of 
lubrication on the Fred Allen pro- 
gram and from my friends. A demon- 
stration proved it first and then actual 
driving clinched the value of Marfak 


for me.” 
* * “'* 


Mr. Dealer—that’s about the way 
lots of car owners figure it out 
today—and end up by going to 
dealers who can Marfak their cars. 
Once they have had a dealer dem- 
onstrate the qualities of Marfak 
they are usually sold. And once 
they have it in their cars they come 
back for Marfak. 


Show your customers how 
Marfak sticks to its job, resists 
wear-out, wash-out and squeeze- 


_out. Marfak does a superior job. 


Build your lube profits with this 
famous Texaco chassis lubricant 
that you can demonstrate is dif- 
ferent! Let a Texaco man show 
you how easily and simply you 
put on this demonstration... and 
get more cars on your lift! 


Talk to your Texaco man, ‘phone 
the nearest of 2300 wholesale 
dis‘ributing points or write The 
Texas Company, 135 East 42nd 
Stree', New York, N. Y. 


TEXACO * 


=e 


W- 


| 


Sere aS eo. Ss 


MARFAK 


TUNE IN: FRED ALLEN every Sunday night—C. B.S. 


YOU CAN MAKE MORE 


SERVICE MANAGER Erwin Simon, 

DeBrown Auto Sales Co., Lincoln, 

Yeb., shown making a gasoline test 
for a customer. 
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Shiftograph Is Perpetual 
Workshift Schedule 


The Shiftograph is an instru- 
ment designed by George S. May 
Co., Chicago, business engineers, 
for use as a perpetual workshift 
schedule. By simply turning a 
dial, the user can tell at a 
glance what shifts certain crews 
will work, the days they work, 
and their days off. 

More than 150,000 of these 
instruments are being distributed 
free of charge by the company. 


* *¢ # 


Brake Drums Made 


To Specifications 
Brake drums, engineered and 
made to the specifications of azle 
or truck manufacturers, are new 
product items developed by Bril- 
lion Iron Works, Inc., Brillion, 
Wis. 


* * * 


Air-Cooled Transformer 


Offers Advantages 

By using air-cooled transformers 
many advantages heretofore unob- 
tainable with transformers using 
liquids such as oil for an insulating 
and cooling medium are available. 
Since no liquids of any kind are 
used, the fire and explosion hazards 
are completely removed. 

Because of its new type, safe 
construction, the Eisler air-cooled 
transformer may be located any- 
where indoors without the bother 
and expense of building a protec- 
tive vault. Inspection and mainte- 
nance are reduced to a negligible 


minimum. 
* * 


Masking Paper in Rolls 


Now Being Offered 

Masking paper in rolls, with 
the edge already gummed and 
ready to apply, is a new time- 
saver produced by Adhere, Inc., 
Los Angeles. 

Advantages claimed for Adhere 
edgegummed masking paper in 
rolls are that it is necessary to 
handle only one piece and thus 
avoid cutting and handling both 
a large sheet of paper and the 
masking tape. 


We 


~~ 
. 
\ 


fighting this war for 
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SERVICE TO READERS 


= 


x ew Prod ucts 


Including Shop Equipment and Tools, Catalogs, Manuals 
and Other Literature of Educational Value 


Fireproof Floor-Cleaning 
Compound Offered 


Fibre-Tex is the name of a new 
floor cleaning compound, which is 
said by its manufacturer to elimi- 
nate the danger of fire. The prod- 
uct is said not to burn even when 
the flame of a blowtorch is played 
upon it, nor as the result of 
spontaneous combustion. 


It is also claimed for Fibre-Tex 
that it is highly absorbent of oils 
and grease and has an active clean- 
ing effect upon floors on which it 
is consistently applied. It’s manu- 
factured by Lacey-Webber Co,, 
Kalamazoo, Mich. 

* * * 


New Indicator Operates 
By Reflected Light 


A new signal indicator for use 
in aircraft wherever a signal light 
is used, is announced by Littelfuse, 
Inc., Chicago, and El Monte, Calif. 
It is the Littelfuse No. 1534 Sig- 
nalette. 

Indication by this unit is entirely 
by reflected light and radio ac- 
tivity. The Signalette operates by 
fluorescence under “black light” 
from the usual sources within air- 
craft. A radium-active fluorescent 
paint used on the indicator shows 
signals in total darkness. 

* * * 


Plastic Tubing 


Extruded Plastics, Inc., Norwalk, 
Conn., announces ‘‘Tulox’’ TT seam- 
less plastic tubing is now available in 
all diameters up to 2 inches O.D. It 
is extruded from Tennessee Eastman 
cellulose acetate butyrate. 


Strong inthe strength ofthe Lord 

we who fight in the peoples et 

MACE ROO MLR LC Re Ubon 
Ps Ree 
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FAST, ECONOMICAL cleaning and 
degreasing of metal parts and products 
is said to be possible with the Dip- 
master, Jr., a portable, insulated, elec- 
trically-heated dipping tank, according 
to the manufacturer, Aeroil Burner 
Co., Inc., West New York, N. J. Hold- 
ing 12 gallons of solution it is equip- 

d with a heating element located 
nside on the bottom of the tank 
where it is completely submerged. 

* ¢ 8 


New Display Ideas 


A new series of ideas is featured in 
the new Sherman Display Guide. This 
double-feature guide recognizes the 
need for simpler displays that are 
easier to install. Copies are available 
without cost from Sherman Paper 
— Corp., Newton Upper Falls, 

ass. 


| privilege to 


put our all to supplying 


2649 North Kildare Ave., CHICAGO, ILLINOIS 


Prevents Adhesion 


Of Weld Spatter 


Midland Paint & Varnish Co., 
Cleveland, announces No-Spat, a 
liquid said to prevent adhesion of 
welding spatter. 


According to the manufacturer, 
No-Spat should be brushed over 
the seam and area where weld 
spatter may fall. After welding 
the spatter may be wiped away, 
no chipping or grinding neces- 
sary. 

* * * 


Belden Catalog Has 


New Supplement 


Belden Mfg. Co., Chicago, has 
just released a new war edition 
supplement to its Automotive Wire 
and Cable Catalog that stream- 
lines the entire Belden line of wire 
and cable products. 


This step has been taken to help 
simplify inventory and to make it 
possible to service a maximum 
number of essential cars and trucks 
with a minimum amount of es- 
sential materials, it is said. 

K * * 


W artime Service Manual 


Now Available 


Keyed to changed conditions in 
automotive service brought about 
by the war, the Wartime Service 
Handbook, published by United 
Motors Service, Inc., Detroit, is 
now available to the nation’s 
automotive service industry. 


Instructions in this new hand- 
book place major emphasis on 
how to repair rather than to re- 
place units. Included are instruc- 
tions for the wartime servicing of 
bearings, brakes, charging cir- 
cuit, cooling system, fuel system, 
gauges, ignition, lighting, radio, 
shock absorbers and starting 
system. 


* * * 


Glass Tank Line 


Pittsburgh Plate Glass Co. announces 
a line of glass tanks for industrial or 
commercial applications requiring a 
non-corrosive, shock-resisting material. 
They use a minimum of critical mate- 
rial and are not just glass lined, but 
are actually tanks made of glass, made 
by building up the required shape and 
size of heavy tempered glass plates. 
The result is a _ rigid, permanent, 
sturdy tank, free from maintenance or 
wear, it is said. 

. * = 


New Lathe Booklet 


Those interested in more _ efficient 
war production will find helpful infor- 
mation in the third of a new series of 
bulletins that has just been issued by 
the South Bend Lathe Works—“The 
Installation and Leveling of the Lathe.” 

* * & 


SERVICE SECTION 


Fire Extinguisher Made 
Of Non-Vital Materials 


A new fire extinguishing unit, 
manufactured of materials not e 
sential to the war effort, “arr 
approved by 
the Underwriters’ 
Laboratories, Inc., 
has been de- 
veloped by duGas 
Engineering Corp., 
Marinette, Wis. 
The new ex- 
tinguishing unit 
is approved under |} 

a war emergency | 
specification and | | 
is accepted by } ma 
the Interstate a 
Commerce Com- : 4 e 
mission for the : at =" 
protection of 

trucks. 

The new fire extinguisher us 
the same dry powder that Has 
proved an efficient extinguishing 
agent when applied from the ag 
proved standard metal duGas ex- 
tinguishers, but instead of being 
expelled from the extinguisher 
der pressure it is applied manually 
from a fibre board tube, the tuly 
containing seven pounds of thi 
compound. The unit consists of two 
of these seven pound tubes in 
wooden bracket. . 


* * * 


Solving Clean-Up Problem 
In Paint-Room Floor 


To speed up removal of ac- 
cumulated spillage and overspray 
from paint room floors, . 
Products, Inc., Los Angeles and 
Chicago, has developed a new 
floor masking material, Turco 
Duramask. 


This white, thick liquid loo 
and is handled much like paint. 
It can be applied to the floo 
with a kalsomine brush. 
quickly dries to a hard, durable, 
nonskid surface which cannot be 
injured by ordinary foot o 
truck traffic, it is claimed. When 
the accumulation of paint on the 
protective coating is so great 
to require its removal, the Turco 
Duramask can be dissolved with 
water and the paint film can be 
mopped away. 


DESIGNED to eliminate exhau 
hazards in loading transportation o 
gasoline, ammunition or explosive ma- 
terial of any kind, are the new flam, 
baffle and spark arrestor made hb 
Maremont Automotive Products, Ine., 
Chicago. The two units, when used in 
combination, meet all governme 
safety requirements, it is said. 

* * * « 


Film on Tires 


Why and how to conserve tires and 
other materials containing rubber 
the theme of a new sound motion pié 
ture, ‘Drive for Victory,” which _ is 
being distributed by the Goodyear Tire 
& Rubber Co. It’s available to club 
schools, industrial gatherings, farm 
meetings, government agencies, camps 
conventions, dealer organizations and 
local dealer shows. 


* * * 


Silk Alternates 


Varnished rayon, varnished cotton 
cloth and varnished nylon have beez 
developed by the Irvington Varnish 
Insulator Co. for electrical insulation 
formerly furnished by varnished silk. 
They are available in thicknesses fro’ 
003” to .008” in straight-cut rolls d 
bias cut strips in 51” lengths. Each 


-_|| base material is coated with Irvington 


WITH RUBBER conservation the 
theme of the hour in automotive serv- 
fice shop, Testin Apparatus, Inc., 
Detroit, is furnishing shops interested 

testing wheel-roll checkup a folder 
how determine what 
causes erent types of tire wear and 
how the cro- or tester checks 
wheels with the truck actually in mo- 
tion. Am advancement achieved by 
Micro-Linor is its ‘Tracer-wheel’’ 
which reveals the exact rolling direc- 
tion of the truck as a whole, and dis- 
closes the exact variance of each in- 
dividual wheel from that true rolling 
direction. 


explainin 


special insulating varnish. 
* * * 


Laminated Shims 


_A new eight-page booklet, which 
gives a history of the developme 
of industrial and mechanical ap 
plications of the laminated shim 
since the founding of the compan 
has just been issued by Laminated 
Shim Co., Inc., Glenbrook, Conn 


— el 
\HAPPY LANDING place 


for a pep-restoring rest on ap 

inner-spring mattress in a nois 
ae proofed, comfortable room ... the: 
) @ satisfying meal, and a fresh start. 


j = HOTEL aufair: tout 
7 3 Over 50% of oll rooms $3.50 or less single 
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Ark. Dealers Protest OPA’s 


asing Up Due Soon 
On Labor Price Peg 


a 


as 


— 


—_— 
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pecial to Automotive News. 
BIRMINGHAM, Ala.—The man- 
power problem was given first con- 
ideration at a meeting of the Au- 
tomobile Dealers Assn. of Ala- 
pama here last week. Addresses 
ere given by Hubert G. Larson, 
chief of the automobile ration 
ranch, OPA; Ray Chamberlain, 
executive vice-president of Nation- 
al Automobile Dealers Assn., and 
ark Moody, head of the automo- 
ve branch, consumer service sec- 
tion, OPA 
Similar meetings were held in 
Memphis on March 23 and in At- 
anta on March 25 and addressed 
by the same Officials. Don Drennen, 
president of the Alabama associa- 
on, presided over the Birming- 
ham meeting, which drew more 
than 200 dealers, according to C. E. 
nderson, executive secretary. 
Nobody has all the answers to 
the manpower problem, according 
0 both Chamberlain and Moody, 
who intimated that it may become 
worse depending on the war and 
he demands of the armed forces. 
However, Moody said the way was 
ppen for dealers to obtain relief 
vhere they could show a hardship 
was being caused them by the 
reeze order on wages and service 
harges. 
He said shops which could 
show a “hardship” could apply 
individually or as a body to the 
War Labor Board for permission 
to increase labor prices, and that 
the OPA could do little until that 
is cleared up. He said the ap- 
plication to the WLB should give 
all data as to wages paid, repair 
charges, number of mechanics, 
etc. When asked if any such in- 
creases had been granted, he said 
he understood that Little Rock 
dealers were permitted a raise. 
In the question period H. B. 
aughn, Birmingham Packard 
dealer and a director of the Ala- 
bama association, raised the point 
hat government agencies go too 
much on past years’ figures and do 
ot consider trends in promulgat- 
g rules. For instance, he said, a 
training program for mechanics in- 
stituted in his place had reduced 
ervice profits 20 percent. 
Moody admitted that the OPA 
ad to go largely on past figures 
in determining whether a “hard- 
ship” was being caused, and in that 
onnection he said that dealers 
generally showed as much profits 
in 1942 as in 1941, although they 
Dst nearly half of their mechanics. 


“He said he thought part of this 


was due to the fact that mechanics 
ere busier more hours and no 
time was olst between jobs, etc. He 
ggested that Vaughn represent 
is case to the OPA, giving figures 
on losses in training replacement 
elp, or in other words bring the 
ase up to date. 
Chamberlain said his office really 
ent to bat on the manpower ques- 
on after a survey showed shops 
had lost 55 percent of their help, 
nd he said he regretted to say 
“we do not have a complete answer 
pr the problem.” However, he 
entioned occupational bulletin No. 
42 from Gen. Hershey’s office, list- 
ang automotive mechanics as in 
essential work.” He said it was 
true that parts men and painters 
e not included in this classifica- 
ion, but that a test case was now 
up in Cleveland that might include 
nem. 


Chamberlain suggested to 
fealers that they arrange their 


prvice records to show the 


ire Certificates 


ood Anytime 


DETROIT.—Rationing certificates 
pr tires and tubes hereafter may 
be used at any time convenient to 
the holder, OPA announced last 
eek in withdrawing a previous 
provision which limited the life of 
certificate to 30 days after the 
ate of issuance. 
This will give more shopping 
me to certificate holders who live 
out-of-the-way places or who 
are prevented by sickness or other 
ason from making their pur- 
hases within a limited time. 


amount of work done on A, B 
and C cars and that this might 
come in handy later in showing 
the extent of essential work be- 
ing done. “If you establish es- 
sentiality, then the U. S. Employ- 
ment Service will help you get 
men,” he explained. 

Furthermore, Chamberlain sug- 
gested that dealers erect “Your 
Job is essential work,” posters in 
their places of work and otherwise 
do some salesmanship both among 
the public and employes to show 
the nature of their service. He 
said some of the manufacturers 
were now getting out large “es- 
sential work” posters. 

Finally, the matter of employing 
women workers was discussed. 
Chamberlain pointed out the ex- 
tent to which women are being 
used in the aircraft industry and 
by others, including a number of 
automotive shops. He said he vis- 


ited a Chicago shop where rows 


Six Additional Areas 


On 48-Hour Week 

DETROIT.—Dealer shops in 
six additional areas are now 
affected by the executive order 
calling for a 48-hour work week, 
War Manpower Commissioner 
Paul V. McNutt announced last 
week. 

The newly designated com- 
munities are Burlington and 
Wilmington, N. C.; Evansville, 
Ind.; Tampa, Fla.; Savannah, 
Ga., and that part of the area 
south of Chicago including the 
Calumet district, Lake and Port- 
er Counties, and the southern 
part of Cook County. 


of women workers were being used 
to rebuild motor parts. 

Chamberlain said one shop had 
found it advantageous to mix up 
younger and older women and men. 
He also suggested the possibility 
of training men up to better jobs 
and of using men with physical 
handicaps. 


New Rivet Handbook 


A new handbook, designed to aid the 
men in the fleld who are concerned 
with riveting operations on aircraft, 
has just been issued by the Cherry 
Rivet Co., Los Angeles. 
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Refusal on Price Boost 


Special to Automotive News 

LITTLE ROCK, Ark.—Refusal of 
OPA to grant higher service 
charges, asked by automobile 
dealers to offset increased. me- 
chanic wages and other increased 
expenses, has been protested by 
the Arkansas Automobile Dealers 
Assn. 

It is pointed out that only one 
application for increased service 
rates has been approved, and that 
that one is now threatened with re- 
vocation. 

The dealership, whose application 
was granted, had been receiving 
rates lower than the other dealers 
in the Little Rock area and the 
same rates his organization had 
charged in 1937. In presenting his 
case to OPA officials, he showed 
data revealing that his production 
costs had advanced as much as the 
other concerns, which were, be- 
cause they advanced their charges 
during 1940 and 1941, allowed to 
charge higher rates than was he, 
it was claimed. 

At a hearing in Memphis recent- 
ly, OPA representatives were of 


the opinion that the increase should 
not have been approved. The 
dealers association is doing every- 
thing possible to prevent forcing 
this dealer to return to the former 
rates, which were so low that serv- 
ice repairs were not profitable. 

The association representative 
contends that dealers in Arkansas 
should be allowed increases in 
rates since the production costs, 
mechanics wages and other ex- 
penses in this area are now as 
great as those in the North and 
the East, but that the service 
charges here are much lower than 
received in those regions. 

Many applications have been 
made by dealers in Little Rock and 
Arkansas for increased costs, but 
with the one exception all have 
been rejected, the speaker said. 


Halliday on Top 


WASHINGTON, C. H., O.—Carroll 
Halliday, automobile dealer here, 
earned the recognition of being the 
outstanding war bond salesman for 
this area during February. 


Keeping Them Rolling— 


Our Job Yesterday, TODAY and Tomorrow! 


TODAY the heavily loaded shafts, gears and wheels of vital war 


equipment turning on Hyatt Roller Bearings, are well protected 


against shocks, excessive wear and breakdowns. 


And other smooth rolling Hyatts, of the same microscopic 


accuracy and unyielding stamina, are serving round-the-clock in 


the machines which help build mighty guns and planes and 
tanks and ships. 


Prolonging machine life... keeping equipment going... 


has been a job done well by Hyatts for the past fifty years. And 


after this war’s won, there will be many more industrial, agri- 


cultural and transportation bearing applications in which Hyatts 


will continue to serve and save for another half century. 


Division, General Motors Corporation, Harrrison, N. J. 


Is there any way we can help you now? Hyatt Bearings 


HYATT ROLLER BEARINGS 
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Cites Care in Selection 


Of Women Mechanics 


NEWPORT NEWS, Va.—Success 
in the employment of women to 
replace men in the service depart- 

ment of an auto- 
mobile dealership, 
depends upon 
care in selection 
and training of 
applicants, ac- 
cording to Charles 
K. Hutchens of 
Newport News 
Automobile Ex- 
change, (Chevro- 
let) here. 
And Hutchens 
C.K.Hutchens Should know 
whereof he 
he speaks, because, through careful 
selection, hiring and training, he 
now has what is regarded as one 
of the most capable forces of 
women service workers in the 
country. 

“When the necessity of replacing 
with women the former male em- 
ployes of our service department 
who had joined the armed forces 
became evident some months ago,” 
said Hutchens, “I called together 
my sales manager, Mark J. Stock- 
ton; my service manager, Dewey 
C. Schanz, and my accounting man- 
ager, Nora A. Vestal, for the speci- 
fic purpose of formulating a defi- 
nite procedure that would assure 
success of the undertaking. We 
decided at the very outset to elim- 
inate haphazard methods. 

“We determined, after much 
discussion, that carefully worded 
blind ads in our loca] newspaper 
was the best method of getting 
in touch with prospective women 
employes. Our ads_ stipulated 
that the women give sufficient 
information in their initial appli- 
cation to enable us to make a 
thorough study of their char- 
acter, habits and standing in the 
community. 

“We offered compensation during 
a training period and _ regular 
wages when applicants had suc- 


cessfully completed the course and 
started work in our service depart- 
ment. 

“Another plan we agreed upon 
beforehand was to have our ac- 
countant, Miss Vestal, interview 
the selected applicants, bblieving 
that girls or women would feel 
more at ease discussing all details 
of this comparatively new occupa- 
tion for women with one of their 
own sex. This proved to be a well 
advised move. 

“So careful were we in the selec- 
tion of applicants that our training 
course started with one woman. 
We now have regularly employed 
in our service department a total 
of eight women who have finished 
the training course and are as 
hard-working, capable and serious 
as any male service workers we 
have ever known. 

“Under the tutelage of our ser- 
vice manager, the women were 
given special instructions in the 
type of work which appealed to 
them most, and for which they 
appeared to be best suited. One 
has become an expert lubricatress. 


Women in Shops... 


HERE ARE THREE of the eight women, who are doing practically all 
kinds of service work, including motor and rear axle repairing, in the service 
department of the Newport News Automobile Exchange, Chevrolet dealer in 


Newport News, Va. 
Arietta , 


Engaged in an axle repair operation are (left to right) 
ta M. Treadway, formerly a telephone operator; 
formerly a housewife, whose husband is now ir the Army, and W 


Mrs. ete L. Little, 
lodae White, 


formerly a clerk in a five-and-ten-cent store. 


Another prefers refinishing work| @ 


with the spray gun, buffer and 
polishing equipment. Still another 
has developed unusual ability in 
sheet metal repairing. 
“Astonishingly, the other 
women of our staff prefer motor 
and rear-axle repairing. Now 
these experienced women are do- 
ing such satisfactory work on 
such a wide range of service op- 
erations, that our manpower 
problem is being solved. 

“All our women service workers 
are doing a ‘journeyman job.’ They 
do not dress up in fancy uniforms, 
but don the coveralls, overalls, 
sweaters and jackets of their trade, 
and get right down to work. 

“In all preliminary interviews 
with applicants, the importance of 
service work to the maintenance 
of essential automotive transporta- 
tion is properly emphasized.” 


A PLEASING PERSONALITY is important for the woman who wants to 


do parts work. Julia Bereyso, of St. Louis Studebaker parts depot 
customer the firm can fill his order while Julia Lange 


requested. 
men they’ve replaced, it’s reported. 


Shortage to Continue 


WASHINGTON.—Present serious 
shortage of calcium carbide, used in 
generating acetylene, will continue for 
several months as a result of unavoid- 
able delays in operation of new facili- 
ties, the WEP’s Oxygen and Acetylene 
Industry Advisory committee has been 
informed. 


Pete Wemhoff’s Fourth Dimension 
offers news of advertising. 


Pullers that mae y 


Kg 


in the 


Plomb Line 


Designed to do a job, Puller No. 4056...a popular 
member of the Plomb puller family... pulls quickly, 
efficiently, safely. Together with many other fine 
hand tools in the famous Plomb Line, it’s helping to win 
the battles of both maintenance and production for 
war. V Plomb Jobbers are serving their country by 
seeing that their war industries get the tools they need 
for faster, better maintenance and production. 


PLOMSB Toot 


COMPANY 


CALIFORNIA 





tells a 
athers the Parts 


These girls do an even better job of housekeeping than the 


Draft 


(Continued from Page 22) 


card holders who are war workers, 
doctors, veterinarians and _ the 
other listed essential occupations 
for supplementary gasoline rations. 


Selective Service now feels that 
11 million out of the 14 million 
physically fit men between the ages 
of 18 and 38 will be called to the 
colors some time this year. This 
will mean that thousands of mar- 
ried men with children, now en- 
gaged in essential work such as 
service, will be inducted, if in the 
eyes of their local boards these men 
come under the regulations that 
permit their induction. 


, In addition to immediately set- 

ting up a day-by-day record sys- 
tem, whereby the dealer can 
show the local board that any 
one of his men has been work- 
ing on essential] transportation, 
the dealer also should file either 
an occupational classification 
form 42A or 42B for every man 
in these age limits which he 
owe to keep as long as pos- 
sible. 


Occupational form 42A is for 
deferment of men who will be 
called in the next draft and who 
are now eligible for military serv- 
ice. The employer in this form will 
have to state how long it will take 
him to train another employe to 
take over the key man’s job. 


Form 42B is for married men 
with children or men with chil- 
dren. The board will give consid- 
eration to the classification of such 
registrant for whom a Form 42B 
is filed, into clasification 3-B in 
accordance with section 622.31, Se- 
lective Service Regulations. 


Service shops should also follow 
the procedure of always working 
on the vehicles of the most essen- 
tial workers, in accordance with 
the request of John L. Rogers, di- 
rector of the Automotive div., ODT, 
since this will not only aid them in 
getting a reasonable hearing for 
their appeal for the deferment of 
their most essential men. 


Oiling the Lathe 


Second of a series of Lathe Service 
Bulletins, issued in the interest of 
more efficient war production, has just 
been published by the South Bend 
Lathe Works. ‘“‘Oiling the Lathe” 
strongly emphasizes the importance of 
proper lathe lubrication in maintaining 
maximum performance and accuracy. 
It outlines a regular procedure of oil- 
ing with proper lubricants at definite 
intervals. 


SERVICE SECTION 
Training 


(Continued from Page 22) 


use program adopted by the AAA’ 
executive committee was 

public by Thos. P. Henry, president 
of the national motoring body, 
follows: 

“American Automobile 
recognizes that the attitude of 
ernment towards the »oassenger 
car, and its place ir. the tr } 
tion scheme haga@®in.:ely ft 
forward and in the right direction 


tor “© A ae er | $c ” 


hands of the owners alt vars t 
are mechanically fit [It calle 
supplying these cars with 

and rubber within the limita 

of the mileage rationing pre 

It has established a high priority 
for replacement parts. It reco 
nizes the importance of servic 
cars by placing automobile me- 
chanics in the list of essential oc 
cupations for temporary deferme 
under the draft. The automobile 
maintenance problem, however, i 
still acute and we urge: 

“(1) That vigorous nationwide 
programs be launched for the train 
ing of older men — men excused 
from military services—and womey 
in automobile repairs.. That th 
government proceed immediately to 
include within the scope of i 
training program for the varic 
industries sufficient personnel to as- 
sure adequate manpower for th 
service garages of the country. 

“(2) That the government us¢ 
every power and resource at it 
command to prevent the manufac- 
ture and sale of materials delete 
ous to automobiles and which plac 
an additional maintenance burden 
on the service establishments, such 
for example, as certain types o 
anti-freezes—the further manufac- 
ture of which was recently banne 
by the War Porduction Board. 

“(3) Opposition to the Federg 
Use Tax as ‘unsound, unscientifi 
inequitable, and thoroughly un- 
justifiable’ is hereby re-affirmed.” 


It takes a strong fish to swim against 
the current, and a good dealer 
stay in business now! 


“WE ARE CURIOUS” 


is a@ questionnaire placed in 
Roosevelt rooms. Responses en- 
able us to improve our service. 


7 Qike +Re Revsouel 
foe 35 andy ox 


is the answer wel 
get most often] 


ROOMS WITH BATH FROM $4.50 


25%, Reduction on Room 
Rates to Members of the 
Armed Forces. 


HOTEL 
ROOSEVE 


MADISON AVE. AT 45th ST., 
NEW YORK 


BERNAM G. HINES, Managing Director 


Direct Entrance from Grand Central Ter 
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Essential Work a Factor... 


teps Set for Seeking 


Boost in Rates 


(Continued from Page 22) 


=. 


to mechanics. This is a matter 
which must be handled originally 
with War Man Power Commis- 
sion and the National War Labor 

“OPA.is very cons xo'® of the 
ealer ma "ior. very 

mpathetic wi the problem 
and may consider adjustment of 
charges where necessary to make 
sure that a sufficient amount of 
automotive service is maintained 
to keep our vital transportation 
aa in operation,” Moody 


“Where the problem is one of 
manpower and where it is suf- 
ficiently serious that dealers find 


it necessary to ask for relief, 


— 


; 
—_ 


} 


se ea 


Used Cars 


(Continued from Page 22) 


act used cars. He added that the 
number of individual to individual 
sales was considerably increased. 

Larson discussed the inability of 
dealers to use their own stock of 
ires on their own cars. He went 
on to say he was surprised at how 
ittle some dealers knew about re- 
apping privileges. He pointed out 
how they could shift tires on their 
ars by having the change initialed 
by the clerk of the rationing board. 


In discussing new car ra- 
tioning, Larson said 305,000 had 
been released to date, with 215,- 
000 left to be rationed. He said 
he “knew nobody who would be 
unhappier than the RFC to have 
to buy a lot of cars in July,” and 
he guessed that the RFC would 
not continue to buy cars after 
July with esculation. 

He said some dealers were now 
-Used Car Price Ceiling 
Formula Studied 
' Dp IT.—One government 
formula being studied by OPA 
for used-car price ceilings is 
as follows: 

1941 models 95% factory list 

1940 models 83% factory list 

1989 models 69% factory list 

19388 models 57% factory list 
1987 models 47% factory list 

19386 models 39% factory list 

19385 models 338% factory list 

Consideration is also being 
given to permit certain addi- 
tions to these ceiling prices, 
such as freight, radio, heater, 
special drivers, etc. Add these 
to the advertised delivered price 
of car, than apply formula. 

Also under consideration are 
provisions for “as is” and re- 
conditioned prices. 


rationing themselves on sales and 
that the thought the RFC desired 
to make it easy for dealers to keep 
and sell the cars. 


When asked by Don Drennen, 
president of the Alabama associa- 
tion, “how about releasing 1942 
demonstrators?” Larson replied 
that dealers were not willing to sell 
them at less than new car prices, 
so they will have to hold them a 
while. “Some cars have to be last 
anyhow,” he added. 

The Alabama meeting was ar- 
ranged by C. E. Anderson, execu- 
tive secretary, and those at the 
speakers table in addition to Cham- 
berlain and Larson included Clark 
Moody, head of the automotive 
branch, consumer service section 
of OPA; Jimmie Armstrong, region- 
al rationer from the Atlanta of- 
fice; Col. James F. Barnes, head 
of the War Production Board in 
Alabama; Tom McGough of Mont- 
gomery, former president of the 
Alabama Automobile Dealers Assn.; 
Sterling Edwards, Birmingham, 
Alabama director of NADA, and 
other local regional OPA officials. 


NADA Used Car Guide 
To Become Bi-Monthly 


WASHINGTON.—It has been de- 
cided to change the NADA Official 
Used Car Guide from a monthly to 
a bi-monthly publication. 


they should first approach WMC 
and WLB. They will find that a 
definite procedure has been set 
up whereby they may apply for 
an increase in wage rates. If 
their operations are such that 
tney feel they cannot continue to 
operate profitably after adjusting 
wage rates upward in line with 
whatever approval WLB may 
give them, and if they feel con- 
sequently the necessity for in- 
creasing their customer’s hourly 
charges, they should apply to 
OPA for adjustment within 15 
days after applying to WLB. 

“Where the WMC and WLB 
have decided that a situation is 
sufficiently serious so that WLB 
approves wage increases, every 
consideration will be given by 
OPA to compensate adjustment 
in charges. 


“Request for adjustment to 
OPA may be made individually 
or in groups and the procedure 
is quite simple. All that is needed 
is a letter to the nearest OPA 
office, requesting the permission 
to increase the hourly charge 

dollars to dollars, 
and advising that the applicant 
will furnish whatever informa- 
tion is considered necessary by 
the OPA office. Applicants will 
then be informed by the OPA as 
to the type of information re- 
quired. 


“At the present time, adjust- 
ment applications are acted upon 
in the eight regional offices only, 
although they may be filed with 
any OPA office. Procedure is be- 
ing developed whereby it is hoped 
that decisions may be made with- 
out the delay which has been 
experienced in some cases in the 
past.” 

Moody also emphasized _ that 
dealers should keep a record of 
every service shop order and that 
on each order, not only the name 
of the owner of the vehicle should 
be carried but the type of gasoline 
card which the owner had, whether 
the vehicle was a car or truck and, 
if a truck, if it was classified as 
doing essential hauling and the 
name or names of the mechanic or 
mechanics who worked on the job. 


This record, declared Moody, 
will greatly aid the dealer in 
establishing the essentiality of 
his shop in the eyes of all three 
government agencies. All three 
realize the necessity of keeping 
repair facilities open to keep es- 
sential transportation moving, 
but they all want to be sure that 
the dealer who is asking for 
relief on either manpower or 
price rate charges, is doing the 
majority of his work on essen- 
tial transportation. 

Another point 
wants dealers to realize is that 
Supplemental Regulation No. 6, 
which gives relief to service shops 
with not more than eight employes, 
was written primarily for the farm- 
implement dealer and not for the 
automotive repair shop. 

Small automotive dealers were 
included since many small automo- 
tive shops also do considerable 
farm-implement repair work. The 
farm implement dealer had always 
made a very nominal charge for 
his service and, since he had to 
raise his mechanics pay, it was 
found in some areas that these 
dealers were paying their me- 
chanics more per hour than they 
could charge the customer law- 
fully. 


which Moody 


NSPA Membership Now 


At All-Time Peak 


DETROIT.—Recent additions to 
the rapidly growing roster of the 
National Standard Parts Assn. 
bring the total membership of that 
organization to the highest figure 
in its history, according to Frank 
McKenzie, chairman of the mem- 
bership committee. 

All previous records for new 
memberships were broken by the 
association last year when 135 
wholesalers and manufacturers 
were admitted. 


A 
distributor), Boston. 


SECTION of the service department of Chard Motors 
Through emphasis on motor tuneups, wheel balancing, 


ee 


t . ~~: 2 


Inc. (Willys 


arts and accessory sales, etc., the firm has been able to shift the overhead 
Carden from the sales to the service department during the past year. 


Chard’s Service Dept. Now 
Carrying Overhead 


BOSTON.—Reducing expenses to 
the minimum, Chard Motors, Inc. 
(Willys) has built up its service 
department business to a _ point 
where this division is carrying vir- 
tually all of the firm’s overhead. 


“This is all the more encourag- 
ing, in view of the fact that pre- 
viously virtually all of our over- 
head was carried by the sales de- 
partment,” declared Thomas B. 
Chard, president of the Willys dis- 
tributorship here. 


“Our overhead, of course, has 
been cut to the bare minimum, and 
last January we moved to a large 
One-story garage which is much 
more suitable for repair work than 


our former location. We have in- 


Checkups 


(Continued from Page 22) 


out new lubrication, or a change 
of oil. 

For this reason OPA urged mo- 
torists to pay close attention to the 
condition of the motor oil. Because 
of short runs and condensation 
within the crank case, oil loses its 
lubricating qualities more rapidly 
than under normal driving condi- 
tions. 


With the end of the cold weather 
season, anti-freeze fluids should be 
drained from radiators and the 
motor cooling systems thoroughly 
flushed to prevent clogging and 
Overheating this summer, OPA said. 

A checkup of the generator 
should be made to assure proper 
charging of the battery. The level 
of the solution in the battery 
should be checked at least every 
two weeks, so that the water will 
be kept above the cell plates at all 
times. 

Motorists were warned against 
excessive use of radios, heaters and 
other electric appliances which may 
pull the battery down faster than 
it can be built up under reduced 
driving and low speeds. 

Tires should be checked once a 
week to see that they maintain 
proper pressure, and tires should 
be inspected regularly for cuts and 
damages. Imbedded stones, glass 
and nails should be removed and 
oil and grease cleaned off the tires. 

Keeping tires properly inflated 
is as much a rubber conservation 
measure as reducing mileage and 
limiting speeds to 35 miles an hour, 
OPA pointed out. 


Because of the nationwide 
need for conserving rubber—and 
on the East Coast of saving 
gasoline, as well—motorists must 
take proper precautions to keep 
their automobiles in top condi- 
tion. However, by making a habit 
of regular checkups, every car 
owner can, not only prolong the 
life of his automobile, but also 
keep it in condition to do an 
important war transportation job, 
OPA said. 


Rommel Reasons 


MONTREAL. — Marshall Rommel 
used a British armored scout car in 
his flight from Egypt across the Lib- 
yan desert into Tunisia. This infor- 
mation has om been received by the 
British Ministry of Supply, it was 
learned in London. The car, captured 
from , the, British before the Eighth 
Army’s advance began, was made by a 
yell-known firm in the United King- 


It costs you about a penny-a-day to 
keep abreast of the automoti a 
better renew NOW! a Soe 


creased our Willys clientele by 
stressing greater gasoline economy 
and preservation of tires. 

“Our motor tuneup department 
is busy all the time, and we have 
tripled our sale of spark plugs, 
carburetors, ignition points, etc. A 
new lift was purchased shortly 
after we moved into our present 
location, and I am sure this has 
increased our brake, king, pin and 
spring business, since by putting 
a customer’s car on the lift, it is 
easy for him to look his car over 
and see the worn parts with his 
own eyes, Chard said. 

“By purchasing a _ breakdown 
battery tester, we have increased 
our battery sales at least double 
over a year ago, thus showing it 
is easier to sell a new article to a 
customer when he can see for him- 
self without any guess work that 
the article in question is faulty. 

“We have also added a wheel 
balancer to our equipment, which 
has paid for itself many times over 
within the last three or four 
months.” 


Get This Whole Bookful Of 
Reasons Why Customers Should 
Bring Their Cars In Regularly! 


It’s tough to get people to 
have their cars serviced 
every few hundred miles, 
but mighty important that 
they do. 

So Pennzoil has prepared a 
book of ‘‘reasons why’”’ that 
you can either give to cus- 
tomers, or mail to them. 

It’s just one item in a 
whole program built to help 
keep cars on the road, and 
you in business. You'll say 
it’s the most valuable help 
ever offered. And it’s yours 
without cost or obligation! 


SEND FOR 
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Service Manual 
For Cars, Trucks 


Issued by ODT 


DETROIT.—The know-how of 
keeping any truck, bus or pas- 
senger car in condition to give top 
service at bottom cost, is put into 
eight pages of a simple, concise 
upkeep and service manual issued 
last week by ODT. 

Prepared for ODT by the Society 
of Automotive Engineers as a Re- 
port on Preventive Maintenance 
and Inspection Procedure, the 
manual tells the plain facts of 
WHAT should be done and WHEN 
in order to give any vehicles care 
in keeping with its use. It brings 
together the upkeep and service 
facts and methods used by fleet 
owners and maintenance experts 
and boils them down into simple 
directions for the use of the aver- 
age owner. 

One of a series of more than 25 
SAE maintenance methods studies, 
the manual as well as earlier SAE 
studies may be obtained without 
charge from the Office of Defense 
Transportation, Washington, D. C., 
or field offices of the ODT and the 
Office of War Information. It is be- 
ing distributed by the ODT as an 
aid to owners who wish to give 
their vehicles the best of care 
through the war _ transportation 
crisis but who have been handi- 
capped by lack of a maintenance 
plan exactly suited for their needs. 

Dividing upkeep service into five 
types and vehicles into nine groups, 
the manual describes the different 
kinds of inspections, adjustments 
and checks necessary to proper up- 
keep and shows in a simple, 10- 
line chart the mileage at which 
vehicles should receive each of the 
five different types of service. 


Bonds & Catalo 


“For Victory Buy War Bonds!” This 
is the mocenpe now emblazoned by 
Clawson & Bals in red, white and blue 
over the cover of its new catalog sup- 
plement. 


The Pennzoil Co. 


Oil City, Pa. 


FREE 


SAMPLE 
copy! 
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Name. 


Please send me without cost or obligation 
opy of your booklet ‘Why You Should 
Your Dealer At Least Once A Month.”’ 


Firm Name 
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vu G Wholesaling Drops Off... 
New-Car Sales Continue 


To Lag in N.Y.C. 


By Bethune Jones 
Staff Correspondent 

NEW YORK.—Local wholesaling 
of used cars for shipment to mar- 
kets in other sections of the 
country has fallen off considerably 
in recent weeks, with the slump 
attributed both to OPA’s recent 
withdrawal of extra gasoline ra- 
tions for driving the car across the 
country, and the reluctance of New 
Yorkers who have stored their cars 
all winter to part with them now 
that spring has arrived. 

Meanwhile, sales of new cars 
under rationing continue to lag 
here, The recently liberalized car 
rationing regulations had little 
effect here, since the adequacy of 
local transit facilities makes it 


BOSTON 


New Car Sales 
Spurt; No Sales 
To RFC Planned 


BOSTON. — The liberalizing of 
restrictions on sales of new 1942 
cars resulted in several hundred 
new cars being sold here. There 
was not much activity in the first 
few days but in the past 10 days 
the upward trend was considerabie. 

Dealers went out and contacted 
many motorists they had on their 
prospect lists and in that way were 
able to convince them they were 
eligible for cars without having to 
go through all the red tape that 
made buyers resentful in the past. 
Dealers expect to move a lot more 
with the spring and early summer 
months ahead, plus the fact that 
many motorists never register their 
cars until after April 1 to save the 
first quarter on taxes and insur- 
ance under the Compulsory Insur- 
ance Law. 

Many more cars could have been 
sold had the coupons for A cars 
not been dropped to 1% gallons. 
New England senators and con- 
gressmen are now putting pressure 
on OPA to increase the gallonage, 
and Senator Bridges of New Hamp- 
shire has announced that after 
discussing conditions with Prentiss 
Brown and others in Washington, 
will lead to more liberal regula- 
tions. 

Because of these factors the 
dealers in the Boston metropolitan 
area and outside are not going to 
sell their cars to RFC after July 1. 
Many of them feel that the gov- 
ernment will find the job too com- 
plicated and costly to take over 
the 1942 cars and therefore will 
allow the dealers to make the sales. 
Dealers believe the RFC officials 
will cooperate with them and that 
the new car sales will pyramid up 
from now on. 


Columbus Sales 


On Upbeat 


COLUMBUS, O.— Indications 
point to increased sales of new 
cars in Columbus and Franklin 
county this spring, and there is an 
increased demand. However, ac- 
cording to John B. Barton, execu- 
tive secretary of Columbus Auto 
Trades Assn., they are unable to 
determine whether the usual in- 
creased demand during the spring 
season, or the liberalization of the 
rules governing the sales of cars 
which went into effect March 6, is 
responsible. 

Barton says that the Columbus 
dealers are not pleased with the 
new regulations, since they had ex- 
pected a wider liberalization than 
was granted. They will, however, 
he said, do the best they can under 
the circumstances in the matter of 
pressing the sale of new cars. 

He further said that the dealers 
here have no intention of disposing 
of any cars to the RFC after July1. 

Figures available at this time for 
March show that 25 new cars were 
sold in Franklin county during the 
first 15 days of the month as com- 
pared with 19 during the same pe- 
riod in February. Three new trucks 
were sold during the first half of 
March as compared with one truck 
during the same period last month. 


‘ 


difficult for applicants to prove 
need, 


Dealers report a sharp decrease 
in motorists’ requests for apprais- 
als of used cars. With the ban on 
pleasure driving lifted, the average 
car owner apparently is holding on 
in hopes that by summer his gaso- 
line ration will be increased. The 
bulk of the local motorists who 
paid storage all winter and bought 
license plates for the new year are 
taking a “wait-and-see-what-hap- 
pens” attitude. 

Much of the used-car activity 
here last winter was created by 
Western dealers, who bought cars 
in New York and then advertised 
for persons to drive them to Texas, 
California and other points where 
they would be sold in defense 
areas. OPA had allowed special 
gasoline rations to make the trans- 
continental deliveries, but an order 
effective March 19 withdrew the 
rations for deliveries more than 
200 miles. 

Those who had been making 
such purchases in the used-car 
wholesale market here, explain it 
would be impossible for them to 
ship to such places as California 
by rail and still buy the cars at 
the prices they had been paying. 
Thus the purchases and move- 
ment of used cars to other sec- 
tions has been sharply curbed. 
Meanwhile, the buyers were hop- 
ing OPA might change its ruling. 

sed-car prices, despite the trad- 
ing slump, remain the highest in 
history here. Standard “book” 
prices based on age of the car, 
rather than condition, had gone by 
the boards, and the variation is so 
great that a 1941 model of a popu- 
lar-priced make now brings from 
$500 to $800, depending upon what 
shape it is in. 


CINCINNATI: 


Car Sales Aided 
By New Rules; 


Deliveries Slow 


CINCINNATI.—New car sales to 
retail buyers have shown a defi- 
nite trend upward since the liberal- 
ized rationing regulation went into 
effect March 6. However, total sales 
volume for March is not as large 
as in February or January, because 
large government orders’ went 
through during those months. 

Shortage of mechanics has slowed 
deliveries materially, since help is 
not now available to prepare new 
cars for customers according to 
government requirements. 

A new provision in Ration 
Order 2-B designed to expedite 
sales of cars listing at $1,500 or 
more, has not proved of much 
benefit to dealers, since most cars 
in this market have factory list 
price below that figure. 

No dealer here now plans to sell 
new passenger cars to RFC after 
July 1, since dealers know there is 
no time limit on 1 percent incre- 
ment which may be added to retail 
prices each month until sold to a 

consumer. 

But light trucks are a drug on 
the market and will be sold to 
RFC, because federal control is so 
strict that applications are disap- 
proved almost unanimously unless 
applicant is directly connected with 
the war effort or some government 
agency eligible to buy, and such 
demand is largely for medium and 
heavy trucks. 


Rochester Dealers Cite 


Liberalized Rules 

N. Y.—Mem- 
bers of the Rochester Automo- 
bile Dealers Assn., Inc., last 
week ran a half-page advertise- 
ment in the Rochester Democrat 
& Chronicle, entitled “New car 
rationing regulations liberalized 
by OPA.” 

Ad pointed out the enlarged 
eligibility lists, and noted that 
ODT has called on motorists to 
use their cars in driving to 
work. 


LOS ANGELES REPORTING: 


March Car Sales Best Yet; 
Used Cars Moving 


LOS ANGELES.—March has been the best month for new car 
sales since the war began, dealers reporting from 50 to 80 percent 


increase in sales over February. 


Payment of income taxes has not slowed up sales one bit, 
according to one of Southern California’s largest dealers. The 
liberalized rules, which went into effect on March 6, is credited 


with the spurt in sales. 


Used car sales have been exceptionally good, and there is no 
question but that there will be a shortage of automobiles, both 
new and used, in the Southern California area by 1944. 

Many new car dealers in this area express a doubt as to 
whether the RFC will take over their cars as agreed in the 


Wagner-Patman Act on July 1. 


Most dealers believe it will be 


extended. However, if the RFC does accept these cars and pays 
a fair retail price as agreed, it is estimated that 50 percent of the 
dealers will turn over their cars in storage. 


In Philadelphia: 


Higher Priced Cars Selling; 
Pickup in Used Cars 


PHILADELPHIA. — Varying re- 
actions were expressed last week 
by car dealers when questioned 
about the effect liberalized regula- 
tions have had on new car sales. 
Their responses ranged from “a de- 
cided improvement” to “it helped 
a little.” 


Dealers selling cars under 
$1,500 reported no notable effect 
as a result of 2B. The interest- 
ing comment came from those 
handling cars in the price range 
immediately above that figure. 

There was general agreement 
that the order had stimulated pub- 
lic interest in new cars and in- 
spired a wave of inquiries. 

Here is a cross-section of re- 
actions: 

John Horace Fasset (Lincoln- 
Zephyr): “During all of 1942, we 
sold 80 passenger cars, an average 
of less than seven per month. In 
January this year, we delivered 
two cars, in February, one. In 
March, however, we have sold nine 
to date. Four out of these nine 
would have been sold under the old 
regulations, but the other five may 
certainly be attributed to the more 
liberalized ruling. 

“There is definitely a great deal 
more enthusiasm on the part of 
the public. More prospects are com- 
ing into our showrooms making 
inquiries. General interest is 
greater. We sent a letter to all 
Lincoln Zephyr car owners explain- 
ing the liberalized rulings, and the 
response was noteworthy. All this 
is in contrast to the pre-March pic- 
ture, when there was relatively 
little or no public interest in new 
cars. 

“It would, however, be a mistake 
to ignore the impact of spring and 
the relaxing of gasoline restrictions. 
These, too, are factors in the re- 
vived interest in new cars.” 

Ed Bauer (Buick): “All I can 
say at present is that there has 
been a slight improvement—and 
that mostly confined to convert- 
ibles. In my opinion, this movement 
of cars can be attributed to the 
season as much as to the relaxing 
of the regulations.” 

J. E. Henry (Buick): “Sales of 
our company will run about two 
and a half times greater under the 
liberalized regulation. Last March, 


Cars Over $1500 Selling 


Better in Des Moines 

DES MOINES. — (UTPS) — A 
spurt in sales of new cars is evi- 
dent in this area, but dealers at- 
tribute it for the most part to the 
seasonal desire for cars rather than 
as a result of the liberalized regu- 
lations. The increase is not phe- 
nominal and, in most cases, is felt 
more by the dealers in smaller 
cars. 

As a result of the new ruling, 
the cars listed over $1,500 are be- 
ginning to move faster. Dealers 
have taken the stand that if they 
can sell two or three cars a month, 
or whatever they require to help 
cover overhead, they are content 
not to push sales. 

As conditions appear’ today, 
dealers are not anticipating selling 
their cars back to RFC after July 
1, but hope to keep what cars they 
can for local consumption. 


to illustrate, we delivered seven 
cars. This March we are deliver- 
ing 20. 

“There has been a much 
greater public response since 
March 6 and, as a result, high- 
priced cars are moving right 
along with new cars. 

“The problem confronting dealers 
now,” he said, “is whether dealers 
can regulate their sales so that 
they can enter 1944 with a stock 
sufficient to carry them through 
the year at a profit. It’s the first 
time we’ve had to think along these 
lines.” 


Scott Smith (Cadillac): “There 
has been a limited increase in new 
car sales. In my opinion, the liber- 
oa regulations have helped a 
little.” 


A canvass of dealers revealed 
that between 50 and 75 percent 
of the cars remaining in July will 
be sold to the RFC. What uncer- 
tainty there was resulted from a 
policy of waiting to find out what 
price RFC will pay for the cars. 
It was indicated that dealers will 
keep some cars on hand to main- 
tain a stock. 


Sales 


(Continued from Page 1) 


their own car sales, with the hope 
of extending their present stocks 
into 1944. 


As expected, cities in the gas- 
short Eastern states reported little 
immediate effect on new-car sales 
as a result of the liberalized regula- 
tions, but they are hopeful that if 
full gasoline allotments are re- 
sumed this summer, new-car pros- 
pects will be increased many fold 
immediately. 


In other areas, where wartime 
demands are heavy, dealers re- 
ported March new-car sales 
reaching a new high since ra- 
tioning began. One city, Port- 
land, Ore., used up its quota for 
the first time since rationing 
began a year ago. 

Baltimore reports new-car sales 
slow, despite the liberalization, 
blaming the local rationing boards 
who are turning down as many 
applications as formerly. “OPA 
may have made a new set of rules, 
but the boards are using the old 
ones to make their decisions by,” 
one dealer put it. 


On the whole, dealers through- 
out the nation reported used car 
sales as good, despite the handicap 
of tires, etc. New light trucks are 
a drug on the market in Cincinnati, 
while the wholesaling of used cars 
has dropped off considerably in 
New York City. 


Fletcher Pledges Aid 


NEW YORK.—Speaking briefly at a 
luncheon given here recently by the 
board of directors of the Automobile 


Merchants Assn. of New York, the 
state’s new commissioner of motor 
vehicles, Clifford J. Fletcher, said he 
intends to use his past experience as 
an automobile dealer to make reforms 
in the state motor vehicle bureau to 
benefit both the dealer and the car 
owner. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


Portland Sales 
Use Up Quota 


For First Time 


PORTLAND, Ore.—The supply o 
new cars, since the liberatic 
rules went into effect, has not been 
sufficient to take care of the de, 
mand here. To date since Me 
records of OPA disclose that 575 
cars have been sold, and indi 
tions are that an even 600 cars Wi 
be sold by dealers in the Portland 
trade area by the end of the month 


This is the first time that néW 
cars quotas have been used lon 
before the end of a 30-day peria 


In order to reach this number, 
dealers have been obliged to pu 
chase from one another. OP 
ficials gave permission to secure 
cars from rural areas, in order 
take care of increased sales ff 
Multnomah county, leading buying 
center of the Oregon territory. | 


Portland dealers are not plan- 
ning on selling any cars at th 
time to RFC after July 1. Th 
advise they desire to hold their 
cars for private sales in 1944 and 
1945. 

The market is good, and the 
bulk of sales are for cash. Dealer: 
would rather have trade-ins, in 
order to renew their supply o 
second hand cars. 


DELAWARE: 


New Rules Bring 
Flurry of Looking 
But Few Sales 


WIMINGTON, Del.— (UTPS). 
No appreciable increase in the 
sales of new cars, since the liber. 
alization rules went into effect of 
March 6, is reported by local 
dealers, with but one exception. 

Reports indicate that all deale 
stocks were at a moderate level 
and that, although the order orig 
inally occasioned a flurry of “look- 
ing,” there were but few sales. 
Failure of sales to materialize wa 
due, according to the majority of 
dealers, to the fact that they dtd 
not have customers in the high 
brackets and also because the ma- 
jority of dealers were not stocked 
in the type of cars which the nev 
order affected. 

The exception in Delaware we 
one dealer who did have a large 
stock of new 1941-model cars and 
also of convertibles. As a conse 
quence he reported a brisk busi- 
ness. The number of “lookers” he 
attracted did result in the sale of ¢ 
number of the larger and higher- 
priced cars. 

Delaware dealers expressed the 
opinion that the latest ration order 
on gasoline, allotting 1% gallon 
per week to holders of A card 
drastically affected both the sale 
and operation of automobiles. 

No particular enthusiasm we 
expressed by Delaware dealers for 
the so-called “liberalization” provi 
sions, and there was but little ac- 
tivity on the part of the vast ma- 
jority of dealers in the sale of nev 
cars. 

Regarding plans to sell cars tq 
RFC after July 1, Delaware dealer: 
were practically unanimous in stat- 
ing that they believed they would 
not make any such sales. Thesé 
statements were made on the basis 
or present stocks and inventorie 
of new cars which are at a very 
low level. 


A CHALLENGE: 


Can You Top DADA’s 


Jalopy Roundup? 

DETROIT.—Issuing a chal- 
lenge to all other dealer groups 
in the United States, Detroit 
Auto Dealers Assn. last week 
revealed that DADA has round- 
ed up a total of 5,174 jalopies in 
the three-month period, Dec, 1 
to March 1, 1943. 

DADA’s auto division and 
jalopy roundup committee of 50 
dealers is headed by Jack Rose, 
vice-president of Louis Rese 
(DeSoto Plymouth) and a vice- 
President of the association. 
Rose challenged other dealer 
associations to match or surpass 
DADA’s roundup of jalopies, 
which will continue for the 
duration. 
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- hicago Dealers Ration 


Dun Car Sa 


By Mel Adams 

Staff Correspondent 
CHICAGO.—Liberalized rules on 
ew car rationing are causing many 
dealers here to indulge in ration- 
g on their own account. The 
practice is particularly noticeable 


ST. LOUIS: 


ar Sales Spurt; 
Dealers Undecided 
On Sales to RFC 


ST. LOUIS—Local automobile 
distributors are enjoying the sight 
pf the first silver lining in the 
‘freeze” clouds clamped on in 
January, 1942, and a brisk upturn 
nm new car sales has been experi- 
enced since the liberalized rules 
became efféctive March 6. Since 
hat date certificates have been 
issued for the purchase of 116 cars 
in St. Louis and 72 in adjacent St. 

ouis County, Joseph A. Schlecht, 
secretary-manager of the Greater 
St. Louis Automobile Assn., Inc., 
said this total was almost double 
the number issued in January and 

ebruary in both the city and in 
he county. : 

Since March 6, 116 certificates 
were issued for St. Louis purchases 
against a total of 72 for January 
and February and in the County 
72 represents the number issued 
since March 6 as against 48 for the 
first two months of 1943. 

Whether dealers will take ad- 
vantage of the opportunity to 
dispose of their stocks to the 
RFC after July 1 is still an 
undetermined question because, 
according to Schlecht, OPA has 
not yet fixed the price for the 
various makes of cars and no 
local dealer will commit sales 
until that information is sup- 
plied. Schlecht also stated that 
the local dealers have been un- 
successful in their efforts to ob- 
tain that information and, until 
it is forthcoming, they are con- 
tent to trade among themselves. 

Schlecht pointed out that any 
Medealer anxious to dispose of his 

stock has plenty of opportunity 
here to do so through sales to an- 
other distributor, although he is 
taking a chance that the prices to 
be fixed by OPA are no higher 
than received at presentd. 

With local residents employed in 
defense plants as far as 40 miles 
from the city, dealers believe sales 
will continue to advance now that 
the heavy restrictions on such pur- 
—— have been somewhat re- 
axed. 


m 

Sales Rise Noted 
I & & 

n Birmingham 

BIRMINGHAM, Ala.—New cars 
are moving out satisfactorily under 
the relaxed rationing rules, and it 
will not be necessary for dealers 
to sell them to RFC. That is the 
opinion of Don Drennen, Birming- 
ham dealer, and president of Auto- 
mobile Dealers Assn. of Alabama. 

He said that if any dealers have 
any cars they wish to dispose of, 


they can find other dealers who 
will take them off their hands. 


After the rules were relaxed a 
good many dealers placed adver- 
tisements in the papers calling at- 
tention to the fact and advising the 
public that “you may be able to 
buy a new car and don’t know it.” 
This developed a number of in- 
quiries. However, dealers frankly 
admit that they are in no rush to 
sell stocks on hand, and some of 
them are in effect rationing them- 
selves. 

They do like, however, to get 
hold of good used cars in trade 
which they can recondition and sell 
at a profit. That is, provided they 
have good tires. 


The biggest complaint of dealers, 
other than the shortage of me- 
chanics, is their inability under 
present rules to use their own stock 
of tires to equip their own used 
cars. For this reason they are wary 
about taking a used car in trade 
unless it has good tires. 


les 


among dealers with stocks low 
enough to cause them no worry. 

Their policy is to allot a certain 
number of new cars for each 
month, choose their deals, and take 
care of those customers not within 
a given month’s quota at later 
dates. 

A survey showed that dealers 
with heavier new-car inventories 
are filling orders backed by ration- 
ing certificates as fast as such 
orders are placed. 

No dealers, so far as can be 
learned, are holding back cars 
in anticipation of selling them 
later to the Reconstruction Fi- 
nance Corp. They feel that RFC 
buying plans can not possibly be 
better than direct-to-customer 
sales and that government sales 
will be unnecessary in view of 
public demand. 

There are instances of dealers 
with large stocks selling to those 
with comparatively depleted in- 
ventories of new cars. 

Two weeks ago, Studebaker Sales 
Co. expanded its plan, previously 
reported in Automotive News, by 
running a display newspaper ad- 
vertisement and making radio an- 
nouncements calling attention to 
liberalized rationing. Roy H. Keel- 
ing, general manager of the con- 
cern, stated last week that the 
heavy response from buyers forced 
the declining of further orders for 
March delivery. 

Rationing officials here have 
aided the demand for new cars 
through announcements that the 
quota for April has been boosted. 
Stories on that subject have brought 
many buyers out of hiding, and 
dealers are following through ag- 
gressively, William C. Stanlik, 
Pontiac dealer, reported. 


Office Is Moved 


PORTLAND, Ore.—James_ Cassell, 
secretary-manager, Portland Automo- 
bile Dealers, and Portland Automotive 
Trades Assn., announces the removal 


of his offices to 306 Woodlark building. 


Denver Dealers Report: 


New Car Sales Continue 


Gain in Akron 

AKRON.—New car sales con- 
tinued to gain in the Akron dis- 
trict for the week ended March 
28, when 88 new cars were re- 
ported sold compared with 21 
the previous week and 36 the 
same week a year ago. 

Used car sales continue active, 
with 198 reported sold last week, 
compared with 141 the previous 
week and 168 the corresponding 
week in 1942, Akron District 
Automobile Dealers Assn. re- 
ports. 


MILWAUKEE: 
Heavy Demand 


Is Retarded 
By Uncertainty 


MILWAUKEE. — General uncer- 
tainty concerning the future has 
retarded for the most part any 
heavy demand for new cars here, 
despite recently liberalized rules, 
according to local dealers. 

With dealers confining their ac- 
tivities to the used car field, both 
in purchases and sales, no particu- 
lar promotion to push new car 
sales has been evidenced. 

The demand for used cars has 
been quice brisk and as a conse- 
quence certain practices contrary 
to the public interest have arisen 
in isolated cases, To counteract 
this, 25 automobile dealers here 
have agreed to advertise only as 
dealers and not under their per- 
sonal names, and also to discon- 
tinue advertising prices paid in 
the “Automobile Wanted” columns 
of the local newspapers. 

It has also been agreed to dis- 
continue claims of paying the high- 
est prices for used cars in future 
advertising. 

At Green Bay, seven automobile 
dealers cooperated in full page 
newspaper advertising calling at- 
tention to the government’s release 
of 240,000 new automobiles and 
urging those who desired a new 
car to see their dealer. Provisions 
of the new liberalized rules were 
also cited. 


Only Slight Increase in Sales; 
U.C. Situation a Problem 


By Ira Alexander 
Staff Correspondent 
DENVER.—Since OPA’s liberal- 
ized rationing regulations for new 
cars went into effect March 6, there 
has been but slight increase in 
sales in this section, according to 
local dealers. 


A report from the office of Tom 
Braden, secretary of the Denver 
Automobile Dealers Assn., is to 
the effect that there has been some 
increase, but not a big one. There 
is not a large number of new cars 
in the hands of dealers in the Den- 
ver area and they prefer to handle 
these cars in a manner that will 
bring best results. It is estimated 
that there are in the neighborhood 
of 700 new cars of all makes and 
types in Denver at this time. 


“As far as we are concerned, 
our sale of new cars has ad- 
vanced very little since the new 
OPA liberalized ration order 
went into effect,” said Harry 
Leeman, Leeman Auto Co.- 
(Plymouth-DeSoto) president of 
Denver Automobile Dealers Assn. 
“We do not plan to sell any cars 
to the RFC after July 1. We just 
don’t have enough cars on hand 
and we can dispose of our stock 
in the usual way. I understand 
that there are some dealers in 
this section who will make use 
of that plan, but it is not our 
intention to do so.” 

Leeman said that when he sold 
a new car he wanted a used car 
to figure in on the trade, since his 
used-car stock is low. 

Denver dealers do not have any 
fear that they will be unable to 
dispose of their new car stocks. 
In fact, they point out that this is 
a seller’s market, and that the sup- 


ply is going to fall below the de- 
mand. People of the Denver area 
are making more money now than 
they ever did (that is a goodly per- 
centage of them) and it is only a 
matter of time until new car stocks 
will be exhausted. 

The used-car situation is offering 
Denver dealers a problem right 
now. They are looking for a ceil- 
ing price on used cars, and as a 
result they are going slow in pur- 
chasing used cars not knowing at 
what price they will be allowed to 
sell them. Right now there is a 
tendency toward a “runaway mar- 
ket” in used cars. Prices are high 
on late models and have been ad- 
vancing in some instances. 

Denver used car stocks are low 
with all dealers reporting their 
used car units far below what 
they were a year ago. Denver 
dealers in the past have been go- 
ing to Eastern cities and buying 
used cars and driving them back 
to Denver. Now that dealers are 
only allowed gas mileage of 200 

miles for bringing in used cars 

for resale, that phase of the local 
dealers’ used-car program has 
been greatly curtailed. 

In February Denver dealers sold 
38 new passenger cars and four 
new trucks, as against 44 new pas- 
senger cars and 10 trucks in Feb- 
ruary, 1942. During the first two 
months of this year local dealers 
sold 104 new passenger cars and 11 
new trucks as compared to 162 new 
passenger cars and 54 trucks dur- 
ing the same period last year. Cars 
sold in February in Denver by 
makes were: Plymouth, 9; Chevro- 
let, 7; DeSoto, 6; Dodge, 5; Mer- 
cury, 3; Buick, 2 Pontiac, 2; Chrys- 
-_ 1 Ford, 1; Lincoln, 1; Pack- 
ard, 


1943 
Baltimore Reports: 


New-Car Sales 
Ration Boards 


By Anne Albaugh 
Staff Correspondent 

BALTIMORE.—(UTPS) — Balti- 
more’s dealers state that as a whole 
the sale of new cars in the Balti- 
more area has not appreciably in- 
creased since March 6, that it is 
still exceedingly difficult to get new 
cars into customers’ hands because 
of tight rationing here, and ex- 
press doubt that the RFC will buy 
cars after July 1. 

Dealer Alvin A. Behrend reports 
a slight increase in new car sales, 
but not enough to talk about. He 
thinks that the RFC purchase date 
will be extended, and that few sales 
will be made to them on July 1. 

L. M. Funk, president of 
Chrysler and Plymouth Distribu- 
tors, says that new car sales 
have definitely not improved. 
There is virtually nothing for 
sale, he states, and no rationing 
certificates for mew Cars are be- 
ing issued. He feels that poten- 
tial purchasers of new cars have 
been misled by newspaper state- 
ments about the ban lifting on 
new cars, and maintains that the 
procedure to acquire one is not 


le. 

J. B. Richardson, general man- 
ager of Baltimore Motors Corp., 
had this to say: “The sale of new 
cars has not risen in the past 
month, simply because they are 
plenty difficult to get, and because 
there is no incentive at this time 
to buy a new car. The prohibitive 
price of new cars, the ever-present 
gas ban, and the availability of 
good used cars keeps buyers away 
from new machines.” He added 
that it is very doubtful of the RFC 
will buy any cars in July. 

“In the first place, I don’t feel 
that they are needed. The govern- 
ment has clamped down on the 
automotive industry in sO many 
ways that it is practically impos- 
sible to make even a reasonable 
prediction as to what they are go- 
ing to do. All we know now is that 
we have to fight to exist.” 

Edgar Hasenkamp, general man- 
ager of Anderson Motor Co., de- 
clared: “If nothing had happened 
in our business, if no release had 
been made and no ban lifted, we 
would have a seasonal pickup any- 
way. Everybody in this line knows 
that March always nets more sales 
than January and February to- 
gether.” 

Then he added that “anybody 
who can get a C book can get a 
new car.” In Baltimore, however, 
he stated, “you practically have to 
be in the War department to get 
one.” Rationing restrictions here 
he believes to be among the most 
stringent in the country. 

The government did make a re- 
lease, Hasenkamp explained, but 
to it was tagged a bunch of rules 
and specifications utterly impos- 
sible for many to meet. “The prom- 
ise to buy cars through the RFC 
is just a salve for dealers,” he said. 

A. C. Sharp jr. sales man- 
ager of Weil and Scott Bros., 
Inc., (Nash), was only one of a 
dozen dealers interviewed who 
felt that “there has been more 
activity” since March 6, Used car 
sales are about the same in vol- 
ume, but he states that the ap- 
plications for new cars and some 


Still Slow, 
Strict 


sales warrant this statement. “Of 
course, a number of our new car 
applications have not yet been 
passed upon, but I feel that most 
will be granted.” 

H. D. Bradfield, president of De- 
Soto and Plymouth Authorized 
Sales and Service, has had no new 
cars to sell for at least six months, 
and has had only a few requests 
for them. 

A local salesman said that few 
Dodges and Plymouths are avail- 
able, but that some Studebakers 
and Nashes could be had. 

D. R. Eskridge, of Marshall Mo- 
tors, Inc., (Ford) agreed with many 
other automotive men of this city 
that sales have not increased. 


“They are turning down as 
many applications as formerly. 
They may have made a new set 
of rules, but they are using the 
old ones to make their decisions 
by,” he opined. 


SAN_ANTONIO: 


Sales Up Sharply; 
Dealers Won’t 
Sell to RFC 


SAN ANTONIO, Tex.—The effect 
on new car sales since the liberal- 
ized rulings went into effect, is 
best shown in the sharp increase 
in sales, a total of 84 passenger 
cars and 13 trucks and commercial 
units having been delivered by 
dealers in this city in the two-week 
period immediately following the 
new arrangement, 

This is in comparison with a 
total of 64 units for all of Febru- 
ary. With the final 10-day sales 
for the month still to be reported, 
it is anticipated that sales will be 
the largest in the last 10 months. 

That San Antonio dealers will 
definitely stay in the ring and 
fight it out to a finish has been 
voiced by several dealers. They 
will not sell their cars to the 
RFC, but will be in the thick of 
the battle. As one dealer ex- 
pressed it: 

“You can say that I know of not 
one of the local dealers who has 
expressed his intention of selling 
out to the RFC on July 1. They 
have all declared their determina- 
tion to keep going. While it is 
evident that the stock of new cars 
cannot last much longer, other 
business has brought in a volume 
of business which will justify their 
continuing their operations, and 
that is exactly what they plan on 
doing. 


“T have been informed that the 
total stock of new cars in the 
country is a little over 200,000. 
What the stock in this city is, I 
do not know, but I do know that 
dealers have been unable to replen- 
ish their stocks, and the last car 
will probably be sold before the 
close of the current year. What 
will happen then, I do not know, 
but every dealer with whom I have 
talked has expressed his determin- 
ation to stay to the finish.” 


Democracy is the American way of 
life; let’s keep it that way. 


700,000 new salesmen 


HERE ARE 700,000 “self-starters’—yesterday’s first buyers 


of four wheel brakes, synchro-mesh, fluid drive—tomorrow's 


first buyers of your wonderful new models. 700,000 mechanic- 


ally-minded men with a penchant for peddling their enthusi- 


asms for new products to friends and neighbors. Avid readers 


of the only regular Automotive Section in any consumer maga- 
zine ...POPULAR SCIENCE MONTHLY (353 Fourth Ave., N.Y.) 


NEWS-PICTURE MAGAZINE OF SCIENCE AND INDUSTRY 
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Automotive Washington 


Experts Urge U. S. to Abandon Vehicle Taxes; 
No Starry-Eyed Program This 


By William Ullman 
Washington Correspondent 

WASHINGTON. — The _ federal 
government should get out of the 
motor vehicle tax field, reserving 
for itself only the right to tax 
aviation gasoline. 
This is one of 
many sweeping 
changes in exist- 
ing tax procedure 
recommended by 
the Intergovern- 
mental Fiscal 
Relations Com- 
mittee, in a six- 
volume report 
submitted to Sec- 
retary of the 
Ullman Treasury Mor- 
genthau, copies 
of which have been sent to the 
President, members of Congress 
and State and municipal officials. 
The committee urged creation 
of a federal-state fiscal authority 
of three members to advise the 
three levels of government on 
tax simplification and elimination 
of overlapping taxes. In creating 
the authority, the committee 
said, one member should be 
named by the President, one by & 
conference of state governors 

and the third by the first tw. 
It was recommended by the com- 
mittee that the federal government 
abandon the motor vehicle tax 
field “as soon as its financial 
exigencies will permit,” stating 
that this field “forms a lucrative 
and badly needed source of reve- 
nue for the states” and is one 
“which they are exploiting or 
might exploit adequately and satis- 

factorily.” 
* * * 


Urges an End 


To All Barriers 

COMMITTEE also urged repeal 
of the motor vehicle use tax, and 
proposed that state reciprocity in 
regard to taxes on trucks operat- 
ing in interstate commerce be 
effected as a means of overcoming 
what “in some cases, amounts to a 
trade barrier” and that the federal 
government earmark receipts from 
aviation fuel for construction and 
maintenance of free airports. 

In the study, the work 
of the committee covered 165,000 
American governments “of all 
shapes, sizes, populations and 
degrees of sovereignty.” 

The committee was composed of 
Dr. Harold M. Groves, professor of 
economics, University of Wiscon- 
sin; Dr. Luther Gulick, director, 
Institute of Public Administration, 
and Dr. Mabel Newcomer, profes- 
sor of economics, Vassar College. 

* * * 


Postwar Highway 


Program 

THERE IS a lot of high-flown, 
idealistic talk going around in 
Washington as to what should be 
done in the way of postwar plan- 
ning to insure employment, pros- 
perity and to cushion the shock of 
Se eae 


AC Spark Plug 
Producing ‘Pilots’ 
In Big Volume 


FLINT.—Starting from scratch 
less than a year ago to produce 
Sperry automatic pilots, one of the 
most sensitive and complex war 
products used on our bombing 
planes, the AC Spark Plug divi- 
sion of General Motors now is in 
mass production of them, well 
ahead of schedule. 

Monthly output rate is well into 
three figures, and real mass pro- 
duction has been achieved on this 
sensitive scientific instrument, so 
vital to the success of allied bomb- 
ing expeditions. 

The automatic pilot, a develop- 
ment of Sperry Gyroscope Co., is 
a device designed to maintain the 
course of a plane in a fixed direc- 
tion at a fixed altitude, keeping 
it in a horizontal attitude. In pre- 
cision bombing, it is essential] that 
the direction, altitude and _ hori- 
zontal attitude of the plane be 
maintained as the bomb sight and 
automatic pilot are then used as a 
unit. 


a return to a peace basis. But 
there is nothing starry-eyed, noth- 
ing impractical about the postwar 
highway program put forward by 
the American Road Builders’ Assn. 
and discussed last week by Charles 
M. Upham, engineer-director, and 
Daniel R. Lamson, research engi- 
neer, of the ARBA. On the con- 
trary, it sets forth a practical, 
productive, workable plan designed 
to guarantee full employment and 
at the same time to give to the 
nation the kind of a highway sys- 
tem it should have. 

A planned program of highway 
construction for every state, 
county, city and regional area 
should be provided, they say, and 
reserve funds should be accumu- 
lated now to finance postwar 
projects or to participate with 
the federal government on a 
matching or loan-and - grant 
basis, Present lapse in highway 
construction offers an excellent 
opportunity to plan a program 
that will result in a modern net- 
work of highways. If, at the end 
of the war, a plan which will 
remove traffic bottlenecks is in 
readiness, funds which might 
otherwise be wastefully spent on 
relief work will be spent on the 
much-needed improvement of the 
highway system. 

It is imperative that the high- 
way construction program should 
be ready to fill any lag in the 
starting of a private construction 
program which normally should 
constitute the greater percentage 
of postwar building. There should 
be a shelf of highway projects of 
sufficient size to insure an annual 
$3,000,000,000 program for at least 
five years, they state. This figure 
is somewhat higher than the 1929 
construction program, and would 
include federal, state, county and 
municipal construction. 

* * * 


Flight Strips 


A Factor 

IN RECENT periods of greatest 
prosperity, it has been found that 
construction investment varied 
from 12 to 15 percent of the na- 
tional income. To reproduce these 
prosperous times would mean that 
at least 12 percent of the national 
income should be invested in con- 
struction. Full employment at 
present wage schedules is essential 
to prosperity. Analysis of the fac- 
tors involved shows that this con- 
dition is achieved when the na- 
tional income is from $100,000,000,- 
000 to $105,000,000,000. This means 
that prosperity requires a_ total 
construction program of $12,500,- 
000,000 to $15,000,000,000, including 
private, corporate and federal con- 
struction. 

For a period of years after the 
war, the private program has 
been estimated at $10,000,000,000 
a year. Supplementing this, pub- 
lic expenditures of $5,000,000,000 
could be spent on useful projects, 
to include $3,000,000,000 on high- 
ways and $2,000,000,000 on other 
public works. 

Airports and flight strips should 
take up a substantial amount of 
the work in the last category, the 
ARBA officials say. Since it would 
take about the same materials and 
equipment as highway construction 
and the same type of engineering 
and contracting, airport construc- 
tion actually would become part 
of the highway ,Program. 

+ 


Nostalgia 


ORDINARILY, that is the time 
of year when tens of thousands of 
motorists would be streaming into 
the National Capital to see the 
Japanese cherry blossoms in their 
full glory. Today, however, there 
are no tens of thousands of mo- 
torists streaming into the National 
Capital and, indeed, there are no 
Japanese cherry blossoms. 

What we see blooming now are 
called, for the duration at least, 
“Oriental Flowing Trees!” Well, 
they’re still mighty pretty under 
any name—and we Washing- 
tonians who are still able to en- 
joy their beauty are praying for 
the day when we once again can 
welcome back to their Capital 
the thousands of motorists who 
made the trip annually at this 
season. 


THE LARGEST DONATION of blood from any single Chicage group of 


office employes is bein 


of the International arvester Co. 


made to the — Cross 


by the general office personnel 
total of 555, or 48 percent of the 


company’s an staff, volunteered for their first donation and will 


return periodically to the blood bank as 
of employes at Red Cross blood 
taken as one of the tests for fitness for making blood 


a group 
are bein 


At far left: T. B. 


rmanently enlisted donors. Above, 
ank in Chicago. Here temperatures 


onations. 


Hale, domestic sales manager of the company. 


Stockpile Cars Creating 
Rust, Gum Problems 


(Continued from Page 1) 


216a is essential if the dealer is to 
eliminate the trouble and expense 
which these problems bring on. 

The trouble has not been gen- 
eral across the country, nor has 
any one problem been associated 
with any one or two makes of 
vehicles. Nor has the dealer, 
who has been painstakingly 
thorough in his preparation of 
cars and trucks for “freeze” 
storage, been entirely immune. 
Even where the government 
formula for putting cars and 
trucks into storage has been 
followed faithfully, some dealers 
have found that trouble has de- 
veloped. 

Nor are the different types of 
trouble showing up general enough 
in scope so that any dealer can 
feel that, if he covers any one op- 
eration thoroughly, he will have 
avoided future difficulty. 

In the compilation of the differ- 
ent things that have happened to 
stored cars after being delivered 
to the owners, every dealer can de- 
termine for himself just what to 
look out for and how far he should 
go in making simple tests of his 
cars to see if they are afflicted. 

Sticking Valves 

Some dealers have been having 
trouble with valves sticking be- 
cause of gumming up shortly after 
the car was put into service. In- 
vestigation showed that, in this 
particular make of car, it was 
practically impossible to drain all 
of the gasoline out of the tank 
when putting the car into storage. 
Thus the pint or so of gasoline in 
the tank, plus that left in the fuel 
pump and carburetor bowl, oxidized 
and formed a gum deposit that was 
flushed throughout the entire fuel 
system as soon as new gasoline 
was poured into the car. 

This gum stick valves to the 
point where, in some extreme cases, 
mechanics had to use crow bars to 
pry the valves out of their bush- 
ings. Hundreds of valves are be- 
ing wasted because of this gum 
getting into engines and hundreds 
of dollars of unnecessary service 
work is being performed when the 
dealer doesn’t know the cause of 
the trouble. 

The solution to this problem 
is to flush out tank, fuel and 
carburetor bowls with a gum 
solvent and then with gasoline 
before starting the engine. Once 
the engine is started this gum 
deposit, which in most cases is 
invisible to the naked eye, is 
carried through the gas lines to 
every part of the system and 
then is in position to give real 
lasting trouble. 


Another problem is rust and oil-|. 


acid condition in the engine crank- 
case, which in many instances has 
spread to bearings, cylinder bore 
walls and crankshafts. This condi- 
tion seems to be caused by the 
dealer having put the wrong type 
of rust preventive in the engine 
when it was stored. The chemicals 
in this solution created a chemical 
action when, combined with the ad- 
ditives in the engine oil, and cre- 
ated the rust and in some cases 
an oil-acid condition. If only rust 
has been created, this can be re- 
moved but, if there is an oil-acid 
condition, it will be found that the 
main and con-rod bearing inserts 


may be etched and will have to be 
replaced before delivery of the 
vehicle is made. 


Examine Each Wall 

Solution to this seems to be to 
drop the pan, in accordance with 
Order 216a, and examine the inside 
of the cylinder walls for rust im- 
pregnation and to drop at least 
One con-rod and one main-bearing 
insert and examine for etch. If 
the bearings on several vehicles are 
clear, it might be taken for granted 
that this condition does not prevail 
in that group of units. However, 
every pan should be dropped and 
old oil flushed out cleanly before 
putting in new oil. 


Sludge deposits are also show- 
ing up in many cases, due to the 
fact that the dealer in his deter- 
mination to keep his cars in good 
shape, had them run at intervals 
for 10 or 15 minutes at a time 
before they were prepared for 
storage. This running 
condensation, which mixed with 
the oil in the pan and stood long 
enough to create the sludge con- 
dition. 

A good share of this sludge 
adheres to the pan walls and 
must be cleaned out or trouble 
begins the minute the car is 
put in service. 

Truck transmissions have come 
up with rust on the gears, due to 

condensation from the top of the 
case dropping water on the gears 
where they were devoid of oil pro- 
tection and creating rust on the 
case cover and gears. In extreme 
cases, it is necessary to replace 
the gears. 


Test Under Load 

All engines should be turned over 
several times with the spark plugs 
out before the engine is started, 
since several engines have been 
severely damaged by compressing 
the oil that was poured in the top 
of the cylinders when they were 
stored. This created such a pres- 
sure that con-rods have been bent 
and cylinder heads cracked. Be 
sure to enclose the engine in card- 
board, since oil will fly high, wide 
and handsome as soon as the en- 
gine is turned over, if oil has re- 
mained on top of the pistons. 

All batteries should be tested 
under load on a run down test to 
determine sulphation, if any. Some 
reports have come in where dealers 
have supposedly taken good care 
of the batteries and still had fail- 
ures within a few weeks after the 
car had been sold. Of course, the 
owner blamed the dealer for put- 
ting a worn-out battery in the new 
car. 

What had happened, is is be- 
lieved, was that the batteries had 
sulphated slightly due to not hav- 
ing had any out-go and all in-put. 
Ask your battery man if an active 
run-down and charge several times 
will restore your batteries to work- 
ing order, if they show slight sul- 
phation. 


Dealers are warned not to use 
Dutch Cleanser, or any other 
harsh abrasive cleaner, when 
cleaning rust off from chrome. 
This finish on the last-run cars 
was very thin and had no good 
copper backing, so any abrasive 
action will strip the chrome off 
with the rust. Get the best 


Backshop 


(Continued from Page 22) 


chanics were to be used and vo 
ume production achieved. 

Mann and his assistants have 
been able to do the job, A-5 pila 
are in mass production and thes 
microscopic limits are being held. 
I know because I saw them doin 


it. 
* * * 


MANN TOLD us Paul Pry’s 
it took over three million do 
worth of new equipment and 
equal amount in new tools to p 
this block-busting bomber acceés- 
sory into production. Some tooling 
expense for an accessory. This 
in itself would have been quite an 
accomplishment for one accessor 
builder, but AC was also buildin 
25 other war implements as well as 
thousands of spark plugs, fug 
pumps and speedometers for mili 
tary vehicles at the same time. 


And I don’t want to forget f 
mention that they are also building 
quite a quantity of repair parts for 
essential civilian vehicles, too. I 
fact, Rhame told me that they had 
been able to step up this repai, 
parts program recently and though 
that soon they would be abreast o 
demand. 4 


Incidently, we of the visi 
press must throw an orchid to Earl 
McGinnis and Morris Gotthelf, a 
AC, for giving us the last taste © 
pre-war hors d’ouvres for a lunch 
before we started our homews 
trek in the bus under the capable 
guidance of Jim McGolderick, of 
the GM public relations staff. 

* * & 


ARL Taber, acting general se 

ice manager for Pontiac, he 
a bit of good advice for the dealer 
who has found that his service vo 
ume hits a “dry spot” for a wee 
or so. Get on the phone, says Ear, 
and call your customers and s 
gest that now is a good time to 
have that spring checkup dong 
Many owners are getting alom 
without their cars a part of the 
time nowadays, and a little sug 
gestion often brings the car in. 

s * * 


AD DINNER the other nig 

with Harold Hjelm and Hert 
Howerth, of Alemite (helluva lot of 
H’s there), and we got into qui 
a heated discussion about how to 
get dealers to remember that lubr, 
cation is still not only the ba 
bone of efficient maintenance but~ 
the best salesroom for the servig 
department. 


Excessive wear on moving parts 
can only be prevented by keepir 
them bathed in a constant film o 
fresh lubricant, and dealers must 
keep telling their customers th 
lubricants dry out if the vehicle 
is not used often. The old grease 
hoist is important in every servi 
shop and should be kept going up 
and down, if the dealer is going t@ 
make 100 percent of his overheg 
from shop profits. 


chrome cleaner you can buy for 
this work, if you want to de 
liver satisfactory-looking chromé 
work, 

Some dealers are finding th 
the preservative, put on the ou 
side of the cars, has dried and is 
not readily removed with eith 
soap and water or even gasoline o 
oleum. In extreme cases, they have 
had to use rubbing compound 
rub this stuff out of the finish 
and then repolish the car. In cases 
where this dope has stained 
firish on light-colored cars, it is 
almost necessary tO use a goge 
rubbing compound to get down bk 
low the stain. Care must be used 
not to go too far and bite throug 
the finish itself. 


Remove Dust Deposits 
A few cases also have been 
ported, where cars were stored in 
damp buildings particularly neg= 
the coast, that the inside of bra 
drums and clutch shafts have he 
come rusted. 


In cases such as this, of cours®, 
the dealer should remove any rust 
deposits since they will be 
cause Of trouble and annoyance to 
the new owner. 


Judging from these reports coi 
ing in from the field, every dealer 
should follow through with t 
recommended provisions in Ord® 
216a to prevent trouble develop- 
ing after the sale and costing h 
much more than the _ thorougt 
preparation will cost him, if done 
right and before the car is run. 


— 





- 
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ethods for Getting 


Used Car Tires 


WASHINGTON—In a letter 
mailed to all automobile dealers in 
the country last week, Hubert G. 

arson, chief of the OPA automo- 
bile rationing branch, said that a 
recent survey has convinced him 
that many dealers do not under- 
stand the methods of getting tires 
for used cars under the present 
tire regulations. 

There are three ways, he said, 
under the present regulations in 
which a dealer can improve the 
tires on his used passenger cars 
and light trucks. They are: 

A “Recapping. Amendment 12 to 

the Tire Regulations states 
that ‘A person may have a tire re- 
capped with passenger-type camel- 
back without a certificate.’ A good 
recapping job has sales appeal, is 
economical in the use of crude 
rubber and provides satisfactory 
service for present driving speeds. 
Under this Amendment: 

1. “Tires on used cars and your 
tire stock may be recapped. 

2. “You do not have to go to a 
board for a certificate. 


Dealers tell me . ° 


(Continued from Page 3) 
ment that he could have made in 
another business, yet he was cry- 
ing about factory pressure and 
packing of small dealers around 
him, The next time you find such 
a dealer I wish you would check, 
and I believe you will find lack 
of good management rather than 
fringe dealers as the cause of no 
profit (if there is no profit after 
you analyze their _Statement). 

é : 


Doesn’t Want 
"Em Mixed 


“ A 8 you know, these dealers are 

rather liberal on salaries to 
themselves and other officers of 
their small, closely-owned corpora- 
tions, so if one will add all of these 
generous salaries to their net profit, 
the total net return will be sur- 
prisingly satisfactory. As I previ- 
ously stated, most auto dealers are 
ex-mechanics, salesmen or book- 
keepers (many with none too lib- 
eral an education, like myself) who 
could not under any condition, jus- 
tify or obtain the compensation 
from others that they pay them- 
selves, so a part of these salaries 
should be considered as return on 
investment. 


“J love the automobile business, 
and our government, but I don’t 
want them mixed.” 

* ¢ * 


I love his “spunk”! I cheer him! 
He is the kind of a dealer who will 
always get by under any and every 
condition. Let’s have your thoughts 
on this subject. 


17,000 Truck Output 


Seen for 1943 


DETROIT.—WPB and ODT soon 
will authorize the production of 
17,000 medium and _ heavy-duty 
trucks and 15,000 trailers this year, 
the Detroit Free Press reported 
last week. 


Most of these trucks will be for 
replacements by commercial car- 
riers hauling war goods, according 
to ODT Director Joseph Eastman, 
whose department indicates a let- 
ting up of the policy of holding 
trucks to a strict rationing policy, 
the Free Press said. 


Traffic Toll Declines 


To 16-Year Low 
CHICAGO.—Touching the low- 
est figure in 16 years, traffic 
deaths totaled only 1,600 in 
February, the National Safety 
Council announced last week. 
The month’s toll was 32 per- 
cent below February, 1942, and 
$8 percent under the all-time 
low of 2,579 in 1941, However, 
safety officials pointed out that 
the figures provide additional 
evidence that the sharp decline 
in traffic deaths, started in 1942 
under wartime conditions, ap- 
parently has “touched bottom.” 


3. “No change in the tire record 
is needed if the tire taken off is 
to be put back on the same car. 

4. “No certification by a tire in- 
spector is necessary. The good 
judgment of the recapper and your- 
self will determine whether the 
tire should be recapped. It will be 
to your own advantage not to buff 
off good tread in order to put on 
camelback. 

5. “You may have as many tires 
recapped as you wish. There are 
no quota restrictions. 

“In short, you decide which tires 
you wish to have recapped and 
take them to any-recapper. Note 
that tires in your tire inventory 
may not be mounted on any car 
unless a certificate is furnished by 
the board to the buyer. This applies 
to tires which you had recapped 
as well as to other new or used 
tires in your stock. Also, you may 
not take a recappable tire to a 
recapper and receive from him any 
other tire. 

B “Tire Shifting. You may shift 

tires between used cars, both 
of which have tire inspection 
records, upon receiving permission 
from your board. The purpose of 
having the board change tire in- 
spection records is to keep tires 
tied to particular cars. 

“Boards are authorized to grant 
this permission, and to facilitate 
the approval of these applications 
many boards have delegated 
authority to the board clerk. 

“This program permits the usual 
trade practice of putting the best 
tires on the best used cars and the 
poorer tires on the less desirable 
cars. 

(\ “Assisting Buyer in Obtaining 

a Tire Certificate for Replace- 
ment Or a Spare Before Delivery 
of a Car. If a tire of a used car 
cannot be recapped and if the buy- 
er of the car is entitled to another 
type of tire or a spare, a certificate 
must first be obtained from the 
buyer’s local board. However, it is 
not necessary for the buyer to 
appear before the board in person 
unless the board specially requests 
it. This provision makes it possible 
for you to attend to most of the 
details for your customer. For 
example, when you are completing 
a sale you can assist the buyer 
with: 

1. “License. Have buyer sign com- 
pleted license application. 

2. “Gasoline. Have buyer sign 
Application for Basic Mileage Ra- 
tion, Form R-534 (and also, if re- 
quired, Application for Supplemen- 
tal Mileage Ration, Form R-535). 

3. “Tires. Have buyer sign an 
Application for Tire or Tube 
Rationing Certificate, Form R-1. 

“After sale is completed and 
license plates obtained: 

1. “Fill in license number on the 
buyer’s gasoline application. 

2. “Present the following to his 
Board: 


a. “Application for Basic Mile- 
age Ration. 


b. “Application for Tire or Tube 
Rationing Certificate. 


ce. “Tire Record for the used 
car (or affidavit if you have no 
record.) 


d. “You may also arrange to 
leave with the board clerk an 
envelope addressed to your cus- 
tomer, care of your dealership. 
“You can facilitate the work of 

the board and save your own time 
by seeing that all material sub- 
mitted is legible and complete. 
When the board sends the gaso- 
line ration book, the new tire 
record, and the tire certificate, you 
may replace tires as permitted. 


“It is my belief that this pro- 
cedure will permit you to meet 
most of the tire problems that arise 
in connection with used car sales. 
If there are any questions, a mile- 
age rationing representative in 
each OPA district office is avail- 
able to help you. 


Collyer on Board 


AKRON.—John L. Collyer, president 
of B. F. Goodrich Co., has been named 
a member of the National Industrial 
Information Committee governing 


board, it is announced by Alfred P. 
Sloan jr., chairman of General Motors 
Corp. and chairman of the special in- 
dustrial committee. 
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——eeeeeEeEe==eeeeeeeeeeeeeeeeeeeee 
FLORIDA DEALER wants make connec- 
tions Eastern Automobile Dealer or in- 
dividual buyer used automobiles. 
402, c/o Automotive News, Detroit. 


Box 


WANTED: AUTOMOBILE MECHANICS 
for Cadillac-Oldsmobile dealership and 
Buick-Pontiac dealership in Pensacola, 
Florida. Good salary and commission 
and plenty of work. Write Mitchell Mo- 
tors, Pensacola, Fila. 


MECHANICS WANTED. Chrysler Product 
experience. Salary. Vacation with pay 
after first year. Best of working condi- 
tions. Contact Mr. Lange, Shank-Cobley, 
Inc., 1017 Madison Avenue, Toledo, Ohio. 


NEED TWO GOOD MECHANICS. Good 
working conditions, excellent climate, 
will pay salary or commission. Box 393, 
c/o Automotive News, Detroit. 


EXPERIENCED PARTS MANAGER for 

Chrysler Products also 3 experienced me- 

. Good opportunity with large 

Florida distributor of Chrysler products 

who will definitely stay open for the 

duration and thereafter. Box 379, c/o 
Automotive News, Detroit. 


SEVERAL CHEVROLET MECHANICS 
needed by one of Texas oldest dealers. 
Good pay—plenty of work. Give refer- 
ences and experience. Box 369, c/o 
Automotive News, Detroit. 


PARTS MANAGER, Oldsmobile Dealership. 
$175 monthly salary. City Oldsmobile 
Company, Oklahoma City, Okla. 


EXPERIENCED PARTS MANAGER for 
Chrysler products. Good opportunity in 
established business. Ideal location. Ref- 
erence required. McNutt Motor Co., 110 
College St., Maryville, Tenn. 


POSITION WANTED 


ESTABLISHED MANUFACTURERS 
AGENT is seeking account to represent 
on commission basis in automotive in- 
dustry. Best of references. Technical 
education. Box 392, c/o Automotive 
News, Detroit. 


USED CARS WANTED 
CALIFORNIA DEALER flying EAST soon. 


Ness Ave., San Francisco, Calif. 


NEBRASKA CHEVROLET DEALER wants 
to buy cars and truck from 1939 
to 1942 Chevrolets, Plymouths and Fords. 
They must be clean with rubber. 
Box 375, c/o Automotive News, Detroit. 


WANTED: Used 1942 Buicks, 51, 56C, 71, 
76C, or 768 Series. Box 396, c/o Auto- 
motive News, Detroit. 


e Wanted late model auto- 
mobiles for California 
market. Will pay high 
price for choice models. 
Write full description and 
price wanted. If satisfac- 
tory will have buyer call 
on you within 48 hours. 


KELLEY KAR COMPANY 
o 1225 S. Figueroa Street 
Los Angeles, California 


WOULD LIKE TO BUY used Chevrolets 
and Pontiacs. Give description and price. 
Also pick-ups. SCHUCH MOTOR CoO., 
INC., SAN ANGELO, TEXAS. 


WILL BUY FIFTY 1936, 1937 and 1938 
Fords or Chevrolets. Allan Mims, Inc., 
Rocky Mount, N. C. 


FLORIDA DEALER in market for large 
number late model used cars—good 
condition with good tires. Advise de- 
scription and price. Box 403, c/o Auto- 
motive News, Detroit. 


WANTED USED CARS. All makes and 
models. Highest prices. Box 401, c/o 
Automotive News, Detroit. 


WANTED 
for Cash 


SEVEN PASSENGER 
SEDANS—LIMOUSINES 


LATE MODEL 


Chryslers — Cadillacs 
Packards — Buicks 


Sedans, Coupes and Con- 
vertibles—Station Wagons— 
All makes—needed at once. 


CHRYSLER 
NEW YORK COMPANY, INC. 


1757 Broadway New York 
Telephone TRafalgar 4-2400 


WE WILL BUY 
°41"42 CADILLACS 


* * 


Exceptional Prices Paid 


* 


L. F. JACOD & CO. 


Dealers in Fine Cars for 
Over a Quarter Century 

1739 B’way (Bet. 55th & 56th Sts.) 
NEW YORK CITY 
Phone COlumbus 5-7541 


+ 


CHRYSLER - PLYMOUTH DEALER de- 
sires to arrange with Eastern connection 
to purchase late model used cars (prefer- 
ably Plymouth, Dodge, De Soto and 
Chryslers). Write Forman Motor Co., 
3020 Broadway, Oakland, Calif. 


150 OHIO DEALERS in concentrated de- 


fense production area need good used 
cars. Send list, prices, etc. Box 410 c/o 
Automotive News, Detroit. 


USED BUSES FOR SALE. 
makes. 24-passenger to 36-passenger. In 
lots of one or more. Mosby-Mack Motor 
Co., Topeka, Kans. 


TRUCKS, CARS and BUSES for sale. 
150 to 200 40’s to 42’s. All makes and 
models on hand at all times. Box 400, 
c/o Automotive News, Detroit. 


BUICK AND LINCOLN Custom 1941 7- 
Passenger, both only 9,000 miles. Repre- 
sent new cars. $1,750. F-E-L-Z, 1132 
Diversey Blvd., Chicago. 


AVERAGE STOCK of fifty 1940-41 low 

mileage popular cars. General Motors 

1137 Sylvania Ave., Toledo, 
Lawndale 7816. 


IMMEDIATE SALE fifty 1941 Chevrolet 
and fifty 1941 Plymouth two-door and 
four-door sedans; also 40 1941 Dodge 
sedans and 30 dump trucks. All models, 
all cars in excellent condition. Excellent 
tires. Delivery Drivers Available. Box 
397, c/o Automotive News, Detroit. 


FOURTEEN NEW CARS consisting of 
two Packards, ten Studebakers, one De- 
Soto and one Studebaker Cab and 
Chassis. Also Thirty Used Cars of dif- 
ferent makes. Marion Auto Finance 
—— Marion, Ohio. Telephone No. 


WILLYS 


Brand New — 1942 
@ 11 De Luxe Sedans 
@ 2 De Luxe Coupes 
Will Sell Entire Group Only 
$930 Each — F.0.B. New York 


STUDEBAKER NEW YORK 


(H. M. Williams Co., Inc.) 
Broadway at 56th Columbus 5-7848 


PENNSYLVANIA DEALER OFFERS 11 
new Nash cars for sale. Write Box 408, 
c/o Automotive News, Detroit. 


NEW CARS WANTED 


ST Neca 

NEW CARS any make or model or used 
°42’s. State make of model and net 
price. Box 407, c/o Automotive News, 
Detroit. 


FORD DEALER WILL BUY New Cars 
and Trucks, Any Make, Any Model. 
Contact Baltimore’s Largest Ford Deal- 
er, Behrend Brothers, Fallsway & 
Centre Sts., Baltimore, Md. 


WANTED—NEW FORD cars and trucks, 
A or B Pool. Advise price F.O.B. your 
City. Box 405, c/o Automotive News, 
Detroit. 


PENNSYLVANIA DEALER will buy im- 
mediately any number of new cars. 
State models and price. Motors Finance 
Co., Harrisburg, Pennsylvania. 


CAROLINA DEALER will buy any New 
1942 Model General Motors Car. Write 
Box 395, c/o Automotive News, Detroit. 


WANTED ALL MODELS, Pool ‘‘A’’ 1942 
HUDSONS. O'Donnell Motor Company, 
+ game Harmon Place, Minneapolis, 

nn. 


WILL BUY ANY number of new cars, any 
make or body style. Allan Mims, Inc., 
Rocky Mount, N. C. 


WANTED: New cars, any make. Advise 
make, model, color and equipment, your 
invoice cost and price you want. 
ZUHARS OLDSMOBILE COMPANY, 
Portsmouth, Ohio. 


HUDSON NASH DEALER will buy any 
number new cars. Advise serial, color, 
options, and price wanted. Box 387, c/o 
Automotive News, Detroit. 


WANTED — EQUIPMENT for recapping 
tires. Write Box 406, c/o Automotive 
News, Detroit. 


| FRONT WHEEL BALANCER, Mean or 

| Bear preferred. Complete descri>tion, 

| price. Box 380, c/o Automotive News, 
Detroit. 


EQUIPMENT FOR SALE 


WE HAVE A FEW 
cranes, complete, which we will sacrifice. 
Will fit any type of Pick-up or Truck. 
Address Box 404, c/o Automotive News, 
Detroit. 


2—1936 Heavy Duty Francis Auto Cart 
Truck Trailers, Tandem wheels, single 
axle; x20-10 ply tires: 
each. 14—New Dodge Truck 
windshield Cowl Assemblies, $50 each. 
PARRISH, INC., TULSA, OKLA. 


new wrecker tow 


priced. Plank Motors, Hollidaysburg, Pa. 


conhsinnstniinsimesnatrtinnneianainimmmnnamaiilaiails 

FEED MILL FOR SALE—J. B. Feed Mill 
and Batch Mixer mounted on 1942 
8 Cylinder, 100 H.P., New Ford 158 
Wheel Base Chassis, No. 3-U.P. Portable 
Unit with No. D-700 Hercules Power 
take off, Dual Batch Mixer—1,000 
Pounds each, Corn Sheller, Sports Ar- 
rester, Electric Light, 4 Screens—3/16— 
5/16—7/16—9/16, used less than 100 
hours. Priced right. Box 377, 
Automotive News, Detroit. 


2 COMPLETE CONSTANT potential bat- 
tery rechargers and benches, 50 battery 
capacity each. Will send pictures on 
request. Graham Motor Sales, Bloom- 
ington, Indiana. 


DUMP BODIES—Galion 5 yd. 6/’x8’x48”, 
used two months; also Heil body 6’x9’x 
18”—both heavy duty hoists—also others. 
Inquire John Pitz, Mgr., Columbus Truck 
& Equipment Co., Columbus, Ohio. 


c/o 


1941 HARLEY DAVISON Servi-Car. Good 
Condition. WRECKER, Manley Crane, 
new cradle, mounted Dodge c o 
Chambers Motor Company, New Castle, 
Pa. 


DEALERSHIP WANTED 


WANTED CHEVROLET FRANCHISE 
anyplace, 300 car or better. Prefer 
Northeastern section metropolitan area. 
Will buy all assets and consider reason- 
able premium. Negotiations will 
treated in confidence. Box 399, 
Automotive News, Detroit. 


INTERESTED IN PURCHASING a dealer- 
ship in New England or New York State. 
Prefer a General Motors Agency with 
potential of 350 to 500 cars. Give full 
particulars. Box No. 409, c/o Automo- 
tive News, Detroit. 


c/o 


DESIRE PURCHASE CHEVROLET, Ford 
or Buick Dealership in California, Ari- 
zona or good Southwest City over 20,000 
population. Give full particulars. Box 
370, ¢/o Automotive News, Detroit. 


and 12 feet long. 
Behrend Brothers, 
Ford Dealer, Fallsway 
Balto., Md. 


& Centre 8&t., 


25 NEW G.M.C. TRUCKS, pickups, panels, 
and dual tire chassis. Will consider full 
list price plus 1% per month additional 
only. Write Box 388, c/o Automotive 
News, Detroit. 


TWO NEW ‘42 WILLYS % ton pick-ups 
for sale by dealer in Las Vegas, Nevada, 
who is discontinuing new car sales. 
Offered to dealers only, at wholesale 
plus 1% for storage and interest. Box 
376, c/o Automotive News, Detroit. 


PENNSYLVANIA DEALER will buy new 
trucks, any make, will pay premium. 
Give full specifications. Box 
Automotive News, Detroit. 


Trucks of ALL makes and bedy types. 
No matter what you want, we have it. 
Write SHEARER CHEVROLET, 7244 
Manchester, St. Louis, Mo. or call Mr. 
Swiney, HILand 3400. 


USED TRUCKS WANTED 


LATE MODEL TRUCKS, Stakes, Tractors, 
Trailers, and Expresses. Box 381, c/o 
Automotive News, Detroit. 


MISCELLANEOUS 


WILL BUY FOR CASH—custom built 
automobile radios. State models, quan- 
tity available and lowest cash prices. 
Box 398, c/o Automotive News, Detroit. 


WILL BUY ALL MAKES and models of 
used cars and trucks. Highest prices. 
Also want all types of new or used 
garage equipment, bulk or piece. Also 
have all types of new or used garage 
equipment for sale. 


BURKHOLDER, INC., 321 


Ionia, Grand Rapids, Mich. 


eS 
Address all Box No. replies in care of Automotive News, 6889 Cass Ave., Detroit. 





PRIDE OF THE JVAVI / 


This is one of the greatest power plants, —eighteen radial cylinders . . . over 10,000 
pound for pound, in the world today! separate parts . . . a high-altitude super- 
charger... total weight slightly over 2,400 


This is the great new 2,000 h.p. super- 
ee 2 pounds—this great aircraft engine is an 


charged Pratt & Whitney aircraft engine 


engineering and a manufacturing master- 
that powers the U. S. Navy’s Corsair. — . 4 


piece, built by the same men and women 
This is the Navy’s pride—built by Nash! who designed and built America’s most 


modern automobile, the Nash ‘‘600.” 
And the Navy and Nash may well be 


proud ... for the plane this engine powers 

is the Navy’s fastest fighter —now out- 
flying, outclimbing, outmaneuvering 
anything in the sky! 


And we prophesy that when the day of 
Victory comes, new skills, new resources 
and new facilities will make possible a 
greater Nash automobile and a new 
program embracing one of the soundest 


A miracle of fine precision workmanship opportunities in the industry. 


NASH BUILDS GREAT ENGINES / 





